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Keep Your Face Toward the Sun and the Shadows Will Fall Behind You 
The Record 

Very naturally an institution that has grown for two centuries and a decade has 
a long record of successes. 

The achievements of the SUN OF LONDON have been due to its rock-ribbed 

es principles of fair-play in every business matter. 

Every agent, every policyholder, every office employe, since 1710, left in the- 
SUN-office-archives a record, unfolding a narrative of justice and equal rights as 
practiced by the Oldest Fire Insurance Company in the World. 
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SUN INSURANCE OFFICE 


of London 
Established 1710—-The Oldest Fire Insurance Company in the World 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC DEPARTMENT 
54 Pine Street, NEW YORK 76 West Monroe St, CHICAGO SAN FRANCISCO 
PRESTON T. KELSEY, U. S. Manager JOHN F. STAFFORD, Mgr. C. A. HENRY, General Agent 
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of New York 


A Century of Progress 


North River Insurance Company 





Western Dept., Freeport, Ill. 
F. M. GUND, Mgr. 


HINE BROS., Mgrs. 











202 Greenwich Street I 
Office 110 William Street, New York City 
One Bundredth Anniversary Statement 
JANUARY 1, 1922 
Assets Liabilities 
: U.S. Gov't Bonds - -  *$1,961,000 00 Unearned Premiums - - $4,553,783.65 
Fire Other Bonds and Stocks - *5,851,772.00 Lecses in Process of 
Loans on Bond and Mortgage 242,126.80 Adjustment - - - - — 1,160,681.00 
Cash on — - - + + 957,396.22 Ai) Other Liabilities - - - 175,041.25 
Premiums in Course of 5. 
Tornado Collection - - - - - 809,147.73 Capital - = $2,000,000.00 
Bills Receivable - - - - 26,020.93 Net Surplus-  2,014,796.68 
Interest Accrued - - - - 33,440.90 Surplus to Policyholders -  4,014,796.68 
Automobile Reinsurance Due i al ee a eel 
$9,904,302. . 
*New Yerk Insurance Department Valuation of Securities Used. $9,904,302.58 
Hail AUGUSTUS enone 
Chairman of the of Directors 
Officers 
JOHN A. FORSTER, President 
Marine J. LESTER PARSONS, Ist Vice President JAMES H. ACKERMAN, 3rd Vice President 
RUDOLPH O. HAUBOLD, 2d Vice President DAVID G. WAKEMAN, Secretary 


H. JUNKER, Mgr.. 


Texas Dept., McKinney, Texas 


AGENTS WANTED 
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10 William Street 


Sprinkler Leakage 


Riot and 
Civil Commotion 


Inland and 


Ocean Marine 


Pacific Coast Dept., San Francisco, Calif. 
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= <n Receives 


INTERNATIONAL HONOR 














E. W. WEST 
President 


E take pride in recording the fact that one 

of our most valued representatives, Mr. 
Milton J. Straus of Richmond, Virginia, has 
been commissioned by Governor Trinkle to 
represent the ‘‘Old Dominion’’ State at 
Brazil’s great Centennial Exposition’ at Rio 
De Janeiro. 


The Richmond agency dates from 1883 and 
was founded by Mr. Julius Straus, “‘an agent of 
the ‘old school’”’ with whom there was no 
middle ground in his allegiance to his principal 
—the Company. He was succeeded by his two 
sons, Milton J. and Irving, who grew up in the 
agency and have made an enviable record. No 
one in the business has a higher knowledge of all 


the phases of insurance or excels them in the 
ability not only to obtain clients, but to retain 
them. We can fully subscribe to their state- 
/ment in a recent letter that “‘in a period of nearly 
forty years there has never been any friction” 
between Company and agency. 


In addition to representing his state, Mr. 
Straus will also be the direct representative of 
the Richmond Chamber of Commerce at the 
Exposition, an appointment that will enable 
him to participate actively in promoting the 
closer relations of the two great republics that 
is one of the principal purposes of the celebration. 
For such a mission we believe him to be specially 
qualified. - 





Insurance Company 


Glens Falls, New York 
(Founded in 1849) 


H. N. DICKINSON 


Vice-President Secretary 


R. C. CARTER 





J. A. MAVON, F. L. COWLES, H. W. KNIGHT 
Assistant Secretaries 
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The Soft Coal Hazard 
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“AMERICA FORE 


The change of fuel this winter from hard to soft coal, made 
necessary in many places because of the recent coal strike, is a source 
of potential danger. 


Soft coal makes thick soot in chimneys. Frequently this soot - 
becomes ignited with damaging results. Chimeys can be cleared of 
such dangerous accumulations by lowering and raising a brick, 
wrapped in some soft material, through the chimney flue until the 
chimney is clean. Better still, suggest that a competent chimney 
sweep be engaged. 


Soft coal, when wet, is very susceptible to spontaneous combus- 
tion. For this reason it is wise to store in small piles of little depth 
and to keep dry. 


These are just simple precautions, but well worth the atten- 
tion of your clients and prospects. 


Such information, coming from you, their insurance advisor, 
will be appreciated. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


HENRY EVANS, Chairman of the Board 
C. R. STREET, President 


Eighty Maiden Lane, New York, N. Y. Cash Capital, $5,000,000.00 


CHICAGO MONTREAL SAN FRANCISCO 
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GENERAL CONFERENCE 
CALLED FOR TUESDAY 


Question of Acquisition Cost Will 
Come Up Again for Serious 
Discussion 


DIVERSITY OF OPINION 


Some Officials See Little Hope of the 
Companies Getting Together on 
Any Program 


NEW YORK, Nov. 8.—The general 
committee of the sectional organizations 
that have been studying acquisition cost 
will hold a meeting in this city Tuesday 
of next week. A subcommittee met here 
on Tuesday to discuss the subject and 
its report will be made to the general 
committee. This is the outgrowth of 
the meeting that was called Sept. 7 to 
confer on this very important subject. 
It was understood that there would be 
some report ready by Nov. 15. 

O. E. Schaeffer, president of the 
Westchester Fire, is chairman of the 


acquisition cost committee. It was felt 
by the National Board and the compa- 
nies in general that this subject should 
be taken up in a serious way and if pos- 
sible a program be worked out that 
would meet general approval. At the 
original meeting Mr. Schaffer invited 
the eastern nonaffiliated companies to 
send representatives. The Eastern 
Union, Western Union and Western 
Insurance Bureau and Southeastern 
Underwriters Association are in on the 
conference and have had their delegates 
at the meeting. 


Deals With Large Cities 


It is the general opinion of the com- 
mittee that the question of reducing the 
acquisition expense is one largely con- 
fined to those large cities where higher 
commissions are paid than are to be 
found in the outside field. The insur- 
ance commissioners, public and _ the 
companies in general are not concerned 
with the acquisition cost in so-called 
outside territory. It seems to be very 
generally understood that the expense 
there is not unusual. In some of the 
larger cities the acquisition cost has 
mounted at many points until it has 
reached a place where something must 
be done. The committee will recom- 
mend that action be taken as to these 
cities and that each jurisdictional body 
work out a program with the local 
agents. The agents declare that along 
with the reduction in acquisition cost 
should come agency limitations and the 
remedying of peculiar local conditions 
that add to the expense. 

It is expected that the meeting next 
Tuesday will be largely attended. 


Difference of Opinion 


Among managing underwriters wide 
diversity of opinion exists as to the sug- 
gestion of the Convention of Insurance 
Commissioners that a uniform plan of 








GLENS FALLS CHANGE 


GRIFFITH HEADS DEPARTMENT 





Pacific Coast Department Organized, 
With Missouri Special Agent As 
Manager, Replacing General Agency 





SAN FRANCISCO, CAL., Nov. 7.— 
Announcement is made by the Glens 
Falls of the opening of a Pacific Coast 
department with headquarters in this 
city, with R. H. Griffith, who has been a 
special agent for the company in Mis- 
souri, as manager. The Glens Falls has 
severed its general agency connection 
with Bentley & Co. and is opening the 
Pacific Coast department to cover all 
coast states, these arrangements having 
been completed by Vice-President H. 
M. Dickinson, who is on the coast. 


Griffith Well Qualified 


Mr. Griffith is one of the younger men 
in the business, but he is one of the 
most able men in the field and comes 
from a well-known insurance family. He 
has been with the Glens Falls for 12 
years, originally traveling as_ special 
agent in Oklahoma and Kansas, later 
covering Missouri and Iowa, traveling 
in Missouri alone for the past two years. 
He is well known throughout the South- 
west and western department territory 
and has built no small reputation for 
himself. His father, T. E. Griffith, is 
state agent for the Continental in Kan- 
sas and has been in the business for over 
40 years. His brother, Fred Griffith, is 
prominent in local agency work in Kan- 
sas City. Mr. Dickinson said that the 
new department, which is established in 
the offices occupied by the Bentley or- 
ganization, will give greatly improved 
service to the brokers and agents in 
Pacific coast territory. Mr. Bentley, it 
is understood, will rejoin his former 
partner, Mr. Waterman. 
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rating risks the country over be devised; 
the scheme carrying with it a reduction 
in present acquisition costs. While in 
accord with the idea that expenses 
might profitably be curtailed, experts 
differ widely as to how this might best 
be brought about. Some argue that re- 
gardless as to whether insurance com- 
missioners have the constitutional right 
to limit the cost of doing business in 
any line, history is replete with instances 
in which such right has been assumed 
by the public authorities. These hold 
that it would be the part of wisdom to 
work with the commissioners rather 
than to endeavor to thwart them. Others 
flatly refuse assent to the proposition 
that the insurance commissioners be 
given representation upon a national or 
regional rating board, although that 
very condition has been endorsed by 
casualty offices in so far as workmen’s 
compensation business is concerned. 
The whole situation ramifies in so many 
directions that it is almost impossible to 
secure uniformity of thought or action. 
While illumination may be shed upon 
it when the general conference takes 
place next week, grave doubt is ex- 
pressed as to the ability of the con- 
ferees being able to formulate a definite 
program. 
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SINGLETON’S NEW POST 


CONNECTS WITH NEW ZEALAND 





Former General Adjuster of the Niagara 
Fire Will Enter the Underwriting 
Field Again 





NEW YORK, Nov. 8.—United States 
Manager Walter Stone of the New Zea- 
land announced the appointment today 
of J. P. Singleton, as general agent of 
the company. Mr. Singleton is to make 
headquarters in this city, and will have 
particular charge of the western terri- 
tory, a field he traveled for years and 
with which he is especially familiar, thus 
relieving F. N. Brown, the company’s 
superintendent of agencies, of a part of 
his present heavy burden. The New 
Zealand opened its divisional offices 
here about three years ago, since which 
time it has developed rapidly, compell- 
ing the appointment of an additional 
general officer. 


Well Known in the West | 


Mr. Singleton resigned a few months 
ago as general adjuster at the head office 
of the Niagara. He was assistant man- 
ager of the old western department of 
the Niagara in Chicago being called to 
that position from the Ohio field where 
he was state agent. Mr. Singleton was 
one of the oldest employes of the 
Niagara having been connected with it 
for over 30 years. He traveled in 
Indiana, Ohio and Kentucky and was 
regarded as one of the big field men of 
that section. He is a splendid under- 
writer and an authority on losses. Mr. 
Singleton was admitted to the bar and 
has a well trained legal mind. 


Case Names Committee Chairmen 


James L. Case, president of the Na- 
tional Association of Insurance Agents, 
announces the appointment of the fol- 
lowing committee chairmen for the 
ensuing year: 


Finance Committee—Glenn H. John- 
son, Syracuse, N. Y. (reappointed.) 

Casualty—Kennon V. Rothschild of 
St. Paul, retiring member of the execu- 
tive committee. 

Membership—J. A. Giberson, Alton, 
Ill., president of the Illinois Association 
of Insurance Agents. 

Fire Prevention—Chas. B. H. Loven- 
thal, Nashville, Tenn., past president of 
the Tennessee Association of Insurance 
Agents, and a former member of the 
National Association executive commit- 
5. 

Legislative Committee—Col. Wa'ker 
Taylor, Wilmington, N. C. 

Grievance Committee—J. Henry Mc- 
Manus, Hartford, Conn. 


Novel Automobile Loss 


A novel fire loss is reported on an au- 
tomobile from Minneapolis. The owner 
was touring from Minneapolis to Du- 
luth. He had placed a suit case on the 
rack on the running board and had put 
paper between it and the body so that 
the paint would not be scratched. Fric- 
tion undoubtedly ignited the paper, re- 
sulting in the paint being scorched and 
the suit case badly injured. 
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ACQUISITION COST 
IS THE MAIN TOPIC 


Comment Is Heard at Company 
Headquarters Showing Interest 
Is Keen 


MUCH COURAGE IS NEEDED 


Agents Declare They Should Be Con- 
sulted in the Matter That 
Concerns Them Vitally 


NEW YORK, Nov. 8.—Acquisition 
cost, acquisition cost, acquisition cost. 
There is no escaping it. Any insurance 
man in any branch of the business to- 
day who scans an insurance newspaper 
finds it devoted almost entirely to a 
consideration of the terrific cost of ac- 
quiring business that is burdening the 
companies. Wherever a few insurance 
men are gathered together they will be 
found discussing the cost of putting 
new business on the books, and how it 
may be cut down. Within a few short 
months acquisition cost has become the 
chief insurancé topic of the day. Com- 
pany officials, field men and local agents 
are giving their suggestions for bring- 
ing down the expense of securing new 
business. The subject has been bandied 
about so much that many in the insur- 
ance business are frankly and honestly 
tired of thinking or talking about acqui- 
sition cost. 


Some View It Lightly 


But this question of acquisition cost 
is a serious one. In fact, entirely too 
many men in the insurance business are 
inclined to be facetious or even flippant 
in their references to the subject. They 
seem disposed to look upon the whole 
question as a joke. They point out that 
company officials and insurance com- 
missioners have talked and talked about 
the enormous cost of putting business 
on the books, but that there has been 
no real action taken toward bringing 
down acquisition expenses and prob- 
ably will not be. 

Such an attitude is deplorable and 
unhealthy. It will do nothing to solve 
what is admittedly a real problem. 
Rather, insurance men should realize 
and admit frankly that the acquisition 
cost is too high, that something should 
be done about it, and that unless some- 
thing is done in the very near future, 
insurance companies are going to find 
themselves actively opposed by the buy- 
ing public and supervising officials. 


Companies Wait for One Another 


Recently the Western Union and the 
Western Insurance Bureau enacted 
legislation designed to cut down the 
expense of acquiring new business. This 
was a move in the right direction, but 
by no means a complete solution of the 
question. Regardless of what any or- 
ganization is to do, each individual com- 
pany should be willing to do what it 
can to bring down the heavy overhead. 
Companies know that they are submit- 
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ting to excessive costs, but no company 
is willing to take a definite stand. Each 
is waiting to see what all the rest are 
going to do before deciding to clean 
house. It is just this tendency to hang 
back, to follow the leader, and to not 
take individual and positive action that 
has allowed the acquisition cost to 
mount year by year. One company has 
feared that another might gain a com- 
petitive advantage. Thus, all of the 
high expenses that crept into the busi- 
ness during the prosperous years have 
not been eliminated. Instead, they have 
been continued, and even allowed to 
grow worse. 


Position of the Agents 


Agents as a class are_unsympathetic 
toward the companies. They are of the 
opinion in large numbers that the com- 
panies are complaining about a condi- 
tion that is to be found in agencies as 
well as with companies. Agents assert 
that their operating expenses have in- 
creased in about the same proportion 


_ as the companies, and that the com- 


panies have no complaint to make that 
cannot be equally and as justly voiced 
by agents. Agents declare that they 
have their own acquisition cost prob- 
lems to solve. 

There is more or less suspicion on 
part of agents toward companies and 
companies toward agents. In the ad- 
justment of acquisition cost it would 
seem perfectly natural for the compa- 
nies to call into conference representa- 
tives of the agency forces. It is well 
enough to say, for example, that com- 
missions should be reduced in the large 
cities where the acquisition cost is high. 
At the same time, conditions have been 
allowed to develop in those cities and 
the agents have built their equipment 
accordingly. If the agents are to have 
their commissions reduced, they declare 
that the companies should come forward 
and do their part in the way of agency 
limitation and also assist in bringing 
about the correction of other conditions 
that will help the agents materially. In 
other words, the agents say that it is 
not a one-sided bargain. Casualty com- 
panies have recognized this and called 
the representatives of the National As- 
sociation of Insurance Agents and the 
National Association of Casualty & 
Surety Agents in conference. The 
agents are having a strong voice in 
these councils. 

Companies will accomplish nothing, 
but instead will lose everything, by 
waiting for the insurance commission- 
ers or any insurance organization to 
show them a way out. If matters are 
allowed to drift on, the supervising offi- 
cials will decide upon drastic action. 
When a business admits that it cannot 
get itself down to an economical plan 
of operation then the government or 
some other legislative body is perfectly 
justified in stepping in and _ taking 
charge. There is no good reason why 
the insurance business should allow it- 
self to fall into such a position. 

A proper solution of the acquisition 
cost problem calls for a broad attitude 
on the part of both agents and compa- 
nies. When companies conclude that 
they are going to reduce acquisition 
cost, and mean it, they must at the 
same time see clearly that they are go- 
ing to lose some valuable agency con- 
nections, are going to face a reduced 
income in some sections, and are going 
to be temporarily dissatisfied. The re- 
duction of acquisition cost will bring 
disturbed conditions in its wake. 


Losses From Exposures 


The insurance department of the 
Chamber of Commerce of the United 
States in its current bulletin says that 
for the five year period ending 1920 it 
is estimated that the exposure hazard 
including conflagration resulted in a 
property loss in this country of $230,- 
000,000 which was over 17 percent of 
all the fire loss during that time. The 
Chamber of Commerce points out the 
dangers of exposure hazard and gives 
some practical suggestions as to means 
to diminish loss due to spreading fire. 





TO LAUNCH NEW WORK 


—_———— 


CALL MEETING IN CHICAGO 


Definite Program for Fire Prevention 
Activities of Field Men in West 
Will Be Outlined 


The fire prevention department of the 
Western Actuarial Bureau recently or- 
ganized and placed under the direction 
of R, E. Vernor, announces that it is 
now drawing up plans for a definite pro- 
gram of work and that the first step. 
will be a fire prevention conference to 
be held in Chicago the latter part of 
November for the purpose of working 
out the year’s program with the state 
fire prevention workers. At a meeting 
held in Chicago the other evening, it 
was decided to hold a conference of the 
representatives of all 19 states in the 
western department terfitory, ‘each 
state association president and secretary 
to be present then, the date being 
given as Nov. 22 and 23. The two-day 
session will be devoted entirely to busi- 
ness. 

It was also decided at this week’s 
meeting to drop the word “conserva- 
tion” from all fire prevention work in 
the western department territory, the 
state bodies to change their name to 
State Fire Prevention Association. It 
was pointed out that the word “conser- 
vation” was adopted during the war and 
is a war term. It carries to the public 
no meaning of the work of the associa- 
tion. The most direct and simple 
name for the department organized for 
this work is Fire Prevention Associa- 
tion and thus the word will be used 
entirely in the future. The working 
out of the definite program on the part 
of the new fire prevention department is 
being watched with considerable inter- 
est in the east end and it is possible 
that the eastern department bodies may 
simplify their practices and follow the 
plans of the western body should it 
prove the best. 





MERGER NOW RATIFIED 
CHANGE MADE IN OFFICERS 


Columbian National of Lansing and 
Columbiam of Indianapolis Have 
Their Deal Approved 


The Michigan and Indiana depart- 
ments have ratified the merger of the 
Columbian National Fire of Lansing 
and the Columbian of Indianapolis. The 
consolidated company will be known as 
the Columbian National Fire and its 
home office will be in Lansing. James J. 
Carey, formerly vice-president of the 
Columbian National, has been chosen 
president of the combined companies. 
Joseph Gerson, formerly a director, has 
been elected vice-president and Edward 
T. Lyons, secretary and treasurer of the 
Columbian of Indiana, becomes secre- 
tary, treasurer and managing under- 
writer of the Columbian National. 

In the merger, Chicago interests are 
represented on the board. A. A. Mc- 
Kinley, formerly president of the West- 
ern Alliance and R. G. Devlin, vice- 
president of the Pittsburgh Fire, go on 
the board. C. H. Shulte of Detroit, who 
was chairman of the stockholders pro- 
tective committee of the Columbian 
National which tried to oust the old 
management, was also elected a di- 
rector. 

Lawler Was Forced Out 


T. A. Lawler, president of the Co- 
lumbian National, resigned some days 
ago. The Pennsylvania department had 
made a demand that if the company 
continued in that state there must be a 
change in the management. It is 
thought that the new line up will have 
harmony in its operations. The Colum- 
bian of Indianapolis started business in 
1907 and is operating in 19 states. The 
Columbian National was organized in 
1913 and is entered in 26 states. On 
Dec. 31, the Columbian National had 
assets $1,943,059; reinsurance reserve 
$723,894; capital $976,675; net surplus 
$72,800. The Columbian of Indiana had 
assets $639,338; reinsurance reserve 











CONDENSED NEWS OF THE WEEK 








The general committee of fire companies 
on acquisition cost will hold a meeting in 
New York next Tuesday. 

* * * 


The receiver of the Cooperative Interin- 
surers Bureau of Chicago, the failed recip- 
rocal, is now forcing policyholders to pay 
the assessment. 


x x * 


Glens Falls opens Pacific Coast depart- 
ment, with R. H. Griffith, former Missouri 
special agent, as manager, replacing San 
Francisco general agency. 


*x * * 


Morgan G. Bulkeley, president of the 
Aetna Life, Aetna Casualty & Surety and 
Automobile of Hartford, is dead. 

* * * 


Michigan and Indiana departments 
ratify the merger of the Columbian Na- 
tional Fire of Lansing and the Columbian 
of Indianapolis. Pea officers are elected. 

* * 


The question of whether the New York 
department has the right to fix maximum 
commissions under the New York rating 
law will be ae in court. 

* x 


J. P. Singleton, who recently resigned 
as general adjuster at the home office of 
the Niagara Fire, has been appointed gen- 
eral agent at the United States headquar- 
ters of the New Zealand in New York, 
having charge of western territory. 

x &¢ & 

On the first of the year the new 
Patriotic of America will take over the 
business of the Patriotic ef Dublin 

ei eS 

The Meridian Mutual Fire of Indian- 
apolis has passed into control of interests 
connected with the Madison of Indian- 
apolis. J. Floyd Irish has been elected 
president of the Meridian Mutual. 

& & 2 

Insurance Commissioner Donaldson of 
Pennsylvania, in a letter to an attorney of 
a life company, states that he is absolutely 





opposed to the licensing of bank officers 
and employes as agents. 
+ * 2 


The death of C. H. Woodworth, well 
known local agent at Buffalo, N. Y., re- 
moves one of the best beloved ex-presi- 
dents of the National Association of In- 
surance Agents from the field. 

* * 


Charles H. Patton, formerly manager 
of the Cleveland Inspection Bureau, died 
a few days ago. 

* x 


Casualty companies will resume their 
conferences in New York City on acquisi- 
tion cost Thursday of this week. 

* * * 


The Continental Casualty and its life 
insurance running mate, the Continental 
Assurance of Chicago, have purchased a 
building site at South Park avenue and 
East Twenty-second street in Chicago, 
where they will erect a home office build- 


ing. 
*x* * * 


Officials of the Northern Assurance of 
England are now in this country making a 
survey of the situation to see whether 
they shall get the Northern Accident & 
Indemnity in the field in this country. 
The company has already been incorpo- 


rated. 
* * x* 


The Standard Accident and the Conti- 
nental Casualty have joined the Surety 
Underwriters Association of America. 

* * * 


Vice-President E. C. Lunt of the Fi- 
delity & Casualty resigns to become 
president of the Sun Indemnity. 

+ * -* 


Conference to be held in Chicago to 
decide on plans for fire prevention: work 
in west. 

+ + 2 


Insurance commissioners ask com- 
panies writing non-cancellable disability 
for data on that class of business. 


$239,333; capital $241,073 and net surplus 
$37,842. 


Strength of Combined Company 


The combined Columbian National 
Fire will have $650,000 capital and when 
the appraisal committee gets through 
valuing the assets it will have about 
$400,000 net surplus. The appraisal 
committee, however, will not finish its 
work until early next year. Mr. Carey, 
president of the company, and Mr, 
Gershon, the vice-president, are in busi- 
ness together in Lansing under the 
name of Gershon & Carey. They con- 
duct a large foundry. F. H. Ross, of 
New York, the well known insurance 
man, who has been on the board con- 
tinues. He has always been in sym- 
pathy with the Schulte committee. 

Mr. Lyons, who will have charge of 
the underwriting, has been the main 
factor in the Columbian of Indianapolis 
and has had a fine ——- He will 
have as his assistants, A. M. Wagner 
who is now agency superintendent of 
the Columbian and W. A. Barclay of 
Chicago, who formerly was at the home 
office of the Cleveland National and 
later traveled in the field out of Chi- 
cago. Mr. Barclay at one time was 
chief examiner at the home office of 
the Columbian. 


New Board Elected 


At a meeting of the joint boards of di- 
rectors of the two companies held in 
Lansing, Mich., on Thursday of last 
week, the merger contract was approved. 
Report was made by the examining com- 
mittee of commissioners, including Michi- 
gan, Indiana and Pennsylvania. This 
committee was represented by Commis- 
sioner McMurray of Indiana and the 
proposed merger, it was stated, was ap- 
proved by the commissioners. A new 
board of directors was elected as follows 
for the merged company: 

F. E. Bushman, Detroit; James J. 
Carey, Lansing; Arthur N. DeWaele, Bay 
City, Mich.; F. B. Drolet, Kalamazoo, 
Mich.; Joseph Gerson, Lansing; W. D. 
Lawrence, Lansing; T. A. Lawler, Lan- 
sing; HH. P.. Orr, Caro, Mich; EB. ¢. 
Shields, Lansing; F. H. Ross, New York 
City; M. F. Gartland, Indianapolis; Henry 
Langenskamp, Indianapolis; Jacob Buen- 
nagel, Indianapolis; John J. Blackwell, 
Indianapolis; Albert Feeney, Indianapo- 
lis; E. T. Lyons, Indianapolis; Casper 
Schulte, Detroit; Robert G. Devlin, Chi- 
eago; A. A. McKinley, Chicago. 


Experts Go Over Business 


With the approval of the insurance 
commissioners there were engaged 
Archibald Kemp, secretary of the Cleve- 
land National, and A. F. O’Daniel, secre- 
tary and underwriting manager: of the 
City of Sunbury, Pa., to make a review 
of the business of the two companies as 
experts and to make recommendations 
as to certain details of the company’s 
future policy of operation. These under- 
writers have examined the business of 
the Lansing company and were in In- 
dianapolis on Monday and Tuesday of 
this week going over the Columbian. 
The Lansing company belonged to the 
Western Union and the Columbian was 
a Bureau company. These experts are 
representatives of both camps also, Mr. 
Kemp, Union, and Mr. O’Daniel, Bureau. 
Until they render a report to the board 
of directors a number of important de- 
tails of the company’s future course and 
affiliations will be held in abeyance. 


Appraisal Committee 


A committee was also appointed to 
make an appraisement of the company’s 
outstanding investments, this commit- 
tee consisting of Franklin W. Fort, sec- 
retary of the Eagle Fire, of Newark, 
N. J.; Thomas A. Lawler, former presi- 
dent of the Columbian National, and E. 
T. Lyons. Mr. Fort has been active in 
assisting in the arrangement of the 
details of the merger from the beginning. 

The agency plant is regarded as ex- 
ceptionally high grade, considering the 
conditions that have existed and the 
company is assured of a good volume 
of business from the start. The merger 
was made effective as of Nov. 1. Those 
who have been on the inside express 
the opinion that there will be established 
by this merger a company which will 
have a splendid foundation and will con- 





tain the elements of making a success. 
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COMMISSION ISSUE 
WILL GO TO COURT 


Difference of Opinion Between 
New York Department and 
Some Fire Companies 


POINTS OF CONTROVERSY 


Non-Affiliated Corporations Say the 
Superintendent Can Only Fix the 
Gross Expense Ratio 


NEW YORK, Nov. 6.—Within a few 
days the companies operating in this 
state that have not subscribed to the 
full agreement of the New York Fire 
Insurance Rating Organization will file 
with Superintendent Stoddard a formal 
statement setting forth their position in 
the matter. Col. Stoddard in turn, after 
he has had opportunity to peruse the 
document, will outline the position of 
the department in the same connection, 
and lay both briefs before the attorney- 
general for his opinion. Should the 
ruling of the chief law officer be ad- 
verse to the companies the latter will 
take the matter to the court in a friendly 
action, securing thereby a judicial inter- 
pretation of the questions in dispute. 

Questions in Dispute 


The executives of the non-affiliated 
companies, as they have made ciear to 
Superintendent Stoddard in the course 
of a number of interviews they have had 
with him, are not in opposition to uni- 
formity in rates, but what they object 
to and the point upon which they are 
prepared to fight, is the right of the 
insurance department to fix the rate of 
commissions and brokerages that may 
be paid, and the number of agents a 
company may employ. If this provision 
were stricken from the agreement of 
the New York Rating Organization the 
great majority, if not all of the compa- 
nies now in opposition, would sign the 
pledge at once. he non-concurring 
underwriters hold that while a clause 
regulating commissions appeared in the 
original draft of the new rating law, it 
was deleted before the measure was 
offered in the legislature for passage. 
They argue from that fact that it was 
obviously the intent of the ‘framers of 
the bill to permit freedom of action 
with respect to commissions. 


Superintendent’s Right Challenged 


They have no objection to the insur- 
ance superintendent naming a figure 
fixing the total expenses of the compa- 
nies but they challenge his right to 
name the sub-divisions of that total. 
For example, they point out that if a 
company = operates without — special 
agents, and at a low overhead. it should 
be free, if it so willed, to -allow local 
agents an extra commission especially 
if this be in the form of a contingent. 
The managers further declare that it is 
unfair to ask them to subscribe to the 
observance of commission uniformity. 
when no scale has been published, and 
no intimation as, to what it might be 
has been made either by the manage- 
ment of the rating organization or by 
the insurance department. Throughout 
the state generally the commission 
scale is the graded one of 15, 20 and 25 
Percent. Some companies pay a lower 
at and a contingent commission, while 
others have combination scales of their 
own. Not only are the non-affiliated 
companies in opposition to the proposed 
regulation of commissions, but it is gen- 
erally reported that a notably strong 
Eastern Union company domiciled in 


Hartford, also has refused assent 
thereto. 
Superintendent Stoddard bases his 





tight to interfere in the matter of com- 





IRISH NOW PRESIDENT 





HEAD OF MERIDIAN MUTUAL 





Company Goes into the Control of 
Interests Connected with the Madi- 
son of Indianapolis 





The Meridian Mutual Fire of Indian- 
apolis has passed to the control of 
interests connected with the Madison 
Insurance Company of Indianapolis. J. 
Floyd Irish, secretary and treasurer of 
the Madison, has been chosen president 
of the Meridian. He was formerly 
managing underwriter of the Peninsular 
Fire, has been a local agent and also 
was former compact manager at Ham- 
mond, Ind. L. S. MacEnaney, president 
of the Madison, has been chosen vice- 
president of the Meridian. He was for- 
mer managing underwriter of the Co- 
lumbian and has had a long experience 
as local and state agent. Earl M. 
Henderson, vice-president of the Madi- 
son, is elected secretary and treasurer 
of the Meridian Mutual. He is a di- 
rector of the Firemen & Mechanics and 
was one of the original organizers of 
the Meridian Mutual. He has traveled 
Indiana for a number of years. In 
addition to these three men the other 
directors of the Meridian Mutual are 
Martin Eastburn, L. A. Enos, and 
Emery Pratt. Mr. Eastburn has been 
secretary and treasurer of the Meridian 
Mutual. 


Plans for Canadian Losses 


TORONTO, CAN., Nov. 7—Ar- 
rangements have been made by the 
Western Adjustment to transact busi- 
ness in a part of Canada through the 
company’s branch office at Detroit, 
Mich. The Western Adjustment has 
been licensed in Canada. It will operate 
in southwestern Ontario, and not east 
of London, Ontario. In the past losses 
in this part of Canada have been han- 
dled by adjusters headquartering at 
Toronto. The Western Adjustment 
feels that it can cut down the loss ex- 
pense in Ontario by having claims han- 
dled through the Detroit office, which is 
just across the river from Windsor. 
John A. Hanson, manager of the West- 
ern Adjustment at Detroit, Mich., was 
in Montreal and Toronto last week vis- 
iting a number of prominent general 
agencies and arranging with the Cana- 
dian insurance department to license the 
company. 








missions upon that feature of the new 
law which empowers him to pass not 
only upon the “adequacy” of rates, but 
their “reasonableness” as well, and holds 
that the two primary factors of rate- 
cost are the losses and the expenses. 
If the latter are unduly heavy he holds 
it his duty to order a reduction. Count- 
ering this proposition the non-affiliating 
companies offer that if an additional 5 
percent in the expense account of an 
office results in a 10 percent reduction 
in the loss cost, it would be in the 
interest of public policy to pay the 
higher figure. They cite the record of 
the steam boiler insurance institutions 
which spend a large part of their pre- 
mium incomes in preventing accidents 
and but a limited sum for the settle- 
ment of losses. 

A small element among the non- 
affiliated companv men would like to see 
the constitutionalitv of the entire rating 
law tested, but this suegestion is not 
generally favored. The _ prevailing 
thought is that the statute would stand 
in the courts. but even if weaknesses 
were disclosed these would be promptly 
rectified through additional legislation. 


The Mississippi insurance department 
has received notice that the case against 
A. G. Felder, charged in Amite county 
circuit court with having fired his store 
at Gillsburg. Miss., to recover insurance. 
resulted in a hung jury. The insurance 


WOODWORTH FUNERAL 





BELOVED BY INSURANCE MEN 





Former President of National Associa- 
tion of Insurance Agents Had Long 
and Successful Career 





BUFFALO, N. Y., Nov. %—The 
funeral services of Claudius H, Wood- 
worth, aged 77, president of the Wood- 
worth & Hawley Agency and ex-presi- 
dent of the National Association of 
Insurance Agents, who died Tuesday 
night, Oct. 31, in the Homeopathic Hos- 
pital here following an illness of eight 
weeks, complications following a minor 
operation causing death, were held on 
Thursday afternoon in the Hudson 
Street Baptist Church. 


Claudius Hiram Woodworth was 
born in 1845 at Cherry Valley, Ashta- 
bula county, O. His parents were farm- 
ers and in his early days, when not at 
school, he worked on the farm under 
the primitive conditions then prevailing. 
He attended the district schools of the 
township and afterward a high school 
at Austinburg, O. In 1863 he came to 
Buffalo and for a short time was em- 
ployed in the drygoods store of Orson 
C. Hoyt. He afterward was employed 
at the picture framing establishment of 
Howard & Bunting, and a little later he 
entered the insurance office of the late 
D. V. Benedict. In 1868 he took over 
the insurance business which he con- 
tinued until 1883 when he formed a co- 
partnership with Edward S. Hawley. 
In 1898 the firm was organized as a 
corporation, the Woodworth & Hawley 
Insurance Agency, and has thus con- 
tinued to this time, Mr. Woodworth act- 
ing as president. Mr. Woodworth took 
a leading part in the organization of the 
National Association of Insurance 
Agents and at the first meeting held in 
Chicago he was elected second vice- 
president of that organization. He later 
served two years as president, and dur- 
ing this period valuable reforms in the 
conducting of the agency business were 
inaugurated. Mr. Woodworth became 
one of the best known insurance men in 
the United States, being highly 
esteemed and honored by agents and 
company officials in every part of the 
country. 


Forceful Public Speaker 


As a public speaker Mr. Woodworth 
was peculiarly forceful and incisive, and 
there was never any doubt as to his 
meaning. This, together with his quick- 
ness and resourcefulness made him al- 
most unequalled as a presiding officer, 
and as a debater he was strong and con- 
vincing and seldom failed to carry his 
point. 

In his earlier days in Buffalo, Mr. 
Woodworth took an active part in musi- 
cal matters. He was a member of the 
male chorus known as the Continental 
Singing Society, a charter member of 
the Buffalo Choral Union and also of 
the Nuno Male Chorus, and he fre- 
quently took part in public concerts. 

Early in life Mr. Woodworth became 
interested in religious work and he was 
ever active in all forms of church work, 
having been a member of the Hudson 
Street Baptist Church for nearly 50 
years. He was always interested in the 
work of the Y. M. C. A., was treasurer 
of the Erie County Sunday School As- 
sociation for several years, afterward 
becoming its president, and he also 
served a year as president of the New 
York State Sunday School Association, 
a year as president of the Buffalo Sun- 


president of the Buffalo Baptist Asso- 
ciation. 

H. H. Putnam, manager of the public- 
ity department of the John Hancock 
Mutual and former secretary of the 
National Association of _ Insurance 


day School Association, and a year as. 


DONALDSON STRIKES 
THE BANK AGENCIES 


Says Insurance Should Be Written 
By Whole Time, Capable 
Men 


GIVES POSITIVE VIEWS 


Pennsylvania Commissioner Does Not 
Mince Words on Urging Sales- 
men Who Are Qualified 


Commissioner Donaldson of Pennsyl- 
vania has come out very strong against 
licensing of bank officers. cashiers and 
clerks as agents or brokers. He takes 
the position that insurance demands ex- 
perts, people who are giving all their 
time to the business and who can ren- 
der proper service. He states that it is 
impossible for a part-timer to render 
adequate service. Commissioner Don- 
aldson answers a letter from an attor- 
ney of a life company in which he asks 
the commissioner whether there has 
been any opinion obtained from the at- 
torney-general on the bank agency sub- 
ject and refers to the opinion of Deputy 


Attorney General Meyers in which it 
was held that employment as treasurer 
of a building and loan association was 
not incompatible with the office of bank 
cashier. The attorney then makes this 
comment: “As you are aware in small 
towns it would be very difficult to get 
a worth-while man who would be will- 
ing to give all of his time to a position 
such as insurance solicitor. Is it your 
understanding that the policy of the 
state requires that even in rural dis- 
tricts an insurance solicitor should be 
obliged to give his entire time and at- 
tention to such business?” 


Commissioner Donaldson’s Reply 


The department sends out its answer 
to this attorney as follows: 


Ruling of Department 


In answer to your letter of Oct. 5, the 
department ruled, May 1, 1922, that no 
application for license from a first-time 
applicant who was cashier or employe of 
a state or federal bank would be consid- 
ered. 

You ask if we requested an opinion of 
the attorney-general and if we read the 
opinion of Deputy Atterney General B. J. 
Myers (March 25, 1920), reported in 29 
District Court 915 and following the su- 
perior court’s decision (Vol. 71; 4), in the 
case of Solomon vs. Moyer. 

We have not asked the attorney-general 
for an opinion. Departmental control and 
supervision require constant exercise of 
discretion on our own part on matters 
daily arising which need prompt decision 
as matters of fact and custom in the in- 
surance business. Our decisions or rul- 
ings are based upon conversancy with the 
actual business of insurance, and they re- 
flect. we hope, that which is best for tHe 
public, the agents and brokers and the 
companies, in the broadest application. 


Deputy Attorney General’s Opinion 


We have read Deputy Attorney-General 
Myers’ opinion and to our thinking it is 
on all fours with our ruling. First, it 
vests discretion with the banking commis- 
sioner. Second, it most emphatically sus- 
tains the banking laws (that a cashier of 
a bank cannot be in any other business) 
by emphasizing that permitting a bank 
cashier to serve as treasurer of a building 
and loan society would not entrench upon 
the obligation of the cashier to give his 
full time to the bank. 

The agent and broker licensure laws of 
Pennsylvania (as reenacted; Act No. 285, 
May 17, 1921, Article VI, Sections 601-622 
inclusive) are of long standing. You will 
note, inter alia, that no corporation desir- 
ing to engage in the insurance business, 
as agent or broker, can be licensed as 
agent or broker unless by terms of its 








department assisted in bringing about 
the charges against Felder. 


Agents, attended the funeral. 
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When You Think of a Fire 
Agency Think “Cleveland” 


Looking back upon the begin- 
nings of many things in the mid- 
dle western country; how short a 
time it is since they were mere 
dreams in the minds of men of 
The Cleve- 
land National Fire Insurance Com- 
pany has traveled part of the way 
toward its goal and is going on, 
gathering to itself as it goes men 
of vision in the agency ranks, who 
see the possibilities of a good Ohio 
fire company managed by expe- 
rienced, broad minded men, oper- 
ating in an ever expanding field 
of industrial opportunity. The 
CLEVELAND wishes you to sell 
its protection and will do its part 


to make its name a credit anda 


vision and courage. 


help to you in your business. 


Ghe 
+ Cleveland National Fire 


Insurance Company 
Cleveland, Ohio 


E. KIMBALL ARCHIBALD KEMP 


President Sec’y-Treas. and Managing Underwriter 
GUY E. WELLS WM. C. DOOLITTLE 
Vice-President 


Ass’t Sec’y-Treas. 

















of insurance or real estate. These are 
defining and limiting words. This depart- 
ment refuses to license corporations of 
other states, registered here, with “omni- 
bus charter” provisions unless the direc- 
tors waive by resolution the right to 
transact within Pennsylvania, during the 
period of license, any business other than 
as agents or brokers of insurance or real 
estate. Unfortunately, real estate is in- 
cluded with insurance; but this was be- 
cause the real estate man in the unde- 


veloped days of insurance was a local 
neighborhood convenience man. In _ the 
present far-advanced business of insur- 


ance, the ordinary real estate agent or 
broker—and we can prove it—is unfitted 
in every way to give proper insurance 
service to the public. 





Topic Is Widely Discussed 


“Bank officers and employes as insur- 
ance agents” has been a topic most widely 
discussed and inveighed against in local 
and national conventions of agents and 
brokers, and to the one conclusion that 
licensing such is highly inadvisable. 

Insurance is encompassed by many 
statutory regulations and inhibitions. Not 
only must the individual agent or .broker 
be licensed, and worthy of a license, but 
the manner of selling insurance is safe- 
guarded. Twisting, misrepresenting, re- 
bating, inducements not set forth in the 
policy for the placing of insurance, all 
are misdemeanors. The competitive meth- 
ods of salesmen (agents and _ brokers) 
were and are subjected to statutory con- 
trol because of the technicality of insur- 
ance coverage, and the inability of lay- 
men (the insured) to fathom its depths. 
By statute, an effort was made to discour- 
age a salesman (agent or broker) from 
intruding technicalities of the business 
upon the uninformed buyer of insurance so 
as to “get’’ business. Outside of the 
wording of the statutes is “pressure” in 
connection with accommodations sought 
to be obtained from banks, which may 
readily be brought and too often has been 
brought, by individuals in banks who seek 
to acquire for themselves what is best 
expressed by the words “easy commis- 
sions” on fire, life or casualty premiums, 
and with absolutely no thought of or 
regard for the obligation an insurance 
license comprehends under authority of 
the seal of the commonwealth. 


Developed to High Intensity 


The insurance business has developed 
to high intensity in recent years. Special- 
izing in life, fire and casualty coverage 
is the natural trend and requirement. In- 
surance is not stagnantly technical. It is 
subject to changes over night and no man 
or woman can well serve the public unless 
he or she devotes time and study to the 
advance of the business and the needs of 
the public. In the scores of instances 
which this department has from time to 
time investigated it is of record that a 
secant few bank officials or employes are 
equipped to sell insurance as it should be 
sold. Most of them are what is known as 
“indifferent part-timers” and their errors 
and omissions are repaired by full-time 
agents and brokers or home offices and 
the possible loss to their clients by reason 
of total ignorance of what underwriting 
means is relieved, as a rule, by the home 
office in a relenting mood. 


No Catch Penny Business 


This department is not aiming specially 
at banks (state and federal) in its limita- 
tions upon the heretofore stupid hit-and- 
miss administration of insurance licensure 
laws. It has sedulously aimed for three 
years to divorce the insurance business 
from every other business, and it intends 
most zealously to further the divorce- 
ment. The applicant who appears for 
first-time license is subjected to vigorous 
serutiny and examination—no matter in 
what part of the state he is situated—if 
his application discloses that he is not 
reasonably prepared to enter the business 
and specially if he is intending to sell 
insurance as a “part-timer.” Insurance 
is no catch-penny business to be “tagged 
to” another business. Though it is the 
basis of all credit and commerce it is dis- 
tinct in its field. 

Bear in mind that the department has 
no intention of interfering with any 
agency or brokerage business which has 
been well established in connection with 
a bank though the department dislikes 
seeing an agency or brokerage house 
allied with a bank. The banking business 
can brook no side issues, and the insur- 
ance business likewise. The department 
at all times investigates “part-timers” and 
has no hesitancy refusing renewal of li- 
cense where it is patent that the public 
are being endangered by actual ignor- 
ance of alleged “part-timers” or devious 








THOMAS B. DONALDSON 


methods of procuring business by the 
same. 
Comparison Is Illogical 
Referring again to the legal opinion 

which you cite, permit us to say that 
there could be no possible comparison be- 
tween the nominal community duties of 
the officer of a building and loan society 
(often serving for little or no pay for 
neighborhood friendship) and the obliga- 
tions of an insurance agent or broker to 
serve the public. We refer you to rating 
bureaus, manuals, statutory requirements 
of intensive sort governing the actual 
daily conduct of the insurance business. 
Full-time members of the bar in any city 
would no doubt register general protest , 
if a “part-timer’’ made law a side issue. 
There would certainly be resultant en- 
croachment upon the rights of the public. 
It is far more important—and we say this 
from our knowledge of many years of the 
business of insurance—that an insurance 
agent or broker be conversant with cur- 
rent law decisions relative to insurance 
than it is incumbent upon an attorney to 
read trade journals. 


Plan to Serve Small Places 

Other home offices have, on a par with 
your client’s suggestion, suggested that 
small communities offer a problem, in 
matter of licensure different from large 
communities. The statement has often 
been made that special consideration be 
given the applicant for license in the 
small town. This department was pos- 
sibly the first of any to challenge this 
with a query: “Have you ever tried to 
solve the problem by cooperating with 
your full-time agent in a nearby town?” 
The commonwealth of Pennsylvania is 
rapidly emerging—the outlying districts 
—from the wilderness days. Good roads, 
automobiles, trolleys, telephones have 
brought remote centers into contact with 
towns or cities. Lack of cooperation be- 
tween home offices, the result of frenzied 
competition for premiums, has resulted 
in the attempt to license part-timers in 
banks or other lines of business. The 
full-time agents have not, to date, been 
organized to enforce their disapproval of 
such methods; but the coming year will 
see a vast change. At the present time, 
through the Pennsylvania insurance ad- 
visory boards, a survey is being made of 
many counties by the full-time agents to 
provide for remote sections. Please note 
the objects of the plan. The department 
foresaw its own limitations; saw that 
there was distinct and urgent need, in 
order that the public be well served, for 
a close organization of the producing field 
of agents and brokers by territorial areas, 
the whole to advance from county and 
state to national and international ac- 
tivity. This may at first glance seem an 
irrelevant reference; but we submit that 
it is technically relevant and has to do 
with divorcing insurance from any other 
business by providing the public with 24 
hours a day service by competent and 
full-time agents and brokers. 


Decry “Pressure” Method 

The department’s ruling herein referred 
to caused inquiries from some home offices, 
but generally an outright endorsement. 
“We never really wanted to license bank 
officials or employes, but competition for 
business brought it about.” The full-time 
agent has repeatedly complained to this 











department of the loss of or diverting of 
(CONTINUED ON PAGE 30) 
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A Million Chances! 


Despite the general car shortage, car loadings for the week ending 
October 21, passed the million mark. The total was 1,003,759 
cars loaded with revenue freight. This is the fifth time in the history 
of American railroads that the million mark has been passed in a 
single week. 


What a chance for the L. & L. & G. agent! Every car loaded with 
revenue freight should be protected with trip transit insurance. In one 
week alone there were over a million chances. Car loading is going 


on everywhere in our country. There are trip transit prospects for the 
L. & L. & G. Agent in every town. 


LINES WRITTEN 


Fire Earthquake Profits 

Automobile Tourists’ Baggage Parcel Post 

Tornado Use and Occupancy Commissions 

Explosion Leasehold Riot and Civil Commotion 

Sprinkler Leakage Rents Full Farm Protection 
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Ineureance Co. Limited. 


STAR, 
INSURANCE COMPANY 


NEW YORK BRANCH CHICAGO BRANCH NEW ORLEANS BRANCH SAN FRANCISCO BRANCH 
Executive Offices: Washington Park, Newark, N. J. Insurance Exchange Bldg. Cor. Carondolet and Common Sts. 444 Califernia St. 
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our booklet— 


“FULLY INSURED AT LESS COST” 


Michigan Automobile Insurance Company 


‘“‘The Company known for prompt settlements.”’ 


Grand Rapids, Michigan 


Surplus to Policyholders $345,837.54 


A STOCK COMPANY 

















NATIONAL AGENCY ASSOCIATION’S GRAND 
OLD MAN BIDS ADIEU TO HIS FRIENDS 











HE death of C. H. Woodworth of 
"T  Buitato, the well-known local agent 

and the “grand old man” of the Na- 
tional Association of Insurance Agents, 
has brought out many feeling testi- 
monies of esteem and affection for this 
man who was such a constructive force 
in the early days of the national organ- 
ization. Mr. Woodworth was one of 
the early presidents and in the days 
when the National association was in 
its infancy, was meeting harsh criticism 
and was fighting for its life, he stood as 
its chief sponsor and its greatest pro- 
ponent. None were more beloved than 
he in the agency asscciation. Every 
man had a deep feeling of sincere affec- 
tion for him. 


C. F. Hildreth’s Tribute 


Charles F. Hildreth, one of the ex- 
presidents, in speaking of Mr. Wood- 
worth, says: 

I attended my first meeting in St. Paul 
in 1908, hence have only a hearsay knowl- 
edge of Woodworth’s activities in the 
earlier days of the association and yet the 
feeling of confidence and esteem, almost 
of reverence, so permeated those who did 
know him from the beginning that it came 
to me almost as direct knowledge. I am 
sure that Woodworth’s zeal and intelligent 
resourcefulness went far toward saving 
the day in many an early crisis. 

He was still an active figure in the asso- 
ciation up to and after the years of my 
presidency and the well informed were 
likely to take second thought before ac- 
tively opposing any well considered sug- 
gestion made by him, 

Long an Outstanding Figure 


He was for very long an outstanding 
figure in the association and though ad- 
vancing years had retarded his later activ- 
ities, it should not be forgotten that the 
accomplishments of the early day were 
what made it possible for the younger 
generation to “carry on” in this later day. 

He had a gift of seeing things in their 
broader aspect and no serious mistake was 
ever made by the organization in follow- 
ing his leadership. He was for many 
years a very real leader and well worthy 
of all the esteem and affection lavished 
upon him. 


H. H. Putnam’s Tribute 


H. H. Putnam, of Boston, former 
secretary of the National Association, 
Sala: 

It does not seem possible that one of 
Woodworth’s mental and physical en- 
ergy has passed from this sphere of ac- 
tivity. Certainly the work he did for 
the agents’ association will last as long 
as the association lasts. He was its 
guide, counselor and friend from the 
day of its birth down to 1917. He was 
never absent when occasion required 
him. He not only gave to the associa- 
tion of his time and his money but he 
gave himself unreservedly. 

He viewed the questions of the day as 
relating to the agency business in a 
broad and impartial way. He always 
took up the cudgels for the general wel- 
fare and never did he abuse the trust 
which the agents reposed in him. 

s s * 


Woodworth was one of 20 agents who 
met in Chicago in 1896 to form the Na- 
tional association. I think he would 
like to have mentioned, in connection 
with an article like this, those who were 
his associates at that notable meeting, 
and so I give their names: 

B. L. Baldwin, Omaha, Neb.; Western 
Bascombe, St. Louis, Mo.; R. S. Bran- 
nen, Denver, Colo.; J. A. Bryant, Kansas 
City, Mo.; J. B. Dew, Kansas City, Mo.; 
A. A. Doolittle, St. Paul, Minn.; Thomas 
L. Fekete, East St. Louis, Mo.; T. H. 
Hawks, Jr., Duluth, Minn.; Merwin Jack- 
son, Toledo, O.; C. M. Lang, Toledo, O.; 
Milo E. Lawrence, Kansas City; George 
D. Markham, St. Louis; D. M. McCarthy, 
Dubuque, Ia.; Alfred Pirtle, Louisville, 
Ky.; A. H. Robinson, Louisville, Ky.; A. 
G. Simrall, Covington, Ky.; W. G. Strick- 
land, St. Paul; F. A. Thompson, Denver, 
Colo.; C. H. Woodworth, Buffalo, N. Y.; 
J. Wachenheimer, Peoria, Ill. 

cad . 

While Robert Brannen originated the 
association idea and called the meeting, 
and by his energy and breezy enterprise 














Cc. H. WOODWORTH 


from the very first it was Woodworth’s 
hand which guided its destines. His 
leadership was recognized from the mo- 
ment that his strong personality became 
injected into the organization move- 
ment. 

Woodworth did not attend the Chicago 
meeting on his own initiative, but was 
sent as a delegate from the Buffalo 
Board. The Buffalo Board was the first 
local organization to tie up thus offi- 
cially with the agency movement, and 
down to the present movement it has 
been a loyal and generous supporter of 
the association. Woodworth told his 
friends that he did not expect to see 
another meeting after Chicago. Never- 
theless a meeting was called a year 
later at St. Louis which was attended by 
about 100 agents. 

*x* * * 

By this time Woodworth felt that 
something would come of the movement 
and he wisely foresaw that it should 
be developed along conservative lines. 
There were elements present clamoring 
for radical action which Woodworth and 
others thought would be dangerous to the 
best interests of local agents and fatal 
to any organization movement. Hence 
it was that with all the vigor of his 
forceful personality he brought about 
the adoption of a platform committing 
the association to conservative action. 

The resolution then adopted has often 
been quoted, and it should be quoted 
again, for during the period of Wood- 
worth’s leadership in the association this 
was the dominating thought which in- 
spired him and through him the asso- 
ciation, keeping it well on the track, 
and restraining it from extreme posi- 
tions. Many occasions can be recalled 
when he stood up, and with his great 
powers of persuasion, fought for the 
things that he believed were right for 
the organization, and against those 
which in his opinion were a departure 
from fundamental principles and pur- 
poses as laid down in the resolution re- 
ferred to, which I quote: 

‘Tt is the intent of this association 
to treat all matters offered for consid- 
eration with the utmost conservatism, 
believing that the greatest goed possible 
to be secured through our organization 
should not be imperiled by ill-consid- 
ered or precipitate action,” 

* * 


At the next meeting in Detroit, Wood- 
worth was elected president, and the 
association was invited to meet in Buf- 
falo, which it did in 1899. It was at 
this Buffalo convention that the asso- 
ciation acquired the hall-marks of per- 
manency. 

The great event of this meeting was 
a report made by President Woodworth 
relative to the canvass on overhead writ- 
ing. This question was the real causé 
for the association’s existence. Over- 
head writing was quite general, and 
there was no rule of action either for 





advertised the association movement, yet 


the companies or agents, until the Na- 









































































November 9, 1922 


THE NATIONAL UNDERWRITER 














OFF 


Fire & Mar 


ON THE RIGHT TRACK 


Business is under way, moving ahead on 
the right track with not a disturbing factor 
in sight. It is gaining momentum with 
every passing week. Industrial depression 
is absolutely a thing of the past. 


A necessity to every great business revival 
—and this is predicted to be the greatest 
the country has ever seen—is the local in- 
surance man. The demands upon the local 
agent for coverages of all types must be 
met with a comprehensive and satisfactory 
knowledge of the business, together with 
the necessary agency facilities for handling 
insurance of all classes. 


In the SPRINGFIELD, local agents find 
every necessary line of insurance with 
adequate facilities for their needs. 


SPRINGFIELD 














HOME OFFICE: SPRINGFIELD, MASS. 
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CHARTERED 1849 
of Springtield, Massachusetts 


CASH CAPITAL, $2,500,000.00 


WESTERN DEPARTMENT: CHICAGO 
A. W. DAMON, President HARDING & LININGER, Managers 




















THE NATIONAL UNDERWRITER 





November 9, 1922 





















A Company Is as Strong asits Agency Force 


AGENTS, you will like our service 


We write Fire, Tornado, Automobile, and Hail Insurance. 
We make a specialty of all classes of farm risks, including 
Threshing Machinery, covering Machinery while in operation, 
as well as when stored. 





Write for Agency in Nebraska, Kansas, Colorado, Iowa, Minnesota, 
Illinois and Indiana. 


PAID IN CASH CAPITAL $250,000.00 


Omaha Liberty Fire Insurance Company 
OMAHA, NEBRASKA 
P. F. Zimmer, President R. J. Wachter, Secretary 
Samuel Patterson, Treasurer 








THE WISCONSIN 
LIVE STOCK INSURANCE COMPANY 


MADISON 


Complete Live Stock Lines 


Good Territory in Ohio, Indiana and IIlinois 








ASSETS 
$1,122,283 


LIABILITIES 
$979,894 





Business Is All Right—Let’s Ge! 


THE HENRY CLAY FIRE INSURANCE CO. 
LEXINGTON, KY. 








Incorporated 1833 


British America Assurance Co. 
HEAD OFFICE—TORONTO, CANADA 
FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
United States Branch, Ist January, 1922 


PD ia icb Gb SUKSER MURR Re hws c<SRESNd eb GREE ER aRmadeeene tes Sale Rbeeen ease nicnschensen saul $2,256,915 
Dien ctniibrbbenaseadbnsihaks aeeehhedahetshsdssaaheaiieniacetesabne skal $1,601,036 
DD ccd ninnceanuanauceependsatmenoekeccoks teemudibe cian ainbe kaebanaabenceuecuaalaeane $ 655,879 


Total losses paid in United States from 1874 to 1921, inclusive, $28,629,709 
W. B. MEIKLE, President and General Manager 








Exceptional .acilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 

Re-Insurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 


SURPLUS 
LINES anp 
FLOATERS 


PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exc: Chicago, Ill. 








Organized 1867 


WHEELING FIRE INSURANCE CO. 
Wheeling, West Virginia 
Soe: es 
®@. E. STRAUCH, Secretary WM. V. FISCHER, Asst. Secy. E. A. KEELER, Specia lAgent 








Nearly Fifty Years of success under same management 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Total Cash Assets $397,264.36 7 meee ° soon came Surplus $282,722.15 


J.R. VERNON, President J. AMBLER, Secretary 



































































tional association came into being. It 
fell to Woodworth’s lot to secure from 
the companies the necessary pledge 
which would fix the recognition of the 
agents’ territorial rights as a principle 
in the business. No small task for an 
organization of such recent growth, fac- 
ing as it did well-rooted practices which 
had grown up in the field, hardly to be 
comprehended today by those who are 
benefiting today from this early pioneer 
work of the association. 

But Woodworth had plenty of cour- 
age and he undertook the task. It would 
be impossible to explain all the obstacles 
which had to be overcome, or adequately 
describe the insistent and persistent 
work so skilfully carried on in this in- 
itial campaign for the protection of the 
American Agency System. 

. s * 


Older members of the association will 
recall the intense interest shown, when 
in the middle of the year the first re- 
sults of’ the canvass were printed and 
the names of many prominent compa- 
nies were omitted from the list, with 
an explanation of the reasons. 

This explanation was a marvel of dic- 
tion. The publication of the partial list, 
after the months of effort, with the ex- 
planations offered, constituted the most 
powerful argument towards bringing in 
the companies whose names were so 
significantly missing. During the six 
months prior to the Buffalo meeting, 
the procurement of the remaining names 
was rendered far less difficult than the 
canvass in its early stages. 

When the final report was made at 
the Buffalo convention, practically every 
agency company in the business had put 
itself on record with the association as 
recognizing the agents’ territorial rights 
and agreeing not to practice overhead 
writing. So it was that the association 
gave its first great contribution to the 
local agents’ cause. 

At this time Woodworth felt that he 
had done his work for the association, 
and he would gladly have retired, but 
for the strong pressure brought to bear 
on him from every quarter to continue. 
So he was re-elected president, and for- 
tunate indeed was his selection, for he 
earried the association banner forward 
at a period when it needed a strong 
hand and an alert guide. 

Woodworth’s characteristics were pe- 
culiarly adapted to this organization 
work. His personality was magnetic. 
He was a clear thinker, quick and effec- 
tive in debate. His speech was in- 
cisive and punctuated by astonishing 
flashes of wit and humor. He never 
took up the fight for anything that he 
did not think was worth while, and he 
had a way with him in the tackling of 
a problem, that was most engaging and 
persuasive. 

* * « 

At the meeting in Milwaukee, Wood- 
worth created the famous “shirt-sleeve 
convention” which took place at just the 
time that Milwaukee had its hottest spell 
and everybody was sweltering. Wood- 
worth cut the gordian knot by discard- 
ing his coat and vest and conducting 
the proceedings in his shirt-sleeves. 

Woodworth was a dynamic presiding 
officer. He always had a witty remark 
at hand, and he kept the members of 
the convention bubbling with enthusiasm 
and amusement. He had two natures. 
He was profound and serious, and there 
were times when he would go about the 
convention halls bowed in thought. This 
would be followed by flashes of the ut- 
most gaiety. He would even become 
hilarious and kiddish. 

Woodworth fought sturdily for every- 
thing that he believed to be right, but 
he was the readiest man to give in, or 
perhaps I should say he yielded most 
gracefully when the weight of opinion 
was against him. This was one of his 
most charming charasterintics. 

e é€ 


It was at the Put-in-Bay convention 
the next year that Woodworth gave a 
show of his mettle, and this time it was 
not fighting the battles of the agents 
with the companies, but facing his own 
crowd. President Washburn of the 
Home, had been invited to speak. Mr. 
Washburn was a regular old Roman and 
cared for nobody when it came to ex- 
pressing his ideas. He said things about 
the association which led to an ex- 
plosion. The members of the association 
were all for telling Mr. Washburn where 
to get off, and they wanted to put t 
in the form of a resolution condemning 
him and the company for the views he 
had expressed. 

The tide was strong, but Woodworth 
rose to heights. He stood up and faced 
the open convention and told them why 
they couldn’t do such a thing. The sen- 
timent of the crowd was changed and 














LATE INSURANCE NEWS | 


| ——— =} 
FRELINGHUYSEN HAS DEFEAT 








Well Known Fire Insurance Magnate 
Lost in the Race for United 
States Senator 





NEW YORK, Nov. 8—F. W. P. 
Rutter, governor of the London & Lan- 
cashire, arrived here from Liverpool for 
a stay of several weeks on Saturday last. 

* *K * 


The project for a six million dollar 
building for housing the insurance in- 
terests of Boston has progressed to the 
point where a desirable location has 
been purchased. 

x * & 

Henry M. Zweig, who will shortly 
come to New York as manager of the 
National Fire’s brokerage department, 
will be the guest of his Philadelphia 
friends at a dinner to be given in that 
city tomorrow evening. 

: i ee: 

A series of talks upon fire prevention 
will be delivered by T. Alfred Fleming, 
supervisor of conservation work for the 
National Board, the messages to be 
broadcasted through radio stations. 

eek 


Companies have been asked by the 
Southeastern Underwriters Association 
to supply their experience in the past 
five years in several rating sections of 
Virginia. 

oe oe 

Among others that tasted defeat in 
the Democratic landslide of yesterday 
was United States Senator J. S. Freling- 
huysen of New Jersey, who sought re- 
election upon the Republican ticket. The 
clean sweep of the Democratic election 
in New York state will hearten the ad- 
vocates of a monopolistic state work- 
men’s compensation trend. Samuel 
Untermeyer, who vigorously champions 
such legislation, was one of the strong 
supporters of Governor-elect A. E. 
Smith. 








the proposal for an admonishing resolu- 
tion never saw the light. 

The foundation stones of the associa- 
tion movement are deeply and indelibly 
marked by Woodworth’s work, and this 
is a monument to him so far as the in- 
Surance business is concerned. 

* * s 


President J. L. Case in a letter to 
Mrs. Woodworth said: 


For more than a quarter of a century, 
Mr. Woodworth gave unsparingly of his 
time, money and ability to develop an 
organization that should stand for the 
betterment of the insurance business. 
He believed with all his heart in the 
American agency system, and was will- 
ing to labor and sacrifice for the prin- 
ciples for which it stands. 

If I am correctly informed, it was he 
who suggested tha object of the National 
association should be “to support right 
principles and to oppose bad practices 
in insurance underwriting,” and _ this 
ideal was not only approved and made 
a part of our constitution, but it has 
since been adopted by practically all of 
the forty state units comprising the 
membership of the national body. 

We acknowledge with gratitude and 
appreciation the services rendered by 
Mr. Woodworth. 

No one who has lived as did he, can 
be said to have lived in vain. 


Miscellaneous Notes 


Charles H. Post, United States mana- 
ger of the Calendonian whe has been at 
the home office sailed for New York last 
Saturday. 

Vice-President E. G. Pieper of Stark- 
weather & Shepley, has sailed for Europe 
and will call on the French companies in 
Paris represented by his organization. 

Fr. White, general manager of the Sun, 
sailed for home last week, after a short 
visit in this country. Mr. White was given 
a luncheon before sailing by S. T. Hub- 
bard, one of the United States trustees. 


J. Lynn Truscott, vice-president and 
managing underwriter of the Camden is 
making a trip through the middle west 
this week. Mr. Truscott visited Pitts- 
burgh Monday and Cincinnati Tuesday. 
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“__What People 
Think We Are” 


Character is what we are. Reputa- 


Parcel Post 


Profits and Com- 
missions 

tion is what people think we are because 

of the character we have exhibited. 


Rain 


Registered Mail 





Rents Just as reputation is often the 
governing factor in connection with 


many phases of business— 


Rental Values 


Riot and Civil Com- 
— Just so does the reputation of a fire 
Sprinkler Leakage insurance company—past performances 





—indicate the dependability of that in- 
stitution, no matter what situation may 
confront it. 


Tourists’ Baggage 
Use and Occupancy 


Windstorm 

The reputation of The Home of 
New York is’one of the factors that has 
earned for the company the title of The 
Largest and Strongest Fire Insurance 
Company in America. 
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Eibridge G. Snow, President New York Office , 56 Cedar Street 
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An Amazing 
Recovery 


The month of August is generally con- 
sidered a dull month in buying yet one 
hundred seventy six large department 
stores showed sales that reached 84.8 
percent of August 1919, the peak of 
the greatest business boom our country 
has ever known. Mail order houses 
showed 76 percent of the 1919 level } 
while chain stores of various sorts 
showed an equal percentage. 


All lines of business are experiencing 
very satisfactory increases. Again the 
local agent has excellent prospects for 
increasing the business of his agency. 


The Alliance has excellent facilities for 
handling all the business of local agents. 


ALLIANCE INSURANCE COMPANY 


of Philadelphia, Pa. 


Cash Capital ge og 
i atid $2,637,109.96 





A Company of Character 
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AS SEEN FROM CHICAGO 








BLUE GOOSE LUNCHEON 


Seventy-five ganders of the [Illinois 
Blue Goose gathered for the luncheon 
Monday at the Great Northern Hotel in 
Chicago. Richard E. Vernor, in charge 
of fire prevention work of the Western 
Actuarial Bureau, gave an exceptionally 
good talk on fire prevention work. His 
talk was well delivered, to the point, 
short and well received by the members 
of the Illinois pond. He emphasized 
the necessity for fire prevention work 
by pointing out that the fire losses for 
the first nine months of 1922 would build 
$5,000 homes for the entire population 
of the cities of Detroit, Mich.; Toledo, 
O., and Newark, N. J. He said: “How 
can we best combat this waste? Can 
we do it by raising our rates? No. Can 
we do it by legislation? The only logical 
way that we can prevent this enormous 
waste is by carefully planned programs 
of fire prevention work.” Mr. Vernor 
pointed out that where programs of this 
sort had been adopted, exceedingly 
good results had been obtained. He 
pointed out the good cempaign that is 
being carried on in Cincinnati and 
showed that the number of fires had 
decreased materially since the campaign 
has started. He showed that in Chi- 
cago during fire prevention week the 
fire losses during that week were re- 
duced in an amount equal to ten times 
the amount expended in the fire preven- 
tion campaign. 

Ralph Woltersdorff of the At'as, past 
most loyal grand gander of the Illinois 
pond, was presented with a pair of gold 
Blue Goose cuff links in recognition of 
his excellent work during the year. 

Following the presentation, a number 
of candidates were obligated and sev- 
eral new applications were passed on. 
C. G. Wonn of the Northern is most 
loyal gander for. the coming year. 


FARM BUSINESS DEPRESSED 

Farm underwriters are giving more 
attention to selection of risks than ever 
before. The situation in the farming 
communities is not at all encouraging. 
Prices of farm products are down. 
Many farmers are very much discour- 
aged. The younger men are getting 
jobs in cities. They find that they can 
make more even by working by the day 
in the cities than they can in trying to 
run a farm. Farm losses are still high. 
The procession of moral hazard has not 
passed by, by any means. Risks are 
being carefully scrutinized especially 
from agencies that are not counted good 
underwriters. 

ck ek 
FORCING THE ASSESSMENT 

Receiver Robert H. Eberle of the Co- 
operating Interinsurers Bureau of Chi- 
cago, the reciprocal that went to the 
wall, is now forcing the assessment lev- 
ied against policyholders in September 
by Judge Foell. There were 340 policy- 








INSURANCE IN TWO COMPANIES UNDER ONE POLICY 


Two CENTENARIANS 





PHILADELPHIA UNDERWRITERS DEPARTMENT 


INSURANCE COMPANY OF NORTH AMERICA 
CASH CAPITAL, $5,000,000 


THE FIRE ASSOCIATION OF PHILADELPHIA 
CASH CAPITAL, $1,000,000 


WESTERN DEPARTMENT, 209 W. JACKSON BLVD., CHICAGO, ILL. 











CHICAGO BROKERS 


A live, aggressive agency 
representing old line com- 
panies has very attractive 
proposition. 

Liberal commissions and 
leads for the right brokers. 


Address C-23, care The 
National Underwriter. 











holders and about 40 reside outside of 
Cook county. The receiver has collected 
about $10,000 from 162 policyholders, 
He will take out an execution within the 
next few days to enforce collection on 
those that have not paid. The court has 
already rendered judgment against the 
policyholders through the attorney-in- 
fact. The policyholders had no knowl- 
edge of an assessment being levied and 
judgment rendered until they were noti- 
fied of it. 

The sheriff is now making a demand 
for the money and will levy on any 
property he can lay his hands on if the 
assessment is not paid. The only excep- 
tion is in case of those who can file a 
schedule showing that they do not have 
over $400 of property. The liabilities of 
the Cooperating Interinsurers Bureau 
amount to $18,000, including $12,000 of 
loss claims. One claim is for $10,000 on 
the Samsom Manufacturing Company. 
The attorney-in-fact claims that this 
policy was cancelled on the ground that 
only one-third of the premium had been 
paid. 

Two policyholders have filed petitions 
to vacate the judgment against them 
claiming that the power of attorney did 
not give attorney-in-fact the right to 
confess judgment. It is not thought that 
this point can be established, as the 
question was fully gone into by Judge 
Foell and was decided by him when the 
point was raised. Most policyholders 
are facing the inevitable and are paying 
the amount of the judgment, their at- 
torneys advising them that they are 
liable and should settle without incur- 
ring further expense. 

* x * 

ORGANIZE BASKET BALL LEAGUE 

The Insurance Basket Ball League of 
Chicago has been formally organized. 
The games will be played in the gym- 
nasium of the Marshall High School at 
Kedzie and Adams Tuesday evenings. 
The league this year will consist of six 
teams: Aetna Fire, F. Bond, man- 
ager; Aetna Life, J. Gattorna, manager; 
Hartford Fire, George Henricsen, man- 
ager; National Fire, H. G. Downing, 
manager; Royal, John W. Wheatley, 
manager and the Springfield. The 
league has elected C. M. Cartwright of 
Tue NATIONAL UNDERWRITER as president 
and H. G. Downing of the National 
Fire as secretary. 

x ok x 

CHICAGO-HARTFORD AIR MAIL 


An innovation that will be of great 
benefit to the Chicago offices of Hart- 
ford, Conn., companies has been an- 
nounced by the postoffice department, 
an overnight mail service from Chicago 
to Hartford being installed, beginning 
Nov. 9. This particular day is chosen 
as it will form part of a feature of the 
opening day of the aviation meet to be 
held in Hartford by the Hartford 
Municipal Airport. This will test the 
practicability of having the air mail reg- 
ularly established between Chicago and 
Hartford. C. F. Egge, general super- 
intendent of the air mail service, has 
concluded final arrangements for the 
carrying of special pouches of mail, 
which will be made up by the Chicago 
postoffice on the afternoon of Nov. 9. 
They will leave on the New York Cen- 
tral at 5:30 p. m., arriving at Cleveland 
next morning, to be taken from Cleve- 
land to Hartford by plane. reaching the 
destination before noon. This will save 
many hours in the moving of mail be- 
tween these two points and involves a 
large amount of correspondence ° be- 
tween the home offices in Hartford and 
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23 yearsin this field 
Office with Jos. C. Kni ght & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. 





This inspectorate very properly gauges 
risks and Patelligently antici pates events before they occur. 
signed sells this talent to c 
public, herewith tendering counsel to all State Insurance Officials, Legislative i Municipal Come 
mittees and all ac ig who formulate i —— — designed for the public weal. 
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-~SALUTATIONS 


The annual meeting of the Illinois Association of Fire Insurance Agents 
will take place at Springfield, November sixteenth and seventeenth. 


During your stay in the Capital you are cordially invited to pay us a 
visit at eight hundred south Sixth Street. It is our desire to meet you 
personally, and to add to your sojourn those pleasures which lie within 
our power. 
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HOME OFFICE 


The Franklin Life Laces Company 


Springfield, Illinois 
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of Watertoron TY. 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 


LEAKAGE, RIOT AND 


EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
8. T JULIAN, State Agent, W. A. SEAVER, Special Agent for Ohio, Columbus, Ohio 
ALFRED PAULL & SON, General Agents for West Virginia, Wheeling, W. Va. 
¥. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
@. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Me. 
CLAUDE SHERWIN, Special Agent, Kansas and Oklahoma, Kansas City, Me. 
E. 8. FREEMAN, State Agent for Iowa and Nebraska, Omaha, Neb. 
E. W. PEPPER, State Agent for Minnesota, Minneapolis 
J. BD. LA TEER, 2127 Insurance Exchange, State Agent, Ililnois and Wisconsin, Chicago 

















TWENTY-TWO YEARS 


HAVE GONE 


BY— 


since RAU APPRAISAL Co. began to execute the 
detailed, classified, summarized record in duplicate so 
invaluable for visualizing insurance requirements and 
providing the basis for “‘proof of loss.” 


The accuracy and dependability of the certified report, 
together with its comparatively low cost, has enabled 
RAU APPRAISAL Co. to keep on “going strong.” 


Enterprising agents keep fully informed—Write for 


the data. 
General Sales Offices Appraisals for 
auanat as S. CO Executive Offices 
o aL 
Tel. Edgewater 8117 Established 1900 Milwaukee, Wis 








QUSTAWS REMAK, Jr., President 
WAITE BLIVEN, Vice-President 


TOTAL ASSETS 
$5, 038,142.06 


Smars OF Pansy wana, 


308-310 WALNUT ST., PHILADELPHIA, PA. 


PURE, TORNADO, AUTOMOBILE 
SURANCE. AGENTS WANTED WH 





CASH CAPITAL $1,000,000 


JOHN J. P. RODGERS, Sec’y & Treas. 
SAM’L P. RODGERS, Asst. Seeretary 


SURPLUS TO POLICY- 
HOLDERS $1,642,189.66 


LIGHTNING, RENT USE AND OCCUPANCY IN- 
RE NOT REPRESENTED. 








Western Department 
FREEPORT, ILL. 





$2,000,000 
9,904,303 
2,014,797 


Home Office 


The North River Insurance Company 


Capital 
Assets. 
Net Surplus 


Pacific Coast Dept. 


110 William Street, SAN FRANCISCO, CAL. 


NEW YORK 


Chicago branches. The editorial col- 
umns of the daily press have commented 
at length on the foresight of the in- 
surance offices in instituting such a 
service. It is a valuable step in com- 
mercializing the plane. 

* * * 


APARTMENT HOUSE PROSPECTS 


In the course of his address before 
the recent semi-annual meeting of the 
Western Insurance Bureau at Briar Cliff, 
N. Y., President Charles H. Yunker 
declared that local agents in the larger 
cities would find a profitable field for 
their activities in soliciting household 
lines from apartment house dwellers. 
He said that while the individual pre- 
miums upon the risks would be small, in 
the aggregate they would amount to a 
substantial sum. He urged the seeking 
of such business. A glance at the daily 
reports issued by the Chicago Patrol 
bears out the truth of Mr. Yunker’s 
statement as to the need for indemnity 
upon the part of small property-owners. 
The comment of “no insurance” occurs 
with great frequency in connection with 
reports of fires in apartment buildings. 
The plea of the agent in justification is 
that the return from small business does 
not compensate for time consumed in 
its solicitation and in the collection of 
premiums; but the answer of Mr. 
Yunker to this is that if apartment risks 
were canvassed for in a large way, the 
yield in commissions would be surpris- 
ing, while the receipt of any consider- 
able amount of such risks would make 
the writing of some of the agents’ 
tougher lines far more palatable to the 
companies. 

* * * 
MORE AND MORE SIDE LINERS 


The local agents in Chicago are grow- 
ing more and more alarmed over the 
increase in Class 2 agents and brokers. 
The side liners are growing rapidly in 
number. Anyone that has a few hun- 
dred dollars in premiums can get a 
license and receive the brokerage or 
commission. One agent said the other 
day that in sitting in the meetings of 
the executive committee of the Chicago 
Board he had been frequently disgusted 
at the applications for membership com- 
ing in. He said that more than once, it 
has been found that people with about 
$100 in premiums had been licensed as 
Class 2 agents. There are a number 
of contractors that are now insurance 
agents, handling the insurance of people 
whose work they are doing. The mort- 
gage bankers are doing a land office 
business these days owing to the large 
amount of building that is going on, 
they controlling the insurance because 
they made the loan. There are very few 
sole agencies in the Class 1 district. 
Some companies still stick to the sole 
agency idea, but others are appointing 
all the agents the law allows. 

* *k * 


COMMENT ON LOSS BUREAU 


Regarding the proposed formation of 
a loss adjustment bureau for Chicago 
and Cook county eliminating the agency 
adjusters and requiring all losses where 
three or more companies are interested 
to be referred to the bureau, one of the 
leading local agents speaks as follows: 
“We do not have an agency adjuster. 
However, otr companies insist on hav- 
ing our losses placed in the hands of an 
independent adjuster. It occurs to me 
that the smaller companies will get the 
worst of it in this arrangement. I agree 
with the committees of the Western 
Union and Western Insurance Bureau 
that the companies themselves should 
have the sole disposition of saying 
where losses shall be adjusted. I think 
that there are evils in the loss situation 
in Chicago that should be remedied. 
“Suppose, however, that our office has 
a line of $150,000 on an apartment build- 
ing. There comes a loss. One of our 
big companies may write this entire line. 
In that case its own adjuster would 
settle the loss. If we had medium sized 
companies we might have five com- 
panies interested. In that case the loss 
would be referred to the bureau. A 














large company with its own adjuster 





could get to the loss without delay and 
be able to make a name for itself for 
prompt service. The losses that have 
to go through the bureau could not be 
reached with such a degree of prompt. 
ness. 

“We find in our work that the service 
so far as claims are concerned that 
makes the biggest hit is the promptness 
with which the adjuster is able to get on 
the scene and handle the loss. A big 
majority of losses are perfectly straight. 
There is no reason for any delay. 
Where we can get on the job early and 
the adjuster can look after our cus- 
tomers’ interests promptly it means 
more business for us and a fine reputa- 
tion for the company. This is a situa- 
tion that I think the companies should 
not overlook. Where there is any 
doubt as to the cause of the loss, of 
course this speed should not be em- 
ployed. I do feel, however ,that in refer. 
ring these partial losses to a commit- 
tee, there must necessarily be a delay 
which militates against us. So far as 
the big losses are concerned there would 
be no objection of course, to them being 
handled by a bureau.” 

* * x 
WOULD REQUIRE A FILING 


Superintendent Houston of Illinois 
declares that fire companies should be 
obliged to file with the department and 
have approved all policy contracts, 
forms, riders and clauses the same as 
is required of life and casualty compa- 
nies. The attorney-general has given 
an opinion that the fire companies 
under the law do not have to file these 
documents with the department. Attor- 
ney-General Brundage holds that the 
companies cannot be penalized for not 
responding to Superintendent Houston’s 
request because the only authority he 
has to quiz companies is on their an- 
nual statements where there is a penalty 
for not answering. 

Superintendent Houston says that 90 
percent of the companies are writing 
business for non-resident brokers under 
forms and conditions that they would 
not allow their agents in Illinois to use. 
He feels that Illinois agents are being 
discriminated against. A number of 
large brokers in the east are extensive 
patrons of insurance companies. They 
are in a position to command. Their 
forms therefore, Mr. Houston says, are 
accepted. He will have introduced in 
the next legislature a bill making it 
compulsory for the companies to file all 
such documents with the department 
and they must be approved before they 
can be used. Superintendent Houston 
is also thinking of having a standard 
policy bill introduced in the legislature. 

ek oe 


S. F. Trobaugh & Co., Class 1 agents 
in Chicago, have been given the first 
agency for the Pacific States Fire of 
Oregon and have also taken on the 
Netherlands, 


* * * 
J. B. Levison, of the Fireman’s Fund, 
was in Chicago last week on his way to 
New York City. 


Report Made on Saginaw 


The National Board has made a report 
on Saginaw, Mich. The gross fire loss 
for the last three years is $788,407. The 
average loss has been $897, and the per 
capita loss $4.21. A department store 
fire last January caused a loss of $110,- 
000. The engineers say that the water 
supply is mainly adequate but contains 
several unreliable features. There are 
fair to adequate quantities available in 
all sections. The fire department al- 
though somewhat undermanned is well 
equipped and efficient. The fire alarm 
system is fairly adequate and reliable 
but the headquarters equipment {is 
hazardously located. The engineers de- 
clare that in the mercantile districts 
buildings are mainly low and small and 
some streets are fair width. The water 
supply is adequate but has unreliable 
features and the fire department is 
strong and efficient, there is only mod- 
erate probability of a fire involving an 
entire block except under adverse con- 
ditions. During high winds a fire beyond 
control might spread to an adjoining 
block. In the manufacturing plants 
severe local fires are probable. 
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| NEWS FROM NEW YORK | 




















PLAN FOR THE PATRIOTIC 


At the close of the present year the 
recently formed Patriotic of America 
will succeed to the business in this coun- 
try of the Patriotic Assurance of Dub- 
lin, of which corporation Preston Be 
Kelsey is the United States manager. 
The Patriotic of Ireland was formed in 
1824, and in 1905 was purchased by the 
Sun of London. It entered this country 
in 1915 under the same management as 
the Sun, and is being operated from 
the offices of the former company. At 
the close of 1921 the Patriotic reported 
assets here of $1,013,730, and a net sur- 
plus of $500,019. Its premium income 
for the year was $557,658. The Patri- 
otic of America will have as its officers: 
Preston I. Kelsey, president; Frederick 
H. Sherman, secretary, and Percival P. 
Glover, assistant secretary; while its 
directors will be: Frederick White, gen- 
eral manager Sun; Herbert L. Griggs, 
chairman Bank of New York & Trust 
Co.; Samuel T. Hubbard, Jr., Hubbard 
Brothers; Charles W. Dall, Armory 
Watts & Co.; Alonzo B. Pouch, Ameri- 
can Dock Co.; Edwin G. Merrill, presi- 
dent Bank of New York & Trust Co.; 
Archibald G. Thacher, Barry Wain- 
wright Thatcher & Symmers; Alfred 
M. Thorburn, insurance broker; Pres- 
ton T. Kelsey, manager United States 
branch of Sun; Carl A. Henry, general 
agent Pacific Coast Sun; John F. Staf- 
ford, manager western department Sun 
at Chicago; Frederick H. Sherman, sec- 
retary New York branch Sun; Percival 
P. Glover, assistant secretary New York 
branch Sun. fe as 


FIREMENS CAPITAL INCREASE 


The authorized capital of the Fire- 
mens of Newark has been increased to 
$5,000,000, this action being taken at a 
special meeting of the stockholders on 
Monday. The final distribution of this 
amount will place the Firemens among 
the leaders in capitalization. This au- 
thorization does not, however, indicate 
that an immediate issue of $3,000,000 
additional stock will be made, for the 
practice of the Firemens is to distribute 
the increase in capital in small blocks. 
In 1916 the stockholders authorized an 
increase in capital from $1,000,000 to 
$2,000,000, $250,000 being issued at the 
time and $750,000 being issued this year. 
The plan gives room for growth and 
gives the company an opportunity to 
make whatever moves are necessary 
without waiting for authorization from 
the stockholders. The matter of fixing 
the time for the actual increase, the 
price at which these stocks will be sold 
and other details will be determined by 
the directors, they being authorized to 
increase the actual capital to any amount 
not in excess of $5,000,000. 

* * * 
NEW EXPLOSION TARIFFS OUT 


The revised tariffs prepared by the 
Explosion Conference and applicable to 
grain elevators, tanks, flour mills, cereal 
mills and their contents, together with 
a classification of the properties, are as 
follows: 


ws 
£S Rates for Folicies cover- 
g 80 ing Riot and Civil Com- 
3 >B motion, including Ex- 
>D OM plosion. 
On On 
s£°O bx 
Se ale “a” “Bp” “oa” 
SH o2o Other 
38 SOs Brick or Con- 
OD (4.2 Fireproof Stone struction 
Class 1... .05 .075 10 5 
Class 2... .075 10 -125 15 
Class 2A.. 0 15 .20 25 
Class 3... .15 20 -25 30 
Class 4... .2 5 .30 5 
Class 4A., .225 275 325 375 
Class 4B.. .30 35 -40 45 
Class 5... .35 40 45 50 
Class 6... .50 55 .60 65 
Class 7... .75 .80 .85 -90 
Class 8... 1.25 1.30 1.35 1.40 


_Classifications for explosion and/or 
riot and civil commotion cover, includ- 
ing inherent hazard, are as follows: 














' What You Are Trying To Do 


Every insurance agency, to a greater or lesser degree, 
is trying to give its clients a clearer conception of 
insurance and what it can do. 


Some agencies have succeeded! ‘The result is apparent 
in the degree of public confidence they enjoy. The 
lesson to be learned from these agencies is the way in 
which they have succeeded. ‘They have applied their 
own abilities and the facilities of their companies to 
meet the problems of the individual client. They 
studied the client and his business. ‘They succeeded 
because they gave each client a clearer conception of 
his unprotected values and how insurance could safe- 
guard all phases of every industry. 


Westchester Fire Insurance Company 
of New York 


Western Department: 1010 Fisher Building, Chicago 








WESTCHESTER 




















FIRE— 
MARINE — 
AUTOMOBILE— 
RIOT and CIVIL 
COMMOTION—EX- 
PLOSION — SPRINK- 
LER LEAKAGE — TOR- 
NADO — RENTS — USE and 
OCCUPANCY—TOURISTS’ 
BAGGAGE os - 


Old Colony 


Boston 


Jusurance Company 
BOSTON, MASSACHUSETTS 


STATEMENT, JANUARY 1, 1922 






































FIRE—MARINE—AUTOMOBILE— 





SPRINKLER LEAKAGE-EX- Jnsurance Company 
pn nhc a BOSTON, MASSACHUSETTS 





DO—RENTS—USE 
and OCCUPANCY 





STATEMENT, JANUARY 1, 1922 
Assets .......0005 © ccccccccccceccccccccccceccccccecccccs $4,152,178.12 
1,864,296.28 




















—TOURISTS’ Re caxadcnccdesccdlacnceck tauseteassdhdenceenctsan 
BAGGAGE Cit neint tn cmst teakxta aqua biagbandthecanianiotce 
HOME OFFICE, 87 Kilby St., Boston, Mass. 
Western Department Pacific Coast Department 
Lansing, Michigan 230 Sansome St., San Francisco, Cal. 
Rawlings & Hewett, Managers Charles A. Colvin, Manager 





Grain elevators, buildings and machin- 
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Assets, $906,777.10 


Lines Written: 


Fire Tornado 


Hail 


O. P. ODE, President 


V. F. BECKER, Treasurer 
JOHN PETERSON, Secretary 


W. G. HODGE, Asst. Sec’y 








FIRE RE-INSURANCE 


Norwegian Atlas Insurance Co., Ltd. 


Northern Underwriting Agency, Inc. 
15 William Street, New York 








THE CENTRAL STATES 
FIRE INSURANCE CO. 


OF 
WICHITA, KANSAS 











Kansas Nebraska 
Oklahoma Texas 

ROY E. Pres. DAN T. CALLAHAN, Sex 
SM LA V-Pres. RG. MAINS, Asst. Sea 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
1852 -SEVENTIETH ANNIVERSARY - 1922 


TIME TEMPERED STRENGTH, SECURITY AND SERVICE 








DES MOINES 


REINSURANCE FIRE COMPANY 


Reinsurance Only 


P. J. CLANCY, President DES MOINES, IOWA __F.E. HATHORN, Secretary 








MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 




















ery, and/or tanks, Class 4B; grain in 
elevators and/or tanks, Class 4A; flour 
mills and their contents, Class 4A; cereal 
mills and their contents, Class 4B. 

In territory where under the rules of 
rating organizations having jurisdiction 
it is permissible in consideration of a 
prescribed rate to endorse fire policies 
to include liability for direct loss or 
damage to insured property caused by 
explosion resulting from the hazards in- 
cident to the business as conducted 
therein and occurring in the structure 
(or structures) insured, or containing 
the property: insured, and provided the 
policies of fire insurance insuring the 
property contain the above provision, 
explosion and riot policies may be writ- 
ten subject to the following exclusion 
clause and at the following class rates: 

“Inherent Hazard Exclusion Clause” 





—(This policy does not cover any direct 
loss or damage caused by explosion 
originating from any materials orf 
processes incident to the business of the 
assured or of the tenants occupying the 
buildings or premises described herein.) 
Classifications for explosion and/or riot 
and civil commotion cover, excluding in- 
herent hazard, are: Grain elevators, 
buildings, machinery and/or tanks, 
Class 2A; grain in elevators and/or 
tanks, Class 2; flour mills and their con- 
tents, Class 2A; cereal mills and their 
contents, Class 2A. The usual deduc. 
tions from rates for. use of 80 percent 
or 100 percent co-insurance clause are 
granted. 

The new tariff shows a change in the 
method of classification, together with 
the addition of two new classes, Class 
2A and Class 4B. 











CHANGES IN THE FIELD | 





GOES WITH THE AUTOMOBILE 





Edwin J. Carter Will Travel Out of 
Chicago Headquarters—Has Had a 
Wide Experience 





Edwin J. Carter of Los Angeles, who 
has been special agent of the Republic 
Underwriters in southern California, 
has resigned to go to Chicago to be- 
come special agent of the Automobile 
of Hartford, traveling out of the Chi- 
cago office under General Agent J. W. 
Robertson. He will specialize on Mich- 
igan but will be sent to other states. 

Mr. Carter has had a wide experience 
in insurance work. He is a native of 
Texas and started his career as a rater 
in the Texas Insurance Bureau. Later 
he became special agent in Texas and 
Oklahoma for the Reliance and Security 
of Connecticut under General Agent 
T. A. Manning. Later he was called to 
headquarters of the Manning General 
Agency at Dallas and was made man- 
ager of the underwriting department of 
Texas, Arkansas, Oklahoma, Louisiana 
and Mississippi. Mr. Carter was then 
made Ohio and Kentucky state agent 
of the Reliance and later was called to 
the home office in Philadelphia to take 
charge of the underwriting of the 
Middle Department. He remained there 
until the Reliance was sold to the Fire 
Association, when he became executive 
special agent of the Peoples National. 
He found that the climate in southern 
California did not agree with his wife 
and hence desired to locate in the 
middle west. Mr. Carter is well known 
to insurance men and is a live wire. 





National Liberty Changes 


Late accessions to the field staff of 
the National Liberty include V. B. 
Wright as special agent for East Texas 
and Louisiana and Herbert W. Griffin 
as special agent for Maine, New Hamp- 
shire and Vermont. Mr. Wright, who 
will maintain headquarters at Houston, 
was formerly with the New Orleans 
general agency of J. D. Kitchen & Bro., 
and is a field man of ripe experience. 
Mr. Griffin, too, is a trained under- 
writer, going to the National Liberty 
after several years’ association with the 
general agency of Simpson & Campbell 
of Portland, Me., in which city he will 
make his headquarters. 





M. L. Wanvig 
M. L. Wanvig of Minneapolis, special 
agent of the Atlas in Minnesota and 
South Dakota, has resigned. Mr. Wan- 
vig has made another connection which 
will be announced in a few days. 


L. H. Treleaven 

Louis H. Treleaven has been ap- 
pointed Ohio state agent of the Camden 
Fire to succeed the late J. Edgar Lyons. 
Mr. Treleaven is 32 years of age and 
has had 16 years’ experience in the 
business. He served for four years as 
Ohio examiner for the North British & 




















Mercantile and for the last four years 
has been special agent for the Roches- 
ter Underwriters in Iowa and Nebraska 
with headquarters at Boone, Ia. 





Walter P. Huffman 


Walter P. Huffman of Memphis, state 
agent of the Mitwaukee Mechancis in 
Kentucky and Tennessee, has been ap- 
pointed state agent of the National in 
Hartford in Kentucky with headquar- 
ters at Louisville. He was formerly 
with the W. L. Nelson & Co. general 
agency at Memphis. 





C. B. Collard 


C. B. Collard, local agent at Troy, 
Mo., has been appointed special agent 
for the farm department of the Liver- 
pool & London & Globe in Illinois. 





Ray S. Winnard 


Ray S. Winnard, special agent of the 
Springfield Fire & Marine in Ohio, has 
tendered his resignation in order to 
become associated with the Wikoff 
insurance agency at Columbus, O., hav- 
ing charge of the fire insurance depart- 
ment. Mr. Winnard was with the Ohio 
Inspection Bureau for severa!t years and 
is a rating engineer of ability. Due to 
this acquisition the Wikoff agency will 
be able to give the highest grade of 
service in fire insurance and allied lines. 
Charles A. Wikoff will continue in direct 
charge of the casualty lines, for which 
he was fitted by five years service in the 
home office of the Standard Accident 
and for which company he is general! 
agent and adjuster in Columbus. 





L. E. Dyson and C. C. Stewart 


Lewis E. Dyson of Denver, state 
agent of the North America in Colo- 
rado, Wyoming and New Mexico, has 
been transferred to central I'linois with 
headquarters at Decatur. Charles C. 
Stewart, who has been connected with 
the Standard & Main General Agency 
at Denver, being assistant general agent, 
succeeds Mr. Dyson. Mr. Dyson was 
formerly with the old western depart- 
ment of the Glens Falls. 


Big Coal Mine Loss 


BALTIMORE, MD., Nov. 7.—The 
Maryland Casualty is reported to carry 
the workmen’s compensation insurance 
for Reilly Coal Company, at whose 
mine near Spangler, Pa. 80 men were 
killed by an explosion on Monday. The 
extent of the compensation loss has not 
been. determined definitely but it has 
been placed at $300,000 to $400,000. The 
Maryland is amply protected by rein- 
surance and while it could stand the 
full burden without any appreciable ef- 
fect on its resources, it has saved itself 
a large loss. 

It is thought that the insurance cost 
of this catistrophe will be the largest 
sustained under workmen’s compensa-: 
tion in this country. 
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FIRE INSURANCE IS DIFFERENT 


Detroit Man Answers “Eddie” Guest’s Criticism Made at Northwest Meeting | 








ETROIT, MICH., Nov. 7.—“He 
D comes around about every three 
years and then all he tells me is 
that on the first of the month I’ll owe 
him so much money. He doesn’t tell 
me about any new kind of fire insurance 
I may buy. He doesn’t try to sell me 
any more. He seems to be concerned 
principally about collecting the premium 
on what he has already sold.” 
Substantially that’s the gist of the 
criticism Edgar A. Guest of the Detroit 
“Free Press” made at the recent meet- 
ing of the Fire Underwriters Associa- 
tion of the Northwest in Chicago. He 
compared the life insurance man with 
the fire insurance man much to the lat- 
ter’s discredit. The life man sold him 
one policy and then, after a while sold 
him another kind, he said. He called 
and called and called. 


Insurance—That’s Different 


I know Eddie. I’ve known him a 
good many years. Old- yd new spaper 
reporters, both of us. r 
think of calling him deur s in Deven 
is a brilliant success as a poet. His 
verses about the home folks, not for- 
getting the toddling babies, move us to 
moist eyes. In the heart interest and 
sob stuff departments Eddie is an ace. 
But insurance, well, that’s something 
different. His rebuke mustn’t make 
the fire insurance men feel they have 
neglected their clients so grossly that 





By GEORGE BROWN 











they are guilty of criminal carelessness. 

There is no more similarity in the 
selling and buying of fire and life 
insurance than there is in the “Helpful 
Hints for the Housewife” in the 
woman’s section and Eddie’s helpful 
verses and paragraphs for the home 
folk. The one is for the pocket book, 
the other for the heart. 

Men in the insurance profession do 
not practice intensive methods of selling 
the small fire lines, simply because 99 
percent of it sells itself. Men and 
women buy fire insurance just as they 
buy groceries or fuel or light or any 
household necessity. The 1 percent is 
bought from some insurance man who 
is selling you some other line and who, 
usually casually, asks how you are fixed 
up on fire insurance. The big lines— 
large plants, expensive stocks, immense 
equipment—are sold mostly through 
personal acquaintaace or by some gen- 
eral agency specializing in reduction of 
fire hazard. There is no competition 
in fire insurance policies, Eddie. All 
policies are virtually the same, the 
standard provisions varying but slightly 
according to the notions of the several 
state departments. There is no heart 
interest in fire insurance, just a cold- 
blooded commercial and material safe- 
guard, a requirement by banks and 
credit agencies. The home owner buys 
it as he does his other necessities. 


Small Profit on Each Policy 


Then again, there is the question of 
profit, a question that necessarily must 
be considered in the practice of insur- 
ance as in the marketing of a news- 
paper. An insurance agency can no 
more do business at a loss than a news- 
paper can, and continue in business. 

The aver$ge head of an average 
household, Eddie, doesn’t carry more 
than $1,500 on his household effects. 
Fifty cents a hundred, $5 a thousand, 
was a usual rate when. you and I were 
boys, but the constantly increasing fire 
risks in the cities of this country and 
the growing tendency to keep house, or 
sleeping quarters rather, in apartment 
houses, cause a generally higher rate. 
Suppose we allow that most of us are 
paying $7 a thousand and that the aver- 
age insurance is $1,500, making a pre- 
mium of $10.50 for three years or $3.50 
a year. 

Commissions for the sales agent vary 
from 10 to 25 percent, according to 
the class of risk. Domestic risks— 


household effects and buildings—pay 
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the most commission. On $10.50 the 
fire insurance man gets, say, $2.10, out 
of which he must pay all his expenses 
and his overhead if he maintains an 
agency or a brokerage office. Allow- 
ances for rent or a bonus on volume or 
some additional remuneration may be 
allowed but we won’t go into all those 
fine details. 


To make three sales a day, a mighty 
optimistic estimate, one would have to 
make at least 21 calls, probably more, 
because almost every householder car- 
ries some fire insurance. 

So he gets $6.30 for a long, hard day’s 
work and out of the $6.30 he must pay 
all his expenses, yet the state insurance 
departments and the sell-at-cost propa- 
gandists and reformers are all howling 
about the “high acquisition cost.” 

Tries Out Suggestion 


_ After reading your rebuke to those 
fire insurance men in Chi., Eddie, I was 
stricken with a sense of neglect of my 
own clients, so instead of sending the 
usual expiration to three out of a dozen 
who run out during the next week, I 
called on them. I took the lines of least 
resistance, three business men with 
down-town offices. 


L . Let me quote you 
one as an illustration. 


He has two policies in my agency on 
his furniture and other household goods, 
one for $500, the other for $1,700. I 
have been carrying his fire insurance 
since 1916. He called my office in the 
first instance at the suggestion of a 
mutual friend, one of my clients. I 
never met the man and during the seven 
intervening years haven’t had a word 
with him except over the phone regard- 
ing increased amounts of insurance and 
removals. I would mail him his re- 
newals and he would mail me his check. 

So this time, because of your sermon, 
I called on him. I’m glad I did. He’s 
a regular fellow, office manager of a 
big department store and a potential big 
business man. We had a real nice visit 
and he learned more about fire insur- 
ance in 30 minutes than he had ever 
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He found he is carrying $2,200 
on everything movable that he owns 
while the furnishings of his living room 
alone are worth $1,600, he said. He 
should be carrying $3,500 and he doubt- 
less will increase his line to that 
amount, after he has inventoried his 
effects, as I advised him to do. 

That’s fine, Eddie. Good stuff. Help- 
ing my fellow man against the day of 
adversity and all that. Made a friend 
probably. He seemed to like me. All 
very altruistic and noble and good citi- 
zenshipy, but suppose I was spending 
my time right along that way when by 
using my head, and my tongue, and my 
feet in the same kind of work but on 
different lines I could make twice or 
three times as much commission, giving 
at the same time a service that would 
cover the needs of a badly injured 
head of a family, of a widow and chil- 
dren left without husband and father 
instead of safeguarding the financial loss 
caused by fire and water to a lot of 
furniture, clothing and other stuff, that 
can be replaced in a few hours through 
instalment houses, if lack of funds so 
requires, then what would you advise, 
old scout? 


Insurance men can’t afford to spend 
time visiting fire insurance prospects, 
Eddie, when so much more money can 
be made on life, business and partner- 
ship, health and accident, burglary, 
plate glass, tornado and a dozen other 
lines. They give their time and effort 
to these other lines for precisely the 
same reason you quit reporting, because 
you got greater pleasure and better 
remuneration writing poetry and humor 
and cheering the tired out business and 
professional man at the festive feed and 
for the same reason that I quit report- 
ing and became a member of the insur- 


























ance craft. 


H. M. BARFIELD 


President 


H. S. BASSETT 


CHARLES'H. HARRADEN 
Secretary 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 


OHIO AND MICHIGAN AGENTS WANTED |! 

















DETROIT NATIONAL FIRE 


Insurance Company 
231-233 John R. Street 


a 


GEO. K. MARCH, President and General Manager 
gAS. M. TEAHEN, Treasurer 


MICHIGAN 


WYNN C. GEROW, Secretary 
M. E. BLACK, Assistant Secretary 








. J 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territery in Ohio, Indiana, Illinois, Minnesota, Oklahoma, Missouri and lewa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 
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C. H. Woodworth and His Work 


Tue death of C. H. WoopwortH of 
Buffalo removed the “Grand Old Man” 
of the agency ranks, a man who will 
stand for all the best the local agency 
field can produce. When a business has 
such men within its ranks it must com- 
mand respect in the business world. 

It was pleasure in the old days of the 
NATIONAL ASSOCIATION OF INSURANCE 
Acrnts to see Mr. WoopwortTH in action 
on the convention floor. He clarified every 
situation he touched, even if he spoke only 
a word. Many a muddled question re- 
ceived from him just the gleam of light 
and truth needed to give it the proper 
solution. There have been few men who 
could take part in association discussion 
so often without some feeling that he 
was talking too much but this was never 
the feeling when Mr. WoopworTH got on 
his feet to speak. As cream comes to the 
top he drew the good men in the agency 
ranks around him and shared with them 
association leadership. 

Level-headed, generous, human in all 
things, with a mind which instinctively 
sought for the right in all disputes, he 
placed the association on a sound founda- 
tion in its early days, just when that sort 


of leadership was most needed. He se- 
cured for it the respect of the companies 
and the agents everywhere rallied to his 
support with full confidence in his hon- 
esty and ability. He was a delightful 
companion in his personal relationship, 
his genial philosophy, his penetration to 
the heart of subjects which he discussed, 
his appreciation of others making him 
the life of any circle which he entered. 

He never used his leadership for un- 
worthy ends or used it for self-glorifi- 
cation. When others succeeded him in 
the presidency of the National association 
he gave them the same hearty support, and 
took the same interest in association work 
which he had shown when the responsi- 
bilities were on himself. He was fear- 
less in criticising the companies where they 
were wrong but he was equally so when 
talking to the agents themselves. He was 
a man who could see an issue just as 
straight when his own interests were 
concerned, as when they were not and 
he never tried to secure an unfair advan- 
tage. 

Such was Mr. WoopwortH, to whom the 
local agency association movement owes 
more than to any other man. 


Value of Good Will 


B. C. Forses, the well-known business 
writer, makes the unqualified statement 
that “Good will is the most to be desired 
thing in the world.” He says that in the 
first place a business man should have 
good will in his own heart toward his fel- 
low mortals and, sedbndly, he should en- 
deavor to deserve the good will of others. 

Applying this to insurance work it wil! 
stand the acid test. Naturally a man in 
the field who is soliciting business must 
have the good will of his customers. They 
must believe in him implicitly. They 
should feel that he is able to look after 
their business in a professional way. 
There should be value received for every 
dollar paid in insurance premium. The 
agent or solicitor who endeavors to build 
up a business without having the good will 
of his community or acquaintances cannot 
make great progress. 

There is something more, however, than 
getting the good will of the people at 
large. A man must have a spirit of good 
will in his own heart towards everybody 
with whom he has any sort of relationship. 

In the office there is an abundant oppor- 
tunity for the manifestation of this char- 
acteristic. Too frequently in offices those 
in command seemingly delight to wear a 


uniform. They are puffed up with their 
own importance. They fail to appreciate 
the fact that those who are associated with 
them have much the same qualities of 
heart and mind. They too are cooperating 
in the business enterprise. 

Good will is a business asset in the of- 
fice or field. The good will of one’s em- 
ployes is just as important as the good 
will of the customers. An insurance com- 
pany or insurance office that desires to 
function successfully and permanently 
should recognize the value of this great 
possession. Mr. Forses in writing about 
good will declares that the consideration 
of good will will weigh far more in the 
future than it has in the past. 

Take an insurance office where loyalty 
is manifest, where the heads of the office 
regard their people as fellow workers, 
where the simple trait of human kindness 
is exhibited, then it will be found that 
the machinery of the office is running with- 
out friction and effort. The great business 
heads of the country who have become 
all aroufd men have not forgotten the 
human relationships of life. They bear in 
their hearts a deep love for the people 
who have made it possible for them to 
reach the heights. 








PERSONAL SIDE OF THE BUSINESS 
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Frank B. Martin, assistant manager of 
the Yorkshire and of the London and 
Provincial, returned to New York City 
several days ago, after a month’s swing 
about the country. Traveling west via 
the northern route, he went to Seattle, 
turning thence south to San Francisco 
and Los Angeles. From the last named 
city he swung through the southeast and 
on home. It was Mr. Martin’s first trip 
to the west coast and was doubly in- 
teresting on that account. Business 
along the Pacific he found upon the 
mend, though the progress upward is 
rather slow. Underwriters in tle terri- 
tory, however, are optimistic, confident 
that the premium income will continue 
to increase and that the peak of losses 
has been passed. 


J. W. Petrie, editor of the “American 
Insurance Digest” of Chicago, has es- 
tablished his headquarters at Hartford, 
Conn. He is located at 49 Pearl street. 


Frank M. Pond, who recently re- 
signed as Minnesota state agent of the 
Aetna, has been in Chicago for some 
days and has gone to Nebraska. He 
will spend some time with his daughter 
at Lincoln. Mr. Pond has had a num- 
ber of offers but has not decided on any 
connection. He states that he intends to 
locate in Nebraska where he has many 
friends. Mr. Pond for a long time was 
state agent of the Fidelity-Phenix and 
is one of the best known field men in 
that state. 


W. B. Flickinger of Chicago, assistant 
manager of the North America, returned 
this week from a three weeks’ trip in 
the Rocky Mountain district. He was 
one of the Western Union members of 
the supervisory committee which met at 
Denver. After that meeting he jour- 
neyed on to New Mexico to visit his 
son near Albuquerque, where he owns 
a ranch. Out in New Mexico, Mr. 
Flickinger encountered two or three be- 
wildering sand storms and a regular 
blizzard of snow. 








R. M. Chandor has resigned as vice- 
president and director of the Under- 
writers & Credit Bureau of New York. 
He has taken a great interest in the re- 
duction of moral hazard. He has not 
yet announced his future plans. 


Thomas A. Lawler of Lansing, Mich., 
who for the last eight years has been 
president of the Columbian National 
Fire of that city and is primarily re- 
sponsible for the merger of the com- 
pany with the Columbian of Indian- 
apolis, will continue his profession as 
a lawyer in Lansing. Mr. Lawler re- 
tired from the presidency. He has 
many friends who wish him all suc- 
cess. Mr. Lawler said that it has been 
his aim to see the company placed upon 
a sound financial basis. 

David M. McFarland, assistant editor 
of the “Insurance World” of Pittsburgh 
has resigned to become advertising 
manager of the “United Protestant 
Advocate.” 


John W. Crooks, treasurer of the Ohio 
Farmers, has been elected vice-presi- 
dent. The Ohio Farmers organization 
is unique in that there has never been 
a vice-president. It was thought, how- 
ever, that this position should be cre- 
ated. Mr. Crooks is a native Ohioan. 
He graduated from Marietta College in 
1897. For ten years he was chief ex- 
aminer in the Ohio insurance depart- 
ment and in that way became well ac- 
quainted with the Ohio Farmers. Mr. 
Crooks has proved a very important fac- 
tor at the Ohio Farmers home office. 


A. W. Briscoe, ” Alabama insurance 
commissioner since 1919, has resigned to 
become state manager and _ assistant 
general counsel of the Columbia Mutual 
Life of Memphis. Mr. Briscoe will have 
his office in Montgomery. Governor 
Kilby appointed R. P. Coleman, deputy 
commissioner, as Mr. Briscoe’s succes- 
sor. Mrs. Mary Hughes, chief clerk of 
the insurance department, was promoted 
to assistant superintendent. 
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FEATURES OF LIVE STOCK INSURANCE 


| Companies Are Now Urging Agents 
| 


to Solicit Owners of Feeding Cattle 











OMPANIES writing live stock in- 
C surance are urging agents at this 

time of the year to make a drive to 
insure feeding cattle. At this period 
many farmers and stock raisers are get- 
ting their cattle ready for the market. 
Many policies are written for short 
periods ranging from two months to six 
months to cover the time of feeding. 
Cattle increase in value as they are be- 
ing fed and this forms a good argument 
for live stock insurance. 


Hog Insurance Grows in Volume 


Hog insurance is coming more and 
more into favor and more companies 
are now writing these animals. For a 
long time hogs were looked upon with 
disfavor by live stock companies, as the 
mortality was very heavy. However, 
where herds are vaccinated the mortal- 
ity has greatly reduced until veterinari- 
ans claim that 98 percent of vaccinated 
herds are perfectly immune. There are 
occasional deaths even of hogs that 
have been treated, due to imperfect 
serum or some other accident. The 
Hartford Live Stock, for example, does 
not put a policy into effect until the 
herd is vaccinated. The company pays 
for the vaccination. The Hartford Live 
Stock urges that the treatment be made 
early in the life of the hog. This year 
in the great middle west corn belt, there 
have been but few hog cholera epidem- 
ics. While other diseases attack hogs 
and cause more or less loss, cholera is 
regarded as the worst plague that strikes 
swine. 





Live stock companies say that corn 
stalk disease has not struck cattle this 
year because the frost did not come un- 
til late when the corn stalks had all 
matured and were dry. 

The Hartford Live Stock has now had 
considerable experience in writing in- 
surance on registered dogs and has re- 
adjusted its rates. For instance, its rate 
per hundred dollars on a male dog is $12 
and on a female dog $15. The big mor- 
tality on dogs has come from animals 
being killed by automobiles and street 
cars. The Hartford announces that 
these rates do not include coverage 
against loss due to street car, automo- 
bile, truck or any other vehicle. If this 
coverage is desired $2 per $100 extra is 
charged. For loss by theft $1 per $100 
additional is charged. If loss by fire or 
lightning is not to be covered a deduc- 
tion of 50 cents a $100 is allowed. The 
Hartford announces that it cannot in- 
sure females of buli dog, bull terrier or 
any of the large-headed breeds including 
the breeding hazard. There are many 
thousand valuable dogs owned in this 
country and owners are beginning to 
see the value of insuring them. Just the 
other day, Jo Loomis, manager of the 
Indianapolis Life in Chicago, insured all 
his racing dogs. These dogs took a 


number of prizes in the races at River- 
view Park in Chicago during the sum- 
mer season. 

Live stock companies say that owing 
to the continued depression in the agri- 
cultural territory it has been difficult to 
keep up premium receipts. 
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DEATH OF CHAS. H. PATTON 





Well Known Rater and Former Man- 
ager of the Cleveland Bureau Was 
Useful Worker 





CLEVELAND, O., Nov. 6.—Charles 
H. Patton, for 29 years in the rating 
and inspection work in this city, died 
Saturday evening, after an illness of 
one year as the result of a nervous 
breakdown. He was 50 years of age 
and was widely known among insur- 
ance men throughout the country. 

Coming to Cleveland in 1899, Mr. 
Patton organized the Cleveland Inspec- 
tion Bureau four years later. He con- 
tinued as manager of the bureau up to 
a few weeks ago, although it has been 
a branch of the Ohio Inspetcion Bureau 
for the past four or five years. 


Brought About Reforms 


Mr. Patton was known for several 
important features of protective work 
in which he had a prominent part. One 
of them was legislation which brought 
about the sane Fourth of July. His agi- 
tation, following the Kresge fire here 
20 years ago when several people lost 
their lives, resulted in putting a ban on 
dangerous fireworks, including the 
death-dealing firecrackers and _ tor- 
pedoes which were used by children as 
well as grown-ups. 

Another was the sprinkler system for 
car barns and yards which is now used 
by many of the large street car com- 
panies. It not only resulted in a big 





reduction in the fire loss on these prop- 
erties, but brought the rates down until 
the stock companies had an even show 
with the mutuals in writing the busi- 
ness. A third was the high-pressure 
water system for the protection of the 
congested commercial district. 

Mr. Patton’s illness began about a 
year ago. In order to regain his health 
he spent 10 months in the south, after 
which he returned to his desk. His 
strength, however, was not equal to the 
effort and he suffered a relapse. Since 
then he had been growing gradually 
worse. Realizing that it would be im- 
possible for him to take care of the 
work, he resigned a few weeks ago and 
turned the management over to other 
hands. 

His wife, one brother and two sisters 
survive. The funeral will take place at 
Somerset, Pa., on Tuesday. 





SUGGEST AUTOMOBILE LAWS 





Number of Measures Will Be Proposed 
for Legislation at the Forthcoming 
Ohio Session 





It is certain that many laws affecting 
automobiles will be considered by the 
next Ohio legislature. Already the 
Ohio State Automobile Association is 
sending out a review of suggestions 
which have been made and asking its 
constituent clubs to send in criticisms 
and comments. The most far reaching 


companies is that every driver and 
owner of a car should be compelled to 
take out liability insurance or give a 
bond for the purpose of protecting any 
injured person in the event of an acci- 
dent. It is said that the National Safety 
Council was the organization which 
gave publicity a few weeks ago to a 
proposal that this should be carried out 
by means of a state fund to which 
every automobile owner and operator 
would be compelled to contribute. The 
Ohio State Automobile Association had 
nothing to do with the proposal of a 
state operated fund. The principal 
argument for a measure ‘which would 
compel every driver and owner to take 
out liability insurance is that people 
are frequently injured for life when 
struck by automobiles and are unable 
oe even the amount of a doctor 
ill. 


There seems to be the unanimous 
opinion that automobile thieves are 
escaping with sentences which are too 
light. It is proposed that the law shall 
require a minimum sentence of at least 
one year’s imprisonment for stealing 
an automobile. It is also proposed that 
the Atwood law, which requires a bill 
of sale on transfer of motor vehicles 
be amended so as to strengthen the 
law and make it more workable. An- 
other proposal which on its face ap- 
pears as a needed safety measure, is 
said by some automobile owners to be 
loaded in favor of the railroads and the 
insurance companies. It is a proposal 
that all drivers of motor vehicles shall 
stop on approaching a railroad crossing. 
Those who are opposed to this sugges- 
tion state that its principal object 
would be to relieve the railroad and in- 
surance companies from liability in 





proposal which would affect insurance 


























WANTED- 
TEN MEN 


We are constantly on the 
look-out for insurance special- 
ists of the right type for our 
agency force. This company 
is one of the highest in the 
profession, being Ohio’s oldest 
stock fire insurance company. 
Its standards have been held 
up in spite of the numerous 
financial depressions and pan- 
ics it has weathered. 








2.—Tactful. 


points—in the country. 


22 Garfield Place 








knowledge of the selling of insurance. 
- would be glad to have on his sales force. Their qualifications must be as 
ollows: 


1.—Gentlemanly at all times, 


3,—Thorough Insurance men. 
4.—Real business men with much common sense. 
5.—In other words, the highest type. 


In return, they will be associated with men, officials of this company, who 
try to have all of the above characteristics, and with a company which is one of 
the oldest and finest and best—from both the agent’s and the policyholders’ view- 


“OHIO'S OLDEST STOCK FIRE INSURANCE COMPANY™ 


The EUREKA-SECURITY 


Fire & Marine Insurance Company 
(The Cincinnati Underwriters) 





The men we want may 
come from any part of the 
country, and must have some 
They must be the type that any business 


Cincinnati, Ohio 


event of a crossing accident. 


Continue Cleveland Advertising 


CLEVELAND, O., Nov. 4.—The Fire 
Insurance Club of Cleveland has made 
arrangements to continue its advertising 
in the Cleveland “Commercial,” after a 
delay of some months because of a mis- 
understanding. 

The paper has put a new man in 
charge of the insurance news that is 
published each Tuesday morning and it 
is expected that he will develop an in- 
teresting page from the laymen’s stand- 
point. 

A committee has been appointed by the 
club to aid in the collection of informa- 
tion to be published and furnish cur- 
rent news, as far as possible. At the 
same time, the editor of this department 
will rely upon his own efforts, as well, to 
present material that will be of interest 
to the readers of the paper. 





Ohio Blue Goose Officers 


The present officers of the Ohio Blue 
Goose are John Cashel, most loyal 
gander; Guy M. Funk, supervisor of the 
flock; Joseph P. Hershberger, custodian 
of the goslings; P. D. Fogg, guardian of 
the pond; Elmer F. Carnes, keeper of the 
golden goose egg; R. W. Wetzel, wielder 
cf the goose quill. 

E. M. Liljeblad recently retired as 
most loyal gander, and finished a most 
successful year. 





Four River Boats Burn 


A spectacular fire occurred on the Cin- 
cinnati river front last Saturday when 
four of the largest boats docking at the 
Cincinnati wharf were destroyed by fire. 
The “Island Queen” and the “Morning 
Star,” owned by the Coney Island 
Amusement Company, were the largest 
of the boats; the others, the “Tacoma” 
and the “Chris Green,” were owned by 
the Green Line. The two latter boats 
were not covered by insurance. It is 
understood that London Lloyds, through 
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UNITED STATES BRANCH 
110 WILLIAM STREET, NEW YORK, N. Y. 


HORATIO N, KELSEY, Manacer 
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HENRY REIS, M. D 


JOSEPH BERNING NAPOLEON PICARD 
Vice-President 


Vice-President Secy-Treas. 


Licensed in the following States: 
Cole.; Ill.; Ind.; Ia.; Ky.; La.; Md.; Mass.; Mich.; Mina.; 
Miss.; Mo.; Mont.; Nev.; N. H.; N. J.; N. Y.; N.C.; Obie; 
Pa.; S. C.; Tenn.; Tex.; W. Va.; Wis. 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER $2,000,000 CHICAGO 


ANTHONY MATRE 
President 











Tie Groat Amenioanyiiutua] Far in the Lead 
Compa The fact that approximately 

<. iat _ one car out of every ten in 
ed Ohio is insured by The Great 
American is convincing evi- 
dence that this progressive in- 
stitution is “the people’s fa- 
vorite automobile insurance 





MANSFIELD, OHIO 


O vio’s Largest and Strongest 


Automobile Insurance Compeny company. 








The Mutual Plate Glass Insurance Co. 


Shelby, Ohio 
Organized 1883 
HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Notan experiment. 
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He Wrote Us 
About It 
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A special agent, after receiving the first three lessons of the revised 
Dean Schedule Correspondence Course wrote, ‘Already I have found 
it very interesting reading and although I have been in the game 
many years, I feel and know that I shall benefit greatly from it and 
intend to finish the entire course. Please have your instructor 
return the papers at his earliest convenience and I hope he will point 
out the errors I have made. The deeper I get into it the better I 
like it.” 

Can you become the fire insurance authority in your community 
and satisfy your customer’s questions about his rates without a 
working knowledge of the method used in determining the cost of 
what you sell? 


Your confidence, when you stand before your clients and prospects, 
that you know the fire insurance business from top to bottom and 
can meet them successfully on any ground they select, is of itself an 
incalculable value in soliciting. Mastery of the fire insurance busi- 
ness necessitates some knowledge and understanding of the Dean 
Schedule wherever it is used. 


Use the form below to start yourself toward a com- 
plete professional equipment and a better position or 
more business. 


ee et me en en ee ee ee ee 


FIRE PROTECTION, 
420 E. Fourth St., Cincinnati, Ohio 
Gentlemen: 

1 am interested in your 1922 revised Dean Schedule 
Correspondence Course and would like to have you 
send to me, without any obligation on my part, your 
lépage pamphlet, “BUSINESS-GETTING KNOW. 
LEDGE,” telling al! about it. 


_— 


Name..... eahinanen +h ape hae keane heken ewe 


NR con ccuccetvcbecebasesesenbadees 
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a Chicago office, had written about 
$100,000 on the “Island Queen” and the 
“Morning Star.’ The boats were vir- 
tually a complete loss. Cincinnati has 
no fire boats and the fire was fought en- 
tirely with hose lines from pumpers 
drawing from the river. 


Ohio Directory Is Out 


The 28th annual edition of the Under- 
writers’ Hand Book of Ohio comes 
from the press of THE NATIONAL UNDER- 
WRITER this week. This is the major 
insurance directory gotten out by THE 
NATIONAL UNDERWRITER. It is the largest 
one and represents more statistical 
study and harder work than any other 
directory. Ohio is one of the great in- 
surance states of the country. The Ohio 
directory comports with the insurance 
reputation of the state. It gives every- 
thing for the insurance man so far as 
Ohio is concerned. It is a most valuable 
reference book. There are many fea- 
tures of interest including the statutory 
insurance laws of Ohio compiled by J. 
L. Kohl of the Cincinnati bar. 





Charles F. Knecht 


The display listing of Charles F. 
Knecht, Dayton, QO., adjuster, in the Ohio 
Handbook just published by The National 
Underwriter was inserted in error under 
the name of George W. Knecht. Charles 
F. Knecht is a veteran in the business 
and opened the first and only indepen- 
dent adjuster’s office in Dayton in 1897. 
His brother, George W. Knecht, handles 
the losses in one of the local Dayton 
offices, but has at no time solicited busi- 
ness outside that office. 





District Vice-Presidents to Meet 


The district vice-presidents of the Ohio 
Local Agents’ Association will meet in 
Columbus Nov. 22, to consider state as- 
sociation problems. All of the executive 
officers are expected to be present. A 
luncheon will be held at noon. 





Wants Question Inserted 

The Ohio Automobile Underwriters’ 
Club has requested all of the companies 
to put a question on their report of loss 
forms reading, “Have you reported this 
loss to the Chio Automobile Underwrit- 
ers’ Club?” Wherever an agent reports 
that he has not told the Underwriters’ 








Club about the loss, the company will be 
asked to send in the information so that 
the records of the organization may be 
as complete as possible. It is the plan 
of the automobile club to aid. in the re- 
covery of any car which may be stolen 
in Ohio. All but one of the major com- 
panies doing business in Ohio are mem- 
bers. 


Fire Club Meeting 


COLUMBUS, O., Nov. 6.—Because of the 
election Nov. 7, the Fire Underwriters 
Club of Ohio held its monthly meeting 
last Tuesday, at which time arrangements 
were made for the annual meeting in 
December, when the election of officers 
will take place. At the meeting last 
week it was reported that there is still 
a large shortage of houses in the cities 
but that a great deal of building is being 
done. Many public buildings and mer- 
cantile blocks are under construction, also, 
Merchants, it was announced, are busy 
putting in stocks of goods, looking for- 
ward to a continuance of the present pros- 
perous conditions. It was reported that 
the fire losses are about the average. 


West Virginia Commissions 

The “Journal of Commerce” of New 
York states that some companies are 
now making agency contracts in West 
Virginia on a basis of 25 percent or 30 
percent flat commissions and a contin- 
gent of 5 percent where the total pre- 
miums amount to $500 and 10 percent 
where the total business amounts to 
$1,000. A committee was appointed at 
the last meeting of the West Virginia 
Fire Underwriters Association to recom- 
mend some form of uniform scale in the 
state. 


Ohio Notes 


The Ohio department has licensed the 
following non-resident brokers: John R. 
Brubaker, Parkersburg, W. Va.; E. Carl 
Langfitt, Parkersburg, W. Va.; Wilson, 
Wadsworth & Alexander, Binghamton, 
N. Y.; John E. Smith, Fort Thomas, Ky.; 
Newton C. Porter, Bay Shore, N. Y., and 
Jay F, Chappell, Chicago, Ill. 

The Cincinnati Insurance Society will 
meet hereafter on some other night than 
Monday. A number of special agents de- 
sire to come to the meetings and have 
not been able to attend because of the 
week day upon which the meeting is ordi- 
narily held. At the meeting last week 
addresses were made by Karl Kleve, 
George P. Kessberger of the Citizens, Ben 
Adams of Covington, L. E. Guntrum and 
Joseph Dillhof. 
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ILLINOIS AGENTS PROGRAM 


All Plans Are Completed for the An- 
nual Meeting to be Held at 
Springfield 


Secretary Shirley E. Moisant of the 
Illinois Association of Insurance Agents 
was in Chicago, Monday, making final 
arrangements for the program of the 
annual meeting to be held at the Leland 
Hotel in Springfield, Thursday and 
Friday of next week. This is the first 
time that the Illinois association will 
have held -a two days session. The 
completed program is as follows: 


Thursday, Nov. 16, 2 P. M. 


Informal Conference. 

Heart to Heart Talk, with T. J. Hous- 
ton, insurance superintendent of Illinois. 

Full-time Paid Secretary. Led by J. 
A. Giberson, president. 


Thursday Evening, Nov. 16, 6:30 


Get-together Dinner—C. M. Cartwright, 
The National Underwriter, presiding. 

The Insurance Department—Thomas J. 
Houston, insurance superintendent of II- 
linois. 

Agent to Manager—Harry G. Casper, 
assistant manager, Westchester. 

Greetings From Illinois Bankers Asso- 
ciation—C. Clavin, cashier First National 
Bank, Mount Olive, Ill. 

Fraternal Cooperation Among Insur- 
ance Men—George B. Stadden, president 
Franklin Life of Springfield, I11. 

Department of Trade and Commerce— 
William E. Murphy, director department 
of Trade and Commerce, Springfield, Ill. 

Snap Shots at Fire Prevention—Rich- 





department, Western Actuarial Bureau, 
Chicago. 


Friday, Nov. 17, 10:00 A. M. 


President Giberson, presiding. 

Address of Welcome—C. J. Doyle, asso- 
ciate counsel National Board, Springfield, 
Ill. 

Response to Address of Welcome— 
Charles F. Hildreth, Freeport, Ill. 

Appointment of Committee on Resolu- 
tions. 

Appointment of Committee on Nom- 
inations. 

President’s Address—J. A. Giberson, 
president, Alton, Il. 

Secretary-Treasurer’s Report—S._ E. 
Moisant, secretary-treasurer, Kankakee, 
Ill. 

Report of Auditing Committee. 

Report of Committee on Grievances— 
George North Taylor, chairman, Streator, 
ri. 

Report of Committee on Fire Preven- 
tion—Miss Edith I. Goodspeed, chair- 
man, Joliet, Ill. 

Report of Committee on Organization 
—R. C. Sherman, chairman, Waukegan, 
Til. 

Report of Committee on Legislation— 
L. A. Howes, chairman, Waukegan, IIl. 

Advertising From the Standpoint of 
the Local Agent—LeRoy A. Kling, presi- 
dent, Kling-Gibson Co., Chicago. 

Discussion. 

Adjournment. 


Friday, Nov. 17, 2 P. M. 


Report of Committee on Resolutions. 

Report of Committee on Nominations. 

Bank Agencies—J. C. Robertson, Har- 
risburg, Il. 

Farm Insurance—Carl Keck, Fairbury, 
Ill. 
Accident and Health Insurance—By 4 
local agent. 

Rain Insurance—Speaker to be an- 


ard E. Vernor, manager fire preventionnounced. 
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The National Association—Lyman M. 
Drake, member national executive com- 
mittee, Chicago. 

Discussion of above subject. 

Explosion, Riot and Strike Insurance 
—Walter L. Maillot, assistant manager 
western department, Phoenix of London, 
Chicago. 


Company Wins Airplane Case 


DETROIT, MICH., Nov. 7.—Detroit has 
had its first airplane insurance suit and 
the insurance company won the battle. 
The Globe & Rutgers got the verdict over 
James H. Eastman, president of the 
Re-Nulige Co. Eastman purchased a sea- 
plane in May and engaged B. C. Squier 
of Detroit to operate it. A policy was 
issued for $3,375 covering the plane as 
long as Squier operated it. But Squier 
quit and then the company sent in a bill 
for $900, the premium for six months’ 
insurance. Eastman refused to pay. Suit 
was started and Justice Gordon found in 
favor of the insurance company, award- 
ing it $207 for insurance during the time 
the plane was actually in use, from May 
11 to June 3. 


Detroit’s Building Record 


DETROIT, MICH., Nov. 7.—October 
piled up another good building total as 
reported by the department of buildings. 
Permits to the number of 2,750 at an 
estimated cost of $8,657,180, an increase 
of 7,139 permits and $4,940,910 in cost 
as compared with the same month last 
year, were reported. 

In the permits, 2,122 were for new 
work to cost $7,887,889, while 628 were 
for alterations and additions to cost 
$769,291. Two school structures totalled 
$846,000 and industrial construction of 
the heavier type was not much in evi- 
dence. 


Raise Point of Law 


QUINCY, ILL., Nov. 6—An interesting 
point of law is at issue in the case of 
the insolvent Mid-West Fire of this city, 
in that a group of about 60 stockholders 
are suing the officers, directors and pro- 
moters of the former Mid-West for $60,- 
000 on the grounds that fraud was exer- 
cised by them. This raises the question 
‘as to whether the stockholders are lia- 
ble for the debts left by a bankrupt cor- 
poration. The receiver of the company, 
A. B. Weisenburger, has filed cross-bill 
to that filed by the stockholders, claim- 
ing that stockholders are liable for debts 
of the company and asking that the case 
be so decided. The receiver is closing 
up the affairs of the company and the 
debts of $100,000 hang over the former 
company, which the receiver is attempt- 
ing to recover from stockholders. The 
stockholders are also seeking to have 
the subscriptions cancelled, in which 
case the receiver would have no means 
of recovering the necessary money. 


Seek Standardized Couplings 
State Fire Marshal Miller of Indiana 
has started a campaign to induce all In- 
diana cities to adopt standardized 
threads on hose couplings and hydrants. 
With the adoption of the standard 
threads, made possible by an instrument 





which the state official has secured, the 
department of a city responding to a fire 
in another city, may couple up without 
the use of the special coupling. 


Robert Shingler’s Plans 


Robert Shingler, who has been man- 
aging underwriter and director of the 
Meridian Mutual Fire of Indianapolis for 
the last five years, has resigned, inas- 
much as that company passed to the con- 
trol of the Madison of Indiana. Mr. 
Shingler will in the future devote all 
his time to his local agency and state 
work. He represents the National Fire 
Insurance Underwriters of Pennsylvania, 
the Penn-Atlantic of Pennsylvania and 
the Security Mutual of Chatfield, Minn. 
He has been appointed state agent for 
these companies. 


Capt. Conway at Ft. Wayne 


J. J. Conway, superintendent of the 
Cincinnati Salvage Corps, had three ex- 
cellent fire prevention meetings in Fort 
Wayne, Nov. 1. One address was given 
before the Rotary Club, one before the 
100 Percent Club and one before a meet- 
ing of the women of the city. The 100 
Percent Club, the membership of which 
is made up of the younger executives in 
Fort Wayne, had not decided whether to 
take part in the fire prevention campaign 
or not. After hearing Captain Conway’s 
address, the club voted unanimously to 
do everything possible to make it a suc- 
cess. Captain Conway believes that the 
Fort Wayne people are going to accom- 
plish things worth while for fire preven- 
tion. 


Losses Heavier Last Half. Year 


INDIANAPOLIS, IND., Nov. 7—Officials 
of the state fire marshal’s office announce 
that the fire loss during the last half 
of the fiscal year will exceed the $3,000,- 
000 loss of the first half more,than 20 
percent. 


Michigan Notes 


The Wisconsin Live Stock of Madison, 
Wis., has been admitted to Michigan. 

The Michigan Inspection Bureau has 
made an inspection at Alma and has made 
a number of recommendations which would 
change the city from fourth class to 
Class 3%. 


Illinois Notes 


The Litchfield, Ill., waterworks, two 
years center of a controversial storm, was 
blamed by city authorities as inadequate 
and responsible for the $50,000 loss in- 
curred when the Masonic temple and Daily 
Union building were swept by fire and 
the Litchfield hotel. imperiled. Crossed 
electric wires caused the fire. 

State Fire Marshal Gamber is conduct- 
ing an investigation of,fire in Baer’s, Inc., 
of Decatur, Ill., women’s furnishing store, 
which destroyed stock valued at $28,000. 
Damage to the building was only -$1,000. 
Stock was covered by $15,000 insurance. 
The front of the building was blown out 
by the explosion which started the fire, 
but authorities are unable to account for 
the explosion. 


Charles G. Wallace, at Rochester, Ind., 
has sold his agency to the Rochester Dis- 
count Corporation, with which he will go 
as manager of the insurance department. 
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WILL HAVE ANOTHER HEARING 


Rule Book in Wisconsin Will Be Com- 
mented on by Local Agents 
and Policyholders 





MADISON, WIS., Nov. 7.—Further 
testimony as to the book of rules which 
has been filed by the fire companies will 
be given by local agents and represen- 
tatives of business organizations in the 
near future. The general public has 
taken but little interest in the contro- 
versy inasmuch as the points involved 
are largely of a technical trade charac- 
ter. The local agents claim that some 
of these rules are unjust and are obso- 
lete. They contend that the violation of 
any ef them will nulify policies and 
hence they are very dangerous. Com- 
missioner Whitman, it is said, will make 
his order regarding the rule book within 
three days after the final hearing. It is 
taken for granted that Commissioner 








Whitman will favor the removal of 
some of the rules in the book and if so, 
it is stated that the companies will take 
the matter to the courts in order to have 
a test case as to the power of the com- 
missioner in eliminating these rules. 


Snow Storm Hampers Field Men 

FARGO, N. D., Nov. 7.—Three inches of 
snow has fallen over the entire north- 
western part of North Dakota, west of 
the Missouri river, making it necessary 
for the special agents to discontinue 
using automobiles on this territory. 


Carelessness Causes Heavy Loss 


A fire at Belfield, N. D., Oct. 24, is a 
good example of the penalty of careless- 
ness. It started on the second floor of 
the building occupied by A. Q. Johnson’s 
general store, from hot ashes left in an 
ordinary wooden box. 

A half block on the west side and a 
half block on the east side of Main street 
was completely destroyed, causing an 
estimate loss of approximately $60,000. 
The loss would undoubtedly have been 
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Cold weather this year will 
bring unusual hazards of fire. 
Lack of coal will mean that 
wood and other fuel will be 
used, in. many cases without 
proper safeguards. 
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Gee. R. Davies, Manager 
L. M. Stephens, Asst. Manager 


Allemannia Fire Ins. Co. 


Combined Capital, $2,400,000 





PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburgh, Pa. 


Underwritten by 


National-Ben Franklin Fire Ins. Co. 


All of Pittsburgh, Pa. 


Surplus to Policyholders, $4,991,615 
ey eg yy t for Ohio 


Fish & Shulkamp, Madison, Wis., 
Charles N. Roe, General Agent, and Fred W. Sullivan, State Agent for Michigan 


NEW AGENTS SOLICITED 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 


Assets, $13,600,959 


for — Indiana 
General oun for Wisconsin 

















The Columbian Jnsurance Company 
Home Office, Indianapolis, Indiana 


Writes Fire and Tornado Insurance 


Agents wanted in Minnesota, Wisconsin, 
Iiinois, Ohie, Indiana and Michigan 











INDEPENDENT ADJUSTERS 





IZLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Wells Bidg., Quincy, Il. George C. Gill, Mgr. 





HLINOIS ADJUSTMENT COMPANY 
For company only 
Adjustment any plece 
Specializing in fire—Automobile—Windstorm 
We also do inspection. 
224 E. Adams Street Springfield, IHineis 
Phone Main 423 





NORTHERN & CENTRAL ILLINOIS 
BEN C. COOPER, Adjuster 
Cellege Bidg. Ottawa, Ill. 


37 Years in Insurance Work 





INDIANA ILLINOIS MISSOURI 
SANGAMON ADJUSTMENT CO. 
2nd Fleor Reisch Bidg., Springfield, Ill. 

General Adjusters 
We are equipped to handle all kinds of 


appraizsements and inspections. 


losses, 
Long Distance Bell Phone Main 2036 


| 
| 








IOWA | IND. ILL. KY 


H. N. ODELL 
110 r Second St., Evaneville, Ind. 
Adjusters » Tornado, Automobile and 
Marine Losses 





INDIANA-MICHIGAN ADJUSTMENT CO. 
W. P. Kelley, x American Trust Bidg 
H. J. Lederer, Vice-Pres. South Bend, 

C. W. Ginz, Sec'y & Treas. Indiana 
This equipped te handle all kinds of leeses 


H. R. PORTER 
Fire, Tornado and Automobile Adjustmente 
708 Fourth National Bank Bldg. 
Phone Main 253 CINCINNATI, O. 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 
384 Federal Ave. Saginaw, Mich. 











MISSOURI KANSAS 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
503-505 Orear-Leslie Bldg. Kansas City, Me. 
Over 30 Years’ Experience 





NEBRASKA IOWA 
AUTOMOBILE ADJUSTMENT CoO. 
Delbert C. . 
Adjusting—Ins: 








710 Omaha Loan & Building rive Bldg. Omaha, Nebr 

INDIANA, ILLINOIS, OHIG AND JORN SM KINKEL | wane ill KINKEL 

KENTUCKY Fie, ‘Tornado and Automobile Lesoes Adjusted 

Experienced adjusters and investi- ILLINOIS INDIANA 
gators, licensed and bonded. Dubious CE Tite and Automobile Lesser 

Fire and Auto losses specialty. tau Otetses Sal ane mm, 


CENTRALLY LOCATED 
AUTOMOBILE CLAIM SERVICE 


Inc. 


524-523 K. of P. Bldg. 
INDIANAPOLIS, IND. 





MINNESOTA WISCONSIN 
CHARLES G. BATES 
General Adjuster for Companies 
30 Years’ Experience 
Plymouth Bldg. RSEMPOL SS, MINN. 








IOWA NEBRASKA SOUTH DAKOTA MINNESOTA 
Cc. J. WOOLDRIDGE 
Fire and Automobile Loeses 
306 Davidson Bidg. © Qver 25 Years’ Experience Sina City, lowe 


IND. FEE, KY. 
W. W. MARMADUKE 
Adjuster Fire, Tornado, Automobile 
Appraisements and Inspections 
Washington Ind. 


HOWARD ADIUST RENT BUREAU 
H. E. BJODSTRUP, 
Fire, Tornado and Automobile ~ —— ts 
in South Dakota 
239=40 Realty Building ‘Mitchell, So. Dak. 











i 2 SOPER, Adjuster 


Fire and Theft, Collision, 
male. Akron, 





CLARENDON IONS 


ADJUSTER 
DALLAS 











greater had it not been for the splendid 
help given by the Dickinson fire depart- 
ment which was given the right of way 
by the Northern Pacific Railway over 
its coast train. 


Inspect Fargo and Moorhead 


FARGO, N. D., Nov. 6—E. D. Town- 
shend of New York City, consulting en- 
gineer of the National Board, together 
with two assistants, is this week making 
a survey of the fire fighting situation in 
Fargo. A similar survey is being made in 
Moorhead, Minn., by one of his assistants. 
The fire department’s water supply, the 
capacity and strength of the pumping 
plant, and the fire fighting equipment of 
the city, will be inspected by the party. 
As a result of the survey, suggestions 
will be made as to the improvement of 
the fire fighting facilities of the city, 
which will mean a reduction in fire in- 
surance rates. 

The survey is a follow-up step in the 
fire prevention program introduced re- 
cently in Fargo during Fire Prevention 
Week by the Insurance Agents Associa- 
tion of Fargo, assisted by the North Da- 
kota Conservation and Fire Prevention 
Association. 





New Wireless Regulations 


MADISON, WIS., Nov. 7.—Regulations 
governing installation of wireless sets 
have been included in the new state 
electrical code, according to the State 
Industrial Commission. The new rules 
will be sufficiently rigid to eliminate the 
abundant fire hazards now existing 
where wireless sets are installed by 
novices. The code, among other things, 
provides that antennae outside of build- 
ings must. not cross over or under elec- 
tric light or power wires of any circuit 
stronger than 250 volts. Strong, rugged 
construction must characterize installa- 
tion of wires, to obviate danger of sag- 
ging, or breaking, thus making possible 
contact with other high power wires. A 
proviso of the new regulation of interest 
to casualty men, is the one which pre- 
vents installation of wires in any man- 
ner which would bring them coming into 
contact with high power wires. A num- 
ber of fatalities have already ocdurred 
because of carelessness in this regard, 
according to the commission. 





Grand Forks Losses Low 


GRAND FORKS, N. D., Nov. 7—Records 
kept by the Grand Forks fire depart- 
ment show that the average loss by fire 
here in the past ten years has only been 
$24,497 annually. This average is con- 
siderably lower than that of other cities 
of the same size, Chief John J. Fitz- 
gerald says. The fire loss since Jan. 1, 
1922, is estimated at not more than $9,000 
by the chief, indicating that unless an 
unusually large fire breaks out, the fire 
loss for 1922 will be considerably lower 
than in other years. Not since 1912, 
when the fire loss was only $5,140.44, has 
the amount been so low as it will be 
this year. 


Incendiary Farm Fires 


Fires of incendiary origin are causing 
alarm among farmers of Racine county, 
Wis., where losses for the past three 
weeks are reported to have exceeded 
$200,000. Barns containing cattle and 
horses, grain and farm machinery and 
equipment have been destroyed. Two in- 
surance companies which have sustained 
losses in each of the fires are investigat- 
ing in the belief that the buildings are 
being set afire. 

State Fire Marshal Charles Good is 
also investigating a series of incendiary 
fires in the vicinity of Brill, Wis. Four 
large barns have been destroyed by fire 
within two weeks, incendiary origin be- 
ing suspected in each case. 


Pioneer Minnesota Agent Dead 


Daniel Shell, pioneer business man and 
local agent of Worthington, Minn., died 
at his home last week. He is survived 
by his widow and three children, 

Mr. Shell went to Worthington as a 
young man in 1872, and from that time 
on took a leading part in the develop- 
ment of the community. He engaged in 
the lumber business, but later became 
interested in lands, and ran a hotel. In 
later years his business was confined to 
banking, real estate and insurance. He 
had been active as a local agent in that 
town for 48 years. 


Mill Loss at Minneapolis 
MINNEAPOLIS, MINN., Nov. 7—Fire, 
the night of Oct. 31, caused $60,000 dam- 





age to the grain elevator of the Fruen 
Cereal Company, adjoining the company’s 
mill at Western and Thomas avenues, 
The flames came through the roof soon 
after the firemen arrived, but when 
streams were played on the flames, the 
fire was brought under control and con- 
fined to several of the grain bins in the 
brick structure. 

J. H. O’Connell, president of the com- 
pany, said the loss would include dam- 
age to 20,000 bushels of grain in stor- 
age, valued at $20,000 and damage to 
elevator machinery; and to the building. 
Concrete walls within the structure did 
not prevent water damage to grain in 
separate bins. 

The original mill of the Fruen Cerea) 
Company was destroyed by fire Aug. 17, 
1920, with a loss of $50,000. A fire in 
January, 1920, caused $10,000 to ‘the 
company’s grain elevator. 


Big Loss at Red Wing, Minn. 


Destruction by fire of factory “A” of 
the Red Wing Sewer Pipe Company at 
Red Wing, Minn., caused a loss of $150,- 
600. The blaze, a spectacular one, was 
discovered in the vicinity of the large air 
fan and before the fan could be shut off 
the flames were swept through the entire 
plant, which was as dry as timber. The 
entire contents of the factory, mostly 
chimney stacks, were burned. This fac- 
tory is one of the three operated by the 
Red Wing Sewer Pipe Company. The 
other plants are at Hopkins, Minn., and 
Red Wing. Officials of the company an- 
nounced that immediate steps would be 
taken for rebuilding. 


Open Madison Agency 


Roy W. Sherburne and J. B. Keenan 
have opened a local agency in Madison, 
Wis., representing the Hartford and the 
Citizens of Missouri for Madison and 
vicinity. Both Mr. Sherburne and Mr. 
Keenan will act as special agents for 
the farm department of the Hartford 
and Citizens for ten counties in South- 
western Wisconsin. 


North Dakota Cuts Hail Rate 


BISMARCK, N. D., Nov. 6—The North 
Dakota hail department has announced 
that the hail rates for this year will 
show a decrease over those of last year, 
rather than increase as has been re- 
ported in several quarters. The rates 
this year will be $0.42 an acre for $7 
acre protection and $0.18 for the $3 addi- 
tional insurance permitted under the law. 
Last year the rate was $0.44 for the $7 
protection and $0.19 for the additional 
$3 protection, this making a decreased 
of $0.02 for the first amount and $0.01 for 
the additional coverage, Cash payments 
of the department for this season will 
not exceed $2,900,000, as both the flat tax 
provided in the new hail law and also 
the indemnity tax are deducted from the 
total losses incurred of $3,700,467. 


Wisconsin Notes 


J. R. Gardner, general agent for the 
Concordia at Denver, Colo., and secretary 
of the Merchants Fire of Denver, is visit- 
ing in Milwaukee. 


Notice of organization has been filed by 
the German Farmers’ Fire Insurance Com- 
pany of Kenwaunee, Wis. A. Tetzlaff is 
president and Thomas Hiebel secretary. 

Gausche & Kildsig is the style of a new 
partnership formed at Racine, Wis., by W. 
C. Gausche and G. E Kildsig to conduct 
a local agency. Mr. Gausche has been as- 
sistant manager for the Metropolitan Life 
at Racine and Mr. Kildsig has also been 
with the same company. 





Minnesota Notes 


John H. Wolter, prominent local agent 
of St. Cloud, Minn., died at his home last 
week, 

In the October bulletin of the Minnesota 
insurance department, the companies li- 
censed since the middle of the year are 
listed, including two fire companies, the 
Fuso Marine & Fire and the American 
General of Chicago. 

Another large dairy farm fire has oc- 
curred in the vicinity of Minneapolis, the 
plant of the Elmhurst Dairy farm, near 
that city, being damaged to the extent of 
$30,000. There have been several similar 
fires in the past few months and author- 
ities are convinced that firebugs have been 
responsible for at least three of the fires. 





Dakota Notes 


The General Inspection Bureau plans to 
make a _ reinspection of Groton, 


within the next 60 or 90 days, on ’account 
of improvements in fire protection. 

W. H. Alexander of Grand Forks, N. D. 
for two years manager of the A. P. Cliftord 
has opened a new local 


agency there, 
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agency under the firm name of Alexander 
Insurance Agency. 





Larry E. Larson, North Dakota state 
agent for the Twin City Fire, attended 
the meeting held in Minneapolis by the 
Minnesota & North Dakota Underwriters 
Association last week. He also had the 
pleasure of seeing the football game 
between Minnesota and Wisconsin. 


c. R. Kime, who has been operating 
local agency at Hot Springs, S. D., and 
who has been assistant cashier of the 
People’s Bank in that town, has disap- 
peared, not having been seen since Oct. 4. 
A search is being made of the surrounding 
country. No reason for the disappearing 
ean be found, as all his accounts were in 
perfect order. 
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HYDE FAVORS FIRE MARSHAL 





Missouri Insurance Superintendent to 
Back Bill in Next Legislature— 
Governor Also For It 





JEFFERSON CITY, MO., Nov. 7— 
Superintendent Ben C. Hyde, is ex- 
pected to support vigorously a bill to be 
introduced at the next session of the 
Missouri legislature to create a state 
fire marshal. His brother, Governor 
Arthur M. Hyde, is known to be favor- 
ably inclined toward such a bill. 

Superintendent Hyde feels that there 
are a very large number of unnecessary 
fire losses in Missouri, and that a com- 
petent state fire marshal would be in- 
strumental in greatly reducing such 
losses. In a recent official bulletin the 
opinion was expressed that 50 percent 
of all fires in the state were believed by 
the authorities to be due to carelessness 
and over 80 percent were due to pre- 
ventable or partly preventable causes. 

In this connection it was pointed out 
that the ratio of fire losses paid by the 
insurance companies to premiums re- 
ceived in 1917, 1918 and 1919 was 58 per- 
cent, and that this record is the worst 
of any state in the country with two 
exceptions. The ratio was appreciably 
higher than adjoining states which have 
state fire marshals, the ratios being: 
Missouri, 58 percent; Iowa, 48 percent; 
Nebraska, 45 percent; Kentucky, 46 
percent; Arkansas, 45 percent; Illinois, 
45 percent; Tennessee, 44 percent; Kan- 
sas, 41 percent, and Oklahoma, 38 per- 
cent. 










“Jones Family” Going Strong 
TOPEKA, KAN., Nov. 7.—The “Jones 
Family” is just about to “run” the Kan- 
sas insurance department. If there are 
any more members of the Leander Jones 
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family who are competent, Superintend- 
ent Travis is ready to take them on. 
Years ago Travis was a candidate for 


“HE appraisal for accurately de- 
termining current cash values 
and depreciation of property units 
having long since “arrived,” the 
chief concern of the prudent client 
and the conservative agent or 
broker should be the calibre, char- 
acter and accredited standing of 
the organization selected to prepare 
the report. 
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clerk of the district court. He wanted 
the job but the politicians were against 
him. With some boyhood friends he 
went out and organized the county and 
won the nomination and the election. 
Among these boyhood friends was 
Leander Jones who did valiant service 
in the Travis cause. 

Leander Jones went into the ministry 
and later became quite well known in 
the Methodist conferences. But he 
dropped out of the active acquaintance 
list of Col. Travis. Some months ago 
the department needed a new stenog- 
rapher. A Miss Jones wanted the job 
and got it. Some weeks later there 
was another vacancy and Miss Jones said 
she has a sister. The sister appeared 
and got that job. One day the second 





COMPLETE COVERAGE AUTOMOBILE INSURANCE 


TO AGENTS AND GENERAL AGENTS 
The benefits accruing to agents who place their automobile business through 
a company writing only automobile insurance are obvious. The specialization 
on this one line of insurance gives agents and general agents the represen- 
tation Of a company that has the fullest possible facilities and the widest 
experience for the proper handling of automobile business. 


THE OHIO CASUALTY INSURANCE CO. 


CAPITAL $200,000.00 
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POLICY HOLDERS 146.27 


HAMILTON, OHIO 





sister was taking dictation from Col. 





Travis and in a conversation it was dis- 
closed that her mother knew Col. Travis 
years ago. Then it developed that both 
young women were daughters of the old 
political friend, Leander Jones, now de- 
ceased, 

A short time later there was another 
vacancy in the department. Col. Travis 
knew of another Jones sister so he sent 
for her and gave her the job so that 
the three Jones sisters are all in the 
department. 

“You tell ’em that there are no more 
competent girls anywhere than those 
three Jones girls,” said Col. Travis. “It 
was just a coincidence, maybe, but I am 
mighty glad to have them here not only 
because they are first class office people, 
but I can return, rather belatedly per- 
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THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
'“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling-salesmen floater insurance. 
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RATE REDUCING 
APPLIANCES 


Bearing the label of the 


Underwriters Laboratories, Inc. 





FIRE EXTINGUISHERS 


FIRE PROTECTION EQUIPMENT CO., 
Raad McNally Bidg., Chicage, Ill.: Soda and 
acid quart type and non-freeze fire extinguish- 
ezs, chemical] engine, hose and building equip 
ments. Complete engineering serviee and die- 
counts to all insurance agents. 








SAFETY CANS 


SUSTRITE MANUFACTURING CO., 
2067 Southport Ave., Chicago, Lll.: Nom-ex- 
plosive safety cans, automatic cily waste cans. 
fire extinguishers. Underwriters label om all do 
vices. 
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haps, some of the good things their 
father did for me so many years ago.” 





Want Referee for Rose Case 


TOPEKA, KAN., Nov. 7.—An effort is 
being made to have the suit of D. E. 
Rose Trunk Company of Topeka against 
21 fire insurance companies tried before 
a referee instead of a jury. It is as- 
serted by the attorneys that it will re- 
quire two or three weeks to submit the 
evidence and that this is such a long 
time to keep a jury on one case that it 
would be agreeable to try the case before 
a referee. 

The trunk factory burned just before 
Christmas, 1921. The total loss was 
$224,498 of which $173,000 was claimed 
as the loss on the contents. The build- 
ing and contents were a total loss. The 
companies contend that the loss on the 
contents was too high and asserted that 
it did not exceed $70,000. The com- 
panies are ready to pay the loss on the 
building. 

Rose brought suit in the district court 
here against the 21 companies. Nineteen 
companies had their cases transferred to 
the federal gourt. But the Queen and 
Sun left their cases in the district court 
and the trial of the two will settle the 
controversy as far as the other cases 
are concerned. 


Cuts Des Moines City Insurance 

DES MOINES, IA., Nov. 6.—W. F. 
Mitchell, councilman and superintendent 
of the department of streets in Des 
Moines, lopped $25,000 fire insurance off 
the buildings and machinery under his 
control, reducing the amount from $35,- 
350 to $10,000. The councilman said that 
the $25,000 was excess insurance. He 
discovered, he said, that $8,500 was being 
carried on the big street flusher which 
sprays the downtown streets and which 
being always full of water, was consid- 
ered by him as being in little danger of 
fire. He also discovered $3,000 carried 
cn a steel paving roller and $2,000 on 
some steel posts. An additional $6,000 
was being carried on some _ wheel 
scrapers, some plows and some steel 
working tools stored in the open. 
Finally he found insurance on a ear 
purporting to belong to the department 
but which he said he had not seen since 
he entered the office last April. 


Discuss Higher Rates for Iowa 


DES MOINES, IA.; Nov. 6.—C. S. Hun- 
ter, president of the Hawkeye Fire of 
Des Moines, is wondering whether the 
increased fire losses in Iowa this year 
will necessitate higher rates for next 
year. The rating bureaus are consider- 
ing the subject, he said, but in view of 
agitation for a state bureau, many insur- 
ance men believe that higher rates will 
not be put into effect at this time. Com- 
panies report a generally improved con- 
dition the past few weeks, due some- 
what to the improved financial condi- 
tion and consequent diminution of the 
moral hazard. 


Fargo Goes to Coast 


H. B. Fargo, whose retirement from 
the managership of the St. Louis office 
of the Western Adjustment Company 
was announced last week, is moving to 
California, where he will take up his 
residence. A. L. McCormack, who has 
succeeded him as manager, is one of the 
younger men in the business, but one of 
the most capable and thoroughly experi- 
enced adjusters in that territory. Mr. 
McCormack began his insurance career 
with the American Central in its loss 
department, later going with the Cale- 
donian as Ohio state agent. He then 
went with the Western Adjustment, hav- 
ing been in that organization for five 
years, more recently assistant manager 
in the St. Louis office. He is only 31 
years of age, but his training in agency 
work and loss handling has fitted him 
for his new position. 





Is Agent Liable for Loss? 


LINCOLN, NEB., Nov. 6—The St. Paul 
Fire & Marine has appealed to the Ne- 
braska supreme court from a decision 
of the Custer county district court which 
refused to hold Grover A. Helman, the 
company’s agent at Ansley, responsible 
for a $1,500 fire loss which the company 
says would have been avoided if the 
agent had followed its instructions to 
cancel the policy before the loss was 
incurred. The company paid the loss and 
then began suit against the agent, claim- 





ing that the loss was occasioned by his 
failure to do as instructed. 

Helman defended on a number of 
grounds. He said he had no authority 
to issue or to cancel a policy, that these 
rested entirely with the company and 
that if it did not like a risk it had full 
power to cancel it; that he was under 
no obligations to comply with the de- 
mand of the company to cancel; that the 
company had made no offer to pay to 
secure the surrender of the policy; that 
he had no funds with which to pay un- 
earned premiums which is a necessary 
part of cancellation, and that there was 
no agreement that bound him to get sur- 
renders, 


Fleming to Visit Iowa 


T. Alfred Fleming, supervisor of the 
conservation department of the National 
Board, has advised John Hynes, presi- 
dent of the Iowa Association of Insur- 
ance Agents, that he expects to make a 
trip into Iowa starting Nov. 20, making 
addresses before the chambers of com- 
merce and civic clubs in the interest 
of fire prevention in certain cities in 
Iowa that show a high loss ratio. On 
this list are Des Moines, Dubuque, Fort 
Dodge, Sioux City and Council Bluffs. 
The purpose of these addresses is to 
try and interest the citizens of these 
cities in introducing fire prevention 
methods that will prevent their heavy 
fire losses. 


Flickinger Talks at Topeka 


TOPEKA, KAN., Nov. 6.—Today’s meet- 
ing of the Monday Luncheon Club was 
the largest for some months. About 
three-fourths of the entire membership 
was in attendance. W. B. Gasche, presi- 
dent of the Alliance Cooperative of 
Topeka, presided. One of the guests of 
the club was W. B. Flickinger, assistant 
western manager of the North America. 
Mr. Flickinger complimented the club on 
the pep manifested and gave a very 
practical talk on the insurance business 
from the local agent who works up the 
business to the general manager’s duties 
at the other end of the line. 

Capt. William F. Baker, Republican 
nominee for superintendent of insurance, 
was another guest and made some prac- 
tical observations as to the relations 
between the superintendent’s office and 
the state and general agents, as well as 
the managers. Mr. Baker’s talk was well 
received and evoked a number of short 
talks by members of the club, amongst 





them Frank L. Britton, North British; 
W. L. Gardner of the National; and J. L, 
Galbreath, Mechanics & Traders. C, H, 
Searle, Republican candidate for repre- 
sentative in the 35th district and a mem- 
ber of the club, gave a brief pointed talk 
on legislative work. 

M. D. Garlington, formerly from Texas 
but later of Chicago, was introduced by 
N. K. Nelson, state agent of the Great 
American, as the new Kansas specia) 
for that company. 


Missouri Notes 


The building of the McBride Undertak.- 
ing Company at Campbell, Mo., and the 
ginning mill of the St. Louis Cotton Com- 
pany adjoining were destroyed by fire Oct, 
31. The loss was estimated at $85,000, 
partly covered by insurance. 

Fire of undetermined origin caused three 
alarms to be sounded from the Buckie 
Printers’ Roller & Printers’ Ink Company 
plant, 1445 North Sixth street, St. Louis, 
Nov. 3. The damage was $6,000 to build- 
ing and $5,000 to stock. The Cherry Blos- 
sem Flavoring Company plant next door 
was slightly damaged by water. 

The St. Joseph, Mo., Country Club was 
destroyed by fire with a loss of $75,000 
and insurance of $50,000. Recently the 
club, which was beyond the fire protection 
system, cut the insurance from $75,000 to 
$50,000. A defective flue was the cause 
of the fire. The building was damaged 
$40,000, contents $20,000 and the personal 
property of club members $15,000. 





Iowa Notes 


The Town Mutual of Des Moines is 
preparing to celebrate its 30th anniversary 
on Jan. 9-10. 

W. Unger of Storm Lake, Ia., has pur- 
chased the interest of A. E. Brunson of 
the Coates & Brunson agency. 

E. C. Culver, formerly of Storm Lake, 
Ia., has opened a local agency in Cherokee. 

Hansen lumber yards in Ames, Ia., were 
partially destroyed, a building nearby de- 
molished and 15 carloads of lumber burned 
in a $45,000 fire last week. 

The program is out for the 42nd annual 
convention of the Iowa mutuals, which 
will be held in Des Moines Nov. 15-16, 
On the program are Governor Kendall, 
Commissioner Savage, State Fire Marshal 
Tracy and Herman L. Ekern of Chicago, 
counsel for the national association. 

O. O. Roe, Iowa’s first fire marshal and 
long prominent in insurance affairs in that 
state, narrowly escaped serious injuries 
when he was struck by an automobile on 
a downtown corner in Des Moines. His 
hand was sprained and his knee wrenched. 
He was given emergency aid by the police 
surgeons and sent on his way. 
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MULTIPLE AGENCY COMMENT 





T. E. Braniff, Oklahoma Local Agent 
and Association President, Sends Out 
Message Relating to This Problem 





OKLAHOMA CITY, OKLA., Nov. 
7—A message dealing with the mul- 
tiple agent situation has been circulated 
by T. E. Braniff, head of a well-known 
general agency here and president of 
the National Association of Casualty & 
Surety Agents, among the entire agency 
mailing list of his office. Mr. Braniff 
says that the remedy for this situation is 
largely in the hands of the agents them- 
selves; that if a good agent refuses to 
take in reputable companies seeking a 
home, it is natural that those companies 
will seek a plant elsewhere. He holds 
that the disposition on the part of agents 
to feed all their business to a few of the 
powerful companies has been a big fac- 
tor in bringing about the multiple 
agency situation. Mr. Braniff said that 
of course the companies themselves 
have been at fault in many instances, 
but the improved situation sought by 
all can best be brought about by the 
agents first doing what they can to im- 
prove the situation and then calling 
upon the companies for cooperation. 

Enclosed with Mr. Braniff’s letter was 
the copy of a letter written by W. 
Harrington, local agent of Atlanta, Ga., 
to the president of the Southwestern 
Underwriters Association, dealing with 
this situation. Mr. Braniff points out 
that although the letter applies to 
Atlanta conditions, the same applies in 
practically every community. In Mr. 
Harrington’s letter it is stated that the 





agents must step in and cure their own 
ailments if they do not desire to meet the 
many indicated moves on the part of 
legislatures in curing these ailments for 
them. He said that the most serious 
menace at this time is the justification 
of acquisition expense. The agent’s 
remuneraton needs little defense and 
therefore the answer to the cost question 
must be found elsewhere. He _ then 
points out that if the multiple agency 
evil be corrected, much of the cost could 
be eliminated, as evidenced by the ex- 
perience in Atlanta. In Atlanta 20 per- 
cent of the agents who were in business 
in 1915 have retired from the business 
since then and yet the number of 
agencies has increased 81 percent. At 
the same time the premiums have only 
increased 27 percent, thus reducing the 
average income per agency from over 
$35,000 in 1915 to slightly over $24,000 in 
1921. Mr. Harrington suggests that 
unless the companies face the premium 
grabbing policy two things will inevita- 
bly result: First, legislative enactment 
governing regulation of acquisition 
costs, and second, the driving out of the 
local agency business the full time, pro- 
fessional men. 





OPENS ADJUSTING OFFICE 


Harry W. Crutcher, Well Known in the 
Texas Insurance Field, Will Now 
Handle Losses 


Harry W. Crutcher has opened an 
adjusting office in the Kirby building 
at Dallas, Tex. He entered the insur- 
ance business in 1904 as a clerk in the 
general agency of Trezevant & Coch- 
ran at Dallas. Later he was appointed 
special agent for that firm in Okla- 
homa. Then he was special agent for 
the Continental in Arkansas and Missis- 
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sippi and then was transferred to. the 
home office where he handled southern 
business. Later he returned to the 
Texas field as special agent for the 
Continental. He then was appointed 
special agent of the North America and 
Alliance in Texas. He gave up field 
work to purchase one of the leading 
agencies in Dallas, operating under the 
name of Harry W. Crutcher & Co. 
He disposed of this business to Cochran 
& Houseman. 


Max Wymore’s Change 


Max Wymore has been appointed spe- 
cial agent for the Beers, Kenison & Co., 
general agency of Galveston, Tex., with 
headquarters at Dallas. For four years 
he was connected with the State Fire 
Insurance Commission as an inspector and 
later was with the general agency of 
George M. Easley & Co. of Dallas and 
more recently has been special agent of 
the Phoenix of Hartford in southwest 
Texas. 

In addition to Mr. Wymore, H. G. Mens- 
man of San Antonio represented Beers, 
Kenison & Co. as special agent and M. 
Y. Goudelock of Dallas as executive spe- 
cial agent. 


Texas Blue Goose Honors Leake 


DALLAS, TEX., Nov. 7.—In compliment 
to Wirt Leake, most loyal gander, the 
Texas Blue Goose gave a special dinner 
dance last week celebrating his recent 
election to office in the grand nest as 
grand keeper of the golden goose egg. 

About 150 ganders and their wives at- 
tended the festivities. Pr. 2B. Tuekeor, 
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state agent of the Aetna, made the ad- 
dress of welcome, to which Mr. Leake re- 
sponded briefly. 


Growth of Texas Business 


AUSTIN, TEX., Nov. 7.—Figures com- 
piled by John M. Scott, deputy insur- 
ance commissioner of Texas, show the 
phenomenal growth of the insurance 
business in Texas the past 11 years. In 
1910 there were 323 companies operating, 
of which 124 were stock fire companies, 
53 stock life, 54 stock miscellaneous, 80 
fraternals, eight assessment, four mutual 
fire. The number operating in 1915 was 
337 of which 134 were stock fire, 58 stock 
life, 58 stock miscellaneous, 17 mutual 
fire, five assessments, 65 fraternals. In 
1921 the number had increased to 528 as 
follows: Stock fire 218, stock life 69, 
stock miscellaneous 85; mutual fire 36, 
assessment 18, fraternals 66 and recipro- 
cal 36. 

The gross premiums collected in Texas 
in 1910 totaled $23,379,825; in 1915, $33,- 
027,319, and in 1921, $82,879,072, while 
the losses paid in Texas during each of 
these three years were as follows: $11,- 
982,195 in 1910; $17,612,098 in 1915, and 
$39,335,775 in 1921. 


Easley’s 25th Anniversary 


DALLAS, TEX., Nov. 7.—George M. 
Easley of Dallas last week celebrated 
the completion of 25 years of service in 
the insurance world. His advent into 
the business was with Hays Brothers at 
Waco, Tex. Mr. Easley is now at the 
head of George M. Easley & Co., general 
agents in this city. 


Report on Ginners Mutual 


AUSTIN, TEX., Nov. 7—Commissioner 
Chapman has made public the report of 
examination of the Ginners Mutual Un- 
derwriters Association of Tyler, Tex. 
Since organization 22 years ago risks 
have been limited to gins, gin supplies 
and products held in and around gin 
plants, Last February an amendment 
to the charter was approved for cover- 
ing other classes of risks, but as yet no 
steps have been taken toward writing 
other lines. 

“While the association is a mutual fire 
company, the application and by-laws 
tend to make the plan of operation very 
much like that of a reciprocal exchange,” 
the examiner reported. Wig Nunn is 
president: John M. Patterson, treas- 
urer, and Dabney White, secretary. The 
secretary receives 35 percent of the pre- 
mium income and bears all expenses of 
operation except legal expenses. 

Income from Jan. 1, 1922, to Sept. 11, 
1922, was $19,638, while disbursements 
totaled $19,811, leaving a balance of $40,- 
093. Total admitted assets were $38,488. 
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| Opening 
Pocketbooks 


N article of merit and 

an aggressive but 

courteous selling method 

will open buyers’ purse 
strings. 


Y The Fire Association has 
proved the merits of 
its policies for over one 
hundred years. This com- 
pany has complete confi- 
dence in the ability of its 
agents. ‘ 


The agents who have 
the same confidence 
in themselves and Fire 
Association policies as 
the company has, are 
bound to succeed. 


FIRE ASSOCIATION 
of PHILADELPHIA 


WESTERN DEPARTMENT 
INSURANCE EXCHANGE 


CHICA GO 


J. M. Thomas 
Manager 
F. H. Burke A. F. Powrie 
Asst. Manager 2nd Aset. Manager 














Automobile 
Insurance 


Efficient and 
Expert Service 


AUTOMOBILE DEPT. 


Ae HANOVER FIRE 
INSURANCE CO. 
NEW YORK CHICAGO SAN FRANCISCO 








| The Mansfield Mutual 


Fire Insurance Co. 


$ G,386.62 




















Liabilities 
$19,510. 


totaled $18,977 and surplus 


Texas Notes 


Waco, Tex., announces that building per- 
mits granted in October, 1922, amount to 
$241,869, compared to $143,150 in October, 
1921. 

The Texas Cotton Palace Association’s 
festivities were held up somewhat on ac- 





count of rain, Oct. 31, in view of which 
the association expects to collect approxi- 
mately $8,000 rain insurance. 

Coleman, Tex., has recently let the con- 
tract for a lake located at Indian Creek, 
which will insure a permanent water sup- 
ply for the city, having a capacity in the 
neighborhood of 824,200,000 gallons. 


The United Firemen’s of Philadelphia 
has applied for admission to Oklahoma. 














| KENTUCKY AND THE SOUTH 











WATCH BUTTON’S RATING PLAN 


Virginia Agents’ Association Officials 
Confer on Proposal—Bank Ques- 
tion Up Again 


RICHMOND, VA., Nov. 7—That 
Virginia local agents are deeply inter- 
ested in the proposal of Commissioner 
Button to take the rating bureau of this 
state from under the control of the 
Southeastern Underwriters Association 
and either establish an independent bu- 
reau or else place the state under the 
Middle Department is indicated by the 
fact that chairmen of the various com- 
mittees of the Virginia Association of 
Insurance Agents met in Richmond last 
week with President Edward E. Good- 
wyn of that organization and discussed 
the various phases of the question, the 
prevalent opinion being that while th: 
local agent was not directly a party to 
the controversy he was vitally inter- 
ested in whatever action might eventu- 
ally be taken, and also in any and every 
move that might be made in the mean- 
time. The upshot of the meeting was 
the adoption of a resolution providing 
for the appointment of a committee of 
six with the president as chairman 
whose duty it should be to consider 
fully the Button proposal and to take 
such action as might seem appropriate. 

President Goodwyn uamed the fol- 
lowing to serve on the committee with 
him: C. P. Walford, Jr., Richmond; L. 
T. Dobie, Norfolk; George W. Warren, 
Richmond; C. R. Dey, Norfolk; James 
T. Catlin, Jr., Danville; Charles Luns- 
ford, Roanoke. Whenever it may deem 
it advisable, the committee will report 
to the full committee into which those 
attending the meeting resolved them- 
selves. It was also resolved that a spe- 
cial meeting of the state association 
should be called if at any time such 
action might be deemed necessary. Fur- 
ther, it was agreed that members 
of the association throughout the state 
should be kept thoroughly posted as to. 
the progress of the rating situation. . 

In addition to the rating question, 
there was discussion of certain phases 
of the banking agency problem, this be- 
ing precipitated by a report that a cer- 
tain local agent had recently named as 
solicitor the cashier of a bank in a 
neighborhood community. It was the 
sense of the meeting that the association 
should refuse to admit or continue as a 
member any agent guilty of such a prac- 
tice, which was declared to be in viola- 
tion of the bank agency resolution 
adopted a year or so ago. 

Plans were outlined for the member- 
ship drive which is soon to be in full 
motion. In this the association is to be 
aided by a field man from the National 
association. 


START NEW SERVICE COMPANY 


Insurers Guaranty Corporation, 
Launched at Rickmond, Va., Plans 
Nation-Wide Operations 


RICHMOND, VA., Nov. 8—De- 
signed, to give super protection to the 
assured in the way of legal, adjusting 
and appraisal service, according to its 
promoters, the Insurers Guaranty Cor- 
poration of Richmond, recently chart- 
ered, will soon be launched actively into 
the brokerage business here, it was an- 
nounced today. It will be operated 
under the management of Bena Ruffin. 
widely known insurance man, who will 


have the title of vice-president and 
general manager. Business will be 
brokered in the usual way, and all lines 
will be handled except life. The serv- 
ice it is planned to render the assured 
will be given at a nominal charge of $5 
|}a year. The idea, according to Mr. 
| Ruffin, was conceived and worked out 
| by J. Preston Carson, an insurance at- 
|torney of Richmond of wide experience, 
| who will be general counsel of the com- 
|pany. Commissioner Button is said to 
have given the plan his endorsement. 

A number of business men in Rich- 
mond carrying large lines have taken 
stock in the enterprise and have ex- 
pressed a determination to place their 
insurance through it, Mr. Ruffin says. 
Richmond agents to whom the plan 
was submitted are said to have voiced 
their disapproval of it, arguing that 
there is no special need or demand for 
it. Charles M. Robinson, Richmond 
architect, will have supervision of valu- 
ation and appraisal work. Mr. Ruffin 
has had considerable experience in the 
local agency business in Richmond and 
is now operating an agency here under 
the style of B. A. Ruffin & Co. He ex- 
pects to turn this business over to his 
brother when he assumes the active 
management of the brokerage com- 
pany. The company, according to Mr. 
Ruffin, plans eventually to extend the 
scope of its operations throughout the 
country. 





COMPANIES LOSE 16 PERCENT 


Get Checks on Unpaid Balances Held 
Back Because of the Hopkinsville, 
Ky., Muss 


LOUISVILEES, SY. WNov.) 6-4 
number of special agents today received 
a final report and checks covering full 
balance, less expenses of collection, in 
settling up balances due companies 
from the Giant Insurance Agency, of 
Hopkinsville, Ky., which owed the 
companies $12,208.06 at the time that its 
former president Ben F. McReynolds 
abandoned it in chaos in March, when 
it was discovered that he had secured 
many thousands of dollars from the 
companies on fraudulent loss claims. 
Cost of collecting the balances of $12,- 
208.06 was $1,957.45, distribution being 
$839.61 per $1,000 of balance, while the 
percentage of loss in the matter of col- 
lection figures 16 percent. 

This report has nothing whatever to 
do with the amounts due to companies 
under fraudulent payments made on 
false loss reports, which are being 
handled by the companies through dif- 
ferent channels, and merely represents 
settlement of unpaid premium balances 
at the time that McReynolds ran to the 
end of his rope. 

No Mississippi Decision Yet 

JACKSON, MISS., Nov. 6.—Contrary to 
general expectations, the state supreme 
court did not deliver a decision today in 
the anti-trust suit of the state revenue 
agent ‘against insurance companies for- 
merly operating in Mississippi. It was 
confidently expected, however, that a 
decision would be forthcoming without 
doubt next Monday. 





Southeastern Association Meeting 

The Southeastern Underwriters Asso- 
ciation will hold its eleventh semiannual 
meeting at Pinehurst, N. C., on Nov. 10. 
The executive committee of the associa- 
tion wiil meet on the two days preced- 
ing this. No particular program of busi- 
ness is scheduled for this annual ses- 








sion, but it is certain that the proposed 
detachment of the state of Virginia from 
the Southeastern Association territory 
by Commissioner Button will be given 
considerable attention. 


Birmingham Agent Dies 

BIRMINGHAM, ALA., Nov. 7.—Frank 
B. Fowlkes, president of the Fowlkes 
Real Estate & Insurance Company, rep- 
resenting the Hartford, Queen, Star and 
Colonial died suddenly last week in Bir- 
mingham. He was an active member of 
the Rotary Club and for 35 years had 
been a leader in real estate and insur- 
ance circles. 


Alabama Fire Report 


BIRMINGHAM, ALA., Nov. 7.—Accord- 
ing to the quadrennial report of W. J. 
Williams, state fire marshal, made last 
week to Governor Kilby, 577 persons were 
killed through fires in Alabama during 
the three years ending July 1 and 14,064 
fires occurred in the state during the three 
years. Total damage to property in Ala- 
bama during the past two years was 
$10,629,684, while property valued at $73,- 
736,532 was at risk in fires and the total 
value of insurance carried on such prop- 
erty was $32,197,281. In the past three 
years agents of the fire marshal’s depart- 
ment have made 10,984 inspections in 
Alabama and 567 investigations of suspi- 
cious fires were made, resulting in the 
arrest of 160 persons on charges of start- 
ing the fires. Twenty-four were convicted 
and prison sentences totaling 146 years 
were imposed. 

Fire Marshal Williams recommended 
the enactment of legislation which will 
prohibit the use of rooms over automobile 
garages as sleeping quarters. He said 
there is one hotel in Alabama which is 
located over a garage. 


Veteran Chief Retires 


BIRMINGHAM, ALA., Nov. 6.—Insur- 
ance agencies in this section were inter- 
ested in the announcement that Chief S. 
A. Middleton, after 25 years’ services with 
the Birmingham fire department, has ten- 
dered his resignation, effective Nov. 10. 
J. L. Aiken, first assistant chief, will likely 
succeed him. Chief Middleton is given 
credit for motorizing the fire department 
and reorganizing it along lines which have 
made it one of the best equipped depart- 
ments in the country. 





Form Alabama Blue Goose 


Petition for a charter for a new pond 
of the Blue Goose now organizing at 
Montgomery, Ala., has been received by 
Paul Rudd, grand wielder of the goose 
quill. Charter members at present 
number 42, but according to _ indica- 
tions, this membership will be greatly 
augmented before the date of initiation, 
which has been set for Nov. 17, at the 
Moulton hotel, Birmingham. The oxgan- 
izing committee is headed by A. CG. 
Eifler, special agent for the Fireman’s 
Fund. W. P. Fess, most loyal grand 
gander, will probably preside at the in- 
stallation ceremonies. In case Mr. Fess 
is unable to be present, a special deputy 
of the grand nest will be in charge. 


Virginia Bank Official Convicted 


H. Gordon Blundon was convicted in 
federal court at Richmond, Va., Nov. 3, 
of misapplying funds of the Common- 
wealth National Bank of Reedville while 
president of the institution and was sen- 
tenced to three years in the Atlanta 
penitentiary. Blundon was arrested sev- 
eral weeks after the bank was destroyed 
by fire, Jan. 31, 1921. He was suspected 
of firing the bank, but the state authori- 
ties were never able to get sufficient 
evidence to have an indictment returned 
against him. The time lock had been 
set Saturday, Jan. 29, for the vault door 
to be opened shortly before the fire 
broke out and there was no evidence 
that the doors of the vault and safe, 
found open, had been forcibly opened. 

The United States Fidelity & Guaranty 
was on Blundon’s bond for $10,000, but 
the fact that the books were destroyed 
in the fire made it impossible for the 
bank to make out a claim as required 
by the policy. The bank was also un- 
able to press a claim for $10,000 burglary 
cover carried in the same company be- 
cause of the fact that the evidence in- 
dicated that it was an inside job. The 
Virginia Fire & Marine and the York- 
shire, which had $2,500 each on building 
and fixtures, settled claims against them 
in full. 





The Brandon-Slingluff agency of Mont- 
gomery, Ala., filed notice of incorporation 
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last week. Upton Slingluff, E. W. Brandon 
and J. E. Freeman are the incorporators 
of the firm, which has an authorized 
capital stock of $4,000. 





Virginia Notes 

Louis B. Hatke, local agent at Richmond 
for the National of Hartford, was bereaved 
Nov. 3 by the death of his mother, Mrs. 
Anna HatkKe, following a week’s illness 
resulting from a paralytic stroke. 

Mrs. Louisa Holladay McCarthy, widow 
of William H. McCarthy, for many years 
secretary of the Virginia Fire & Marine, 
died Nov. 3 at the home of her son, Frank 
J. McCarthy, state agent for the Home of 
New York with headquarters at Richmond. 

J. Davis Ewell, secretary of Gibson, 
Moore & Sutton, Richmond, won the medal 
in the qualifying round of the champion- 
ship golf tourney of the Hermitage Club 
of that city last week when he chalked u 
a gross low score of 83. He was defeated, 
however, in the semi-finals. 

Authorized to conduct a general real 
estate and insurance agency business, S. 
W. Godwin & Co., Inc., of Newport News, 
Va., was granted a charter last week, the 
following being listed as incorporators: 
Ss. W. Godwin, president; Ruth W. God- 
win, secretary, and S. W. Godwin, Jr., all 
of Newport News. 

A charter was issued last week to the 
Etheridge-Baylor Company of Norfolk au- 
thorizing it to conduct a general real 
estate and insurance agency business with 
maximum capital fixed at $25,000 and mini- 
mum at $5,000. The incorporators were 
Charles A. Etheridge, president; James E. 
Etheridge, secretary; and Robert P. W. 
Baylor, all of Norfolk. 

Damage estimated at $7,000 resulted 
from a fire which broke out in the store of 
the Southern Crockery and Enamelware 
Company at 1417 East Main street, Rich- 
mond, Va., the night of October 28. In- 
vestigation led the authorities to suspect 
that the fire was started by a thief in the 
building, probably accidentally. There 
was $6,000 insurance on stock with $2,500 
in the Boston and $3,500 in the Hanover. 


RULING AS TO COMPETITION 


Commissioner Porter of Montara An- 
nounces Position of Department 
on Solicitation of Insurance 
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Commissioner George P. Porter of the 
Montana department has issued two im- 
portant rulings as affecting competition 
in solicitation of insurance. One of 
these rulings applies to all insurance 
agents and companies authorized in Mon- 
tana and refers to the pernicious prac- 
tice of circulating false reports and un- 
founded rumors calculated to do injury 
to the reputation of the competitive 
agent or company. Mr. Porter says that 
the state defines such cases as slander. 
He says the commissioner of insurance 
is charged with the duty of passing upon 
the qualifications of insurance companies 
and of making such examinations and 
investigations as seem necessary for the 
protection of policyholders. Thus, in or- 
der to maintain the highest possible 
standard of ethics in connection with 
the business, he rules that each insur- 
ance agent and company doing business 
in Montana must refrain from circulat- 
ing or spreading any rumors or reports 
calculated to reflect upon or injure the 
standing of any competing company or 
agent, for the purpose of securing busi- 
ness, the violation of this ruling result- 
ing in the revocation of the license of 
the company or agent so offending. This 
action is drastic and, if carried out, 
should develop an unusual degree of 
good will in the business, removing most 
of the unethical practices. The other 
ruling relates to life companies and de- 
fines when competition should cease. 


Lay $500,000 Loss to Firebug 


PORTLAND, ORE., Nov. 6.—Police and 
Officials of the fire marshal’s office are 
still trying to locate the firebug who de- 
stroyed Washington high school of this 
city a few days ago. Loss on the building 
was around $500,000. The hundreds of 
students thrown out of school have been 
taken care of in other high schools al- 
ready overcrowded. One fireman was 
killed and several injured in the blaze 
which destroyed the structure. 





Report Increase in “Still” Fires 


PORTLAND, ORE., Nov. 6.—Overheated 
and neglected stills have been a frequent 
cause for fires in this city during the past 
two years. Two calls responded to by 
the fire department during September were 
caused by overheated liquor making ma- 
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chinery, according to the monthly report 
of Fire Marshal Edward Grenfell. Ninety 
alarms were turned in during September. 
Losses totaled about $60,000 on these 
blazes. 


Delayed Due to Illness 


Mr. and Mrs. Guy C. Worthley of the 
John A. Whalley & Co. agency at Seattle, 
Wash., who are making an extended trip 





through the east visiting all of the prin- 
cipal cities, were delayed for 10 days in 
Baltimore owing to the severe illness of 
their four-year-old daughter, Jean, who 
was stricken suddenly with pneumonia. 

The Whalley agency represents both the 
Fidelity & Deposit and the Maryland Cas- 
ualty. The officials of both companies 
extended numerous courtesies to Mr. and 
Mrs. Worthley during their enforced stop 
over in Baltimore. 








NEWS FROM EASTERN FIELD 








PUSHING ASSOCIATION WORK 





Activity Throughout State, With Many 
Luncheon Clubs Being Organized— 
Anticipate Doing Much Good 





PITTSBURGH, PA., Nov. 6.—Since 
the recent state meeting of the Pennsyl- 
vania Agents Association, renewed ac- 
tivity has asserted itself and attention 
has been given to increase member- 
ship throughout the state. The present 
officers claim that within a year the 
Pennsylvania Association will be one of 
the prominent state associations affili- 
ated with the National organization. It 
not only has had membership drives 





pushed in various parts of the state, but 
the organization of affiliated groups of 
local agents has been under way, sev- 
eral luncheon clubs having been organ- 
ized. V. F. Genge of Warren, Pa., who 
is one of the active members of the 
Pennsylvania Association, reports that 
the agents at Warren are organizing 
such a luncheon club, some 30 agencies 
being represented in the local club, 
which is to be affiliated with the state 
association. A similar organization is 
under way in McKeesport, largely a 
result of the work of James G. Jenkins 
of that city. The idea is rapidly spread- 
ing throughout the state since the Pitts- 
burgh meeting. 


Considerable interest is also attached 





to the working out of a definite line of 
attack by the association in conjunction 
with the National association, in line 
with the resolutions adopted at the Pitts- 
burgh meeting. The resolution, which 
was fostered by W. L. Clark of Pitts- 
burgh, called for a conference with a 
joint committee of the Pennsylvania as- 
sociation and the National association 
for the consideration of conditions gen- 
erally with the end in view of endeavor- 
ing to improve and better the insur- 
ance fabric as a whole in the interest 
of all parties involved. In this con- 
nection the various danger signals of 
the times were mentioned and a work- 
ing program for insurance men sought. 
Personal contact with the individual 
members of the association will be con- 
tinued during the coming year, as Presi- 
dent Charles H. Biddle has asked former 
President John A. Dalzell to continue 
the publication of “The Pennsylvanian,” 
which is the monthly news letter that 
has been sent out during Mr. Dalzell’s 
administration. Mr. Dalzell will con- 
tinue this during the coming year. 





Dart’s New Connection 


Edward W. Dart, vice-president and 
secretary of the Consolidated Fire Life 
& Accident Brokers, has resigned to be- 
come manager of the New York office of 
Rollins, Burdick & Hunter. The change 
becomes effective Nov. 15. 








The New 
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and Auto Departments. 
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AMERICA FORE 


Ideally situated on the near north 
side, the America Fore Building 
rovides an ideal office location 
or Western Departments, Im- 
proved Risk Departments, Farm 
The 
building covers the entire block 
bounded by Rush, Pearson, Cass 
and Chestnut Streets. With quick 
access to the loop, yet away from 
its noise, smoke and congestion, 
it is a location combining attrac- 
tive living conditions with con- 


One block to Michigan Ave. 
One block to Chicago Ave.— 


Seven blocks to Chicago Ave. 


All offices have outside exposure—no court space. 
Each floor offers 22,100 feet of rental space that 
may be divided to advantage. The top five 
floors will be occupied by the American Eagle, 
Fire Insurance Company, the Continental In- 


Ready for Occupancy May 1, 
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Company. 


rental of space 


ROSS AND COMPANY 


AGENTS 


Raitway ExcHANGE 


TELEPHONE— WABASH 1052 


surance Company, the Farmers Insurance Com- 
pany and the Fidelity Phenix Fire Insurance 


All inquiries and applications in regard to the 


should be addressed to 


CHICAGO 


in the America Fore Building 

















BIG BANQUET AT PITTSBURGH 





Commissioner Donaldson and Ex-Gov- 
ernor Tener Headliners at Feder- 
ation Gathering 


PITTSBURGH, PA., Nov. 7.—“In- 
surance is one business that never has 
cheated. That’s why I like it,” declared 
Thomas B. Donaldson, insurance com- 
missioner of Pennsylvania, to 750 mem- 
bers of the Insurance Federation of 
Pennsylvania at its banquet Thursday 
night, which was one of the most bril- 
liant affairs ever held by the Federation. 
A feature of the banquet was the 
cheering for Commissioner Donaldson 
when it was proposed by State Senator 
C. M. Barr that Donaldson be retained 
in office for another term. Mr. Donald. 
son made a strong plea for support for 
the Federation, and told of the work of 
organizing insurance advisory boards 
throughout the state. 

Ex-Governor John K. Tener, a guest 
and speaker at the banquet, was praised 
by Commissioner Donaldson as having 
been an ardent supporter of the pro- 
fession and as being one of the few 
governors whose absence from Harris- 
burg had been felt. 


Federation’s Big Growth 





Jere H. Barr of Reading, president of 
the Federation, said it celebrated its 
ninth birthday in September, that it has 
7,000 members and is the largest of all 
state federations. He paid tribute to 
Commissioner Donaldson for help in 
making the Federation of real service to 
the people. 

He emphasized that service was the 
test of the insurance company and said 
thousands of articles in the daily and 
periodical press were arousing the peo- 
ple and educating them, that the aim 
was to place the business on a better 
basis. 

_A message from A. Duncan Reid of 
New York, president of the Globe In- 
demnity and head of the International 
Association of Casualty and Surety Un- 
derwriters, contained congratulations. 

Ex-Governor Tener declared the new 
code of insurance had been adopted 
through his working with Commissioner 
Donaldson in Harrisburg when he was 
governor. He said he was against the 
state going into the insurance business 
and expressed a wish for the success of 
the Federation and its members. 


Hutchinson Praises Pennsylvania 


That the Pennsylvania Federation is 
the most progressive in the United 
States was the statement made by John 
K. Hutchinson of Detroit, secretary of 
the National Association. He said he 
had come here to study it so as to spread 
the story of its achievements and to 
find out how to put things over the way 
they do in Pennsylvania. He declared 
that there are many formidable enemies 
of the insurance business and that the 
insurance men must band themselves 
closer together to fight their enemies, to 
protect themselves and to increase their 
service to humanity. 

Wallace M. Reid, chairman of the Al- 
legheny county committee of the Feder- 
ation, urged that all the diners read 
carefully a speech, left at every plate, 
delivered recently by Congressman Un- 
derhill of Boston. 

Senator Barr spoke in defense of men 
who were representing the people in 
public office. He declared 90 percent of 
the men in office are clean and honest 
and that those that are not would not 
be in office if the people would take more 
interest in voting right. 

Secretary of Internal Affairs James P. 
Woodward was unable to be present. His 
speech, read by Joseph S. Alexander of 
Pittsburgh, explained the magnitude and 
importance of the insurance business as 
developed in the last 15 or 20 years and 
predicted even greater developments in 
the near future. He said America must 
achieve and maintain leadership in in- 
surance as well as in other things. 

Royal S. Goldsbury, general agent for 
the Northwestern Mutual Life, was 
toastmaster, and never allowed his audi- 
ence to get back under the stiff cover of 
dignity. 





Rule on Loss Payments 
BOSTON, MASS., Nov. 7.—The Massa- 
chusetts department has made an inter- 
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pretation of the law regarding the 60 
days leeway in loss payments and as to 
notices of proofs of loss. After citing a 
number of court decisions the opinion 


“The rules apparently declared by 
these decisions might be summarized as 
follows: A loss becomes due and pay- 
able at 60 days from the filing of the 
written notice or the sworn statement, 
when demanded or if filed in the first 
instance, even though the amount there- 
of has not been ascertained, and if sub- 
sequently ascertained by referee or 
agreement, it is payable immediately. 
Interest is payable on the loss from the 
expiration of said 60 days, if it is ascer- 
tained, or from the time of ascertain- 
ment, if subsequently ascertained. The 
insured is not required to file a proof of 
loss and if he does so at the request of 
the company it does not postpone the 
due date of the claim.” 





Fire Marshal Wants More Aids 


PHILADELPHIA, PA., Nov. 7—Fire 
Marshal Elliott has asked the city coun- 
cil to provide in the 1923 budget for the 
appointment of ten assistant fire mar- 
shals and 50 inspectors claiming that 
this sized force is required to break up 
the “arson ring” he asserts is operating 
in local territory. 





Phoenix Assurance Change 


Harold F. Still, special agent of the 
Phoenix Assurance group, has been ap- 
pointed state agent with independent 
jurisdiction of the Phoenix Underwriters 
and the Columbia for eastern Massachu- 
setts and Rhode Island. 





Observe Boston Fire Anniversary 


BOSTON, MASS., Nov. 7.—The Boston 
Board will observe the 5th anniversary 
of the great Boston fire at a dinner 
Thursday evening, with addresses and 
reminiscences bearing on the fire and 
the progress made in fire protection 
since. Samuel Abbott, retired superin- 
tendent of the Boston Protective Depart- 
ment, and a member of the Boston fire 
department during the great fire; 
Augustus S. Lovett, an insurance agent 
of those days; Fire Commissioner Thomas 
Glynn and Chief John O. Taber of the 
Boston department will be the speakers. 
Other prominent insurance officers and 
officials have been invited. 

The Board will hold its annual meet- 
ing Nov. 14. The nominating committee 
has selected the following officers, who 
will undoubtedly be elected: President, 
Alfred Davenport, re-elected; vice-presi- 
dent, Harrie H. Whitney; secretary- 
treasurer F. Elliot Cabot; manager, Wil- 
liam H. Winkley; advisory commit- 
tee for three years, Fireman’s Fund, 
Western Assurance and John J. Cornish; 
executive committee, President Daven- 
port, Vice-President Whitney, Henry W. 
Porter, Charles H. Wilson, Wallace F. 
Flanders, Stephen J. Hallahan and 
Arthur W. Hollis. 





Smoke & Cinder Club Elects 


PITTSBURGH, PA., Nov. 7.—G. S. 
Petrik, of the Liverpool & London & 
Globe, was elected president of the 
Smoke & Cinder Club at a well attended 
meeting last night. Other officers elected 
were William Sutton, Queen, first vice- 
president; Elmer Porter, Westchester, 
second vice-president; Clark N. Hunt, 
Agricultural, secretary; John E. Sautter, 
Royal, treasurer. The membership com- 
mittee is composed of Warren Gorham, 
Richard H. Randall and C. W. Sheasley. 

Fred W. Kiefer, resident agent in 
Pittsburgh of the North British & Mer- 
cantile, a charter member of the club, ad- 
dressed the meeting, having for his sub- 
ject, “Reminiscences.” He told of the 
early days of the insurance business here 
and the novel methods of company opera- 
tion, so at variance with present day 
underwriting. His talk was interesting, 
dealing as it did with events of half a 
century ago. Mr. Kiefer also read a 
paper on the “City Agent,” which was 
originally delivered before the club in 
1908. 





Form Advisory Board at Sharon 


SHARON, PA., Nov. 7.—“‘Your business 
has only one excuse—service to the pub- 
lic, said Commissioner Thos. B. Donaldson 
in his usual epigrammatic style at a 
luncheon meeting here last Friday of 
about 50 insurance men of all branches. 
“Insurance is the finest game in the 





world,” he continued. “You never robbed 
anybody in the period of high prices.” 

At this meeting the state’s 32d ad- 
visory board was organized in Mercer 
county with W. S. Palmer as chairman 
of the life section, “Ed” Bucholtz as 
chairman of the fire and casualty sec- 
tion and F. C. Roberts general secretary. 
A. C. McLean of Sharon, a vice-president 
of the Insurance Federation of Pennsyl- 
vania, presided, and rresident Jere H. 
Barr, of Reading, delivered a fine 
address, 





Plan “Monte Carlo Night” 


PHILADELPHIA, PA., Nov. 7.—‘‘Monte 
Carlo Night” will be observed Wednesday 
next week by the Fire Insurance So- 
ciety of Philadelphia. There will be 
no speech-making, but plenty of card- 
playing, the only object being recreation, 
according to Harry R. Ries, of George 
E. Wagner & Co., brokers, chairman of 
the committee on arrangements, the 
other members of which are George U. 
Ruhl, Walter A. Muns and Frederick L. 
Holme. Henry Penn Burke is president 
of the society. 





Open Allegheny County Department 


PITTSBURGH, PA., Nov. 7.—The Mar- 
quette National Fire and the Great West- 
ern Underwriters, both of Chicago, have 
opened an Allegheny county department 
under the management of W. B. Koch, 
Jr., and C. M. Snelsire, with headquarters 
in the offices of the Pittsburgh Fire, 
Commonwealth building. 





Wants One Big Organization 


PHILADELPHIA, PA., Nov. 7.—Com- 
missioner Donaldson of Pennsylvania 
announced the other day that one of the 
goals toward which he was working was 
a national and international insurance 
federation, embracing all the insurance 
interests in the world, with the possible 
exception of monopolistic state funds. 
His idea would be to keep the present 
organization of fire, life and casualty 
underwriters intact in the form of chap- 
ters of the one big organization, with 
close cooperation among all the various 
branches of insurance for the advantage 
of both the insurance interests and the 
insuring public. He believes that united 
action will solve many of the problems 
now confronting underwriters. 


New Jersey Losses 


ATLANTIC CITY, N. J., Nov. 7.—Fire 
which started from an overheated stove 
igniting mattresses stored in the base- 
ment last week destroyed the interior of 
the Atlantic City Upholstery & Supply 
company’s three-story frame and brick 
establishment in the business section. 
The blaze swept through every floor, de- 
stroyed the stock of laces, tapestries and 
upholstered furniture and _ threatened 
surreunding properties. Total loss was 
$80,000. The firm carried little insur- 
ance. 

Another New Jersey fire last week 
caused $35,000 damage to the Simon 
Robinson department store at Trenton. 
Flames destroyed nearly all the stock 
and badly damaged the building and a 
two-story dwelling adjoining. The store 
loss was partly covered by insurance. 





Pennsylvania Notes 


Transfers of Philadelphia agencies 
were made last week as follows: City, 
of Sunbury, from Interstate Insurance 
Agency to Charles H, Fulmer; Imperial 
Assurance, from Stokes Packard, Haugh- 
ton & Smith to Williams & Walton. 

John R. Weneman, accountant for the 
past 16 years with the Keystone Under- 
writers, was married a few weeks ago 
to Eliza Dill of Dilltown, Pa. The happy 
couple spent their honeymoon in Chi- 
eago and while there attended the 
Northwest meeting. 

A luncheon and rally of insurance men 
of all branches in Mercer county, Penn- 
sylvania, will be held at Sharon today, 
the speakers being Commissioner Don- 
aldson, President Barr of the Insurance 
Federation of Pennsylvania and ex- 
President James C. Murray. Stephen B. 
Doyle and A. C. McLane will be in 
charge. 





East Notes 


Members of the New Jersey Special 
Agents Association will meet in Newark 
on Nov. 12. 

William B. Stoppard, aged 72, until re- 
cently engaged in the real estate and fire 
insurance business at Cortland, N. Y., died 
last week at his home there. He entered 
the local agency field at Cortland in 1903. 


Charles E. Hughes, auditor and actuary 
of the New York insurance department 





Great American 
Insurance Company 


New Dork 


1872 50th ANNIVERSARY 1922 
CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado Commission Hulls Tourist Baggage 
Wind Storm Automobiles Cargoes Sprinkler Leakage 
Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 
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Fire Business by Re-Insurance Only 


Hail Business written direct through Federated General 
Agency, Masonic Temple, Des Moines, Iowa 


Federated Fire Re-Insurance Co. 


HOME OFFICE 
314-320 M. B. A. Bldg., Mason City, Iowa 


E. G. Dunn, President 
W. S. Hazard, Jr., Vice-President Walter C. Kuester Secretary 
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INCORPORATED 1720 


RovAL EXCHANGE ASSURANCE 


United States Branch, 83 Maiden“Lane, New York 
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NATIONAL INSPECTION CO. 


223 West Jackson Boulevard CHICAG O 
A Clearing House for 
UNDERWRITING INFORMATION 
35. G. HUBBELL, Mer. H. B. CHRISSINGER, Ase’t ' gr. 








Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 
J. A. RIGBY, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
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will address the Insurance Accountants’ 
Association in New York City Nov. 9. His 
subject is “Audits and Accounting Fea- 
tures of Fire and Marine Companies.” 

Charles E. Morris, retail shoe dealer, 
Camden, N. J., convicted on one of three 
counts of an indictment charging arson, 
was senteneced to from two to 15 years 
in the state prison and loses $6,000 in- 
surance in consequence of the convic- 
tion. 

At the dinner of the Insurance Society 
of New York last week, more than 10 
per cent of the total attendance of 600 
was made up of members of the North 
British & Mercantile family, which had 
present more than twice as many mem- 
bers as any other company. 


Fire last Friday in the early morning 
destroyed the shell-grinding plant and 
fertilizer factory of the Dorchester 
Fertilizer & Lime Co. at East Cambridge, 
Md., with loss running somewhere be- 
tween $60,000 and $75,000, only $22,000 
of which was covered by insurance. The 
schooner Schultz, at the company’s 
wharf, was badly damaged. 

The council of Gloucester City, N. J., 
has requested the State Rating Office to 
reinspect the waterworks and supply and 
fire service with the expectation that the 
former schedule will be restored. The 
rates were increased two years ago, since 
then a new pumping station of augmented 
capacity has been installed and the fire 
department equipment has been enlarged 
and improved. 





Pennsylvania Notes 


The Liberty Fire of St. Louis announces 
the appointment of Albert Hall, Inc., as 
agent for Philadelphia and vicinity. 

Isaac E. Goodman, well known insurance 
broker of Philadelphia, with an office for 
the past 15 years at 522 Walnut street, 
died last week after a long illness. 

c. L. Saxton & Co. have taken the gen- 
eral agency for Allegheny county, Penn- 
sylvania, for the London & Scottish. Enos 
F. W oltman will direct the activities of 
this department. 

A. E. Umstead, prominent in Pittsburgh 
insurance circles, has changed his address 
from the Empire building to the Common- 
wealth building. He has taken space with 
the Pittsburgh Fire. 

Robert H. Williams, assistant manager 
of the Liverpool, London & Globe, was a 
guest at the Federation banquet at Pitts- 
burgh last week. He visited the local of- 
fice and friends in that city. 

Benjamin and David Sonis and Benjamin 
Goldman, convicted in Philadelphia of con- 
spiracy to commit arson and attempted 
arson, were refused a new trial and sen- 





tenced to from ten to twelve years in the 
penitentiary. 

The Mechanics & Traders of New Or- 
leans announces that Haberstich & Co., 
Commonwealth building, Pittsburgh, Pa., 
are now representing its automobile de- 
partment in that territory. R. A. Haber- 
stich, head of the firm, has long been 
prominent in automobile and casualty in- 
surance circles there. 


New England Notes 


Librarian D. N. Handy of the Insurance 
Library Association of Boston is to lecture 
before the Fire Insurance Society of Phila- 
delphia this winter. 





Harlan W. Kemp, president of the Union 
Mutual Fire of Vermont, and organizer of 
the American Fidelity of Montpelier, Vt., 
died at his home in Montpelier last week. 

The Alliance of Philadelphia will be rep- 
resented hereafter in the Boston metro- 
politan district by Hinckley & Woods, 


who will report through Charles E. 
Parker, manager for New England, at 
Hartford. 


Kimball, Gilman & Co., Boston managers 
of the North British and Mercantile, an- 
nounce the addition of a department of 
marine insurance to their office, in charge 
of Walter R. Hussey, a well known marine 
underwriter in Boston, formerly with Field 
& Cowles and Watts & Hussey. 
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NEW PLAN SUITS CLEVELAND 


Theft Form Covering Accessories Used 
Unless Customer Requests Their 
Exclusion 


CLEVELAND, O., Nov. 7.—Local 
insurance men are very well pleased 
with the forms and rules under which 
automobile fire and theft insurance is 
now being written. They are having 
little trouble with it and at present 
losses are comparatively light. 

At a recent meeting the agents de- 
cided to use exclusively the theft form 
covering accessories, unless the cus- 
tomer requests the form excluding them, 
for which 25 percent reduction is 
allowed. They felt that this step would 
put the business on a uniform basis, 
which would be more satisfactory than 
the hit and miss plan that would exist 
otherwise. 

They have found little opposition to 
this form of insurance and where cus- 
tomers do want lower rates, they 
are at liberty to use the form that ex- 
cludes accessories. Where only an ex- 
tra tire is carried, the customer will take 
but little liability upon himself any way, 





but if the car is decorated with all the 
new things that come out, he naturally 
wants them covered. 


Theft Claims Decrease 


Claims from loss by theft have become 
much less frequent than they were some 
time back. It is said the record shows 
a decrease of 500 cars in this city for the 
first eight months of the year from that 
of the same period last year. This is 
due to several reasons, chief among 
which is that the used car market is 
glutted. Most of the claims presented 
are for new Cars. 

Then, for some reason, more stolen cars 
are now being recovered than ever 
before. Officers seem to be more on the 
alert for stolen cars than they formerly 
were, or more care is taken in some way. 
At any rate, the records of a number of 
the offices show a much higher percen- 
tage of recovery than for some time 
back. 

Because owners must carry a certain 
percentage of their own insurance and 
adjustments must be made on the actual 
value of the car, not many people venture 
to sell their cars to the insurance com- 
panies now. The profits from such trans- 
actions are not sufficient to warrant the 
risk, under the forms used now. 


Accessory Losses Not Heavy 


So far losses on accessories have not 
been heavy. Under the forms used pre- 
vious to the adoption of the two now in 
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INSURANCE CO. 


of Philadelphia 
Organized 1854 


Statement January 1, 1922 


ASSETS AND LIABILITIES 
Capital ......... $ 600,000.00 
Reserve Reins. 

Pend .<:.:.;... 456225721 
Reserve all other 

liabilities ...... 183,956.10 
Net Surplus...... 789,026.74 
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Policyholders Sur- 
yvlus ...........$1,389,026.74 
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FIREMEN’ 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1922 


ASSETS AND LIABILITIES 


Capital ......... $1,250,000.00 
Reserve Reins. 

Fund .......... 5,021,670.58 
Reserve all other 

liabilities ...... 1,405,201.00 
Net Surplus...... 2,840,571.06 





Total ...........$10,517,442.64 
Policyholders Sur- 
Ss od Secu d 


$4,090,571.06 











H. M. Gratz, President 
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Total ............$4,360,509.25 
Policyholders Sur- 
plus ...........$1,851,855.14 
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vogue, owners had been educated to take 
precautions in the use of costly acces- 
sories, lock their extra tires with steel 
cables and padlocks and make it difficult 
otherwise for thieves to operate. This 
has been continued and the effect is 
being felt materially. 

Agents would have been glad to try 
out the forms under which these precau- 
tions were brought about for a period 
that would have given the plan a thor- 
ough test, but they are satisfied with 
present conditions and feel that the busi- 
ness will yield a fair profit under the 
forms now in use. 


Receiver for Iowa Mutual 


DES MOINES, IA., Nov. 7.—Efforts 
to get the affairs of the Automobile 
Trade Mutual of Des Moines into sat- 
isfactory condition proved fruitless and 
Judge Lester Thompson named a per- 
manent receiver upon mutual agreement 
of the office and directors and state offi- 
cials. Frank S. Shankland, Des Moines 
attorney, was put in charge and directed 
to wind up the affairs of the company 
at the earliest possible moment. Com- 
missioner Savage first sought the re- 
ceiver. Investigation showed that the 
company had assets of $6,081 and lia- 
bilities of $27,516.18. 


Moral Hazard on Wane 


Harry F. Ogden, head of the claim 
department of the Maryland Motor Car, 
believes that the serious moral hazard 
which attached to the business until 
about the middle of this year has per- 
manently gone. Mr. Ogden says, “It was 
that when the list prices were dropping 
that we had the most trouble. Men 
owning cars, the list price of which was 
cut anywhere from $200 to $500 began 
to feel that they had a bad investment. 
They decided to cash in on their auto- 
mobile insurance policies. As everyone 
knows there was a flood of such claims. 
Now it is safe to feel that most of the 
bad risks have been uncovered. Auto- 
mobile owners in trying circumstances 
have either presented claims or dis- 
posed of their cars. The claims that 
we are getting nowadays have every 
appearance of being legitimate. 


Motor Theft Gang Busy 


A well organized band of automobile 
thieves is operating in the vicinity of 
Herrin, West Frankfort, Marion and Car- 
bondale, Ill. Fifteen automobiles were 
stolen in those towns in one night. 


Portland Theft Recoveries Increase 


PORTLAND, ORE., Nov. 6—Of 476 
automobiles stolen in Portland during the 
year ending Oct. 1, only 32 have not been 
recovered, according to the annual report 
of Joe Keller, head of the Portland bureau 
of the Pacific Coast Automobile Under- 
writers’ Conference. This is a new record 
for the Rose City. The percentage of 
unrecovered cars is the lowest to date— 
6.7 per cent. The percentage of the pre- 
vious year was 10.3. 


DONALDSON STRIKES 
THE BANK AGENCIES 


(CONTINUED FROM PAGE 6) 


business, subsequently mishandled, by the 
sometime indefinite but all-present “pres- 
sure” method. As an instance, when an 
individual was selling his realty and set- 
tlement was being made at a Philadelpnia 
title and trust company, the title officer 
insisted upon the seller cancelling at short 
rate, and at material loss, five-year term 
fire policies which had run but eight 
months. It meant loss to the seller and 
loss of renewals to the agent who had 
had the seller’s business for 25 years, and 
it meant a profit for some one undisclosed 
but inside the bank. It was rankly un- 
fair because the title officer presumed the 
innocent insured to be ignorant of his 
rights. The fact that the seller was con- 
nected with this insurance department 
was unknown to the bank and was not 
divulged. Refusal to cancel short-rate 
was on its merits and the bank’s con- 
clusion, in a sullen manner, was: “Well, 
if the buyer will accept these policies, all 
right.” The buyer accepted them “all 
right.” 
Should Make Salaries Ample 


It is for the banker to attend to his 
business, and the insurance man to attend 
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to his. Many bankers are firmly rigid in 
objecting to their officials or employes 
dabbling in insurance. So is this depart- 
ment objecting. If the small-town bank 
eannot increase the salaries of cashiers to 
a living wage, the small-town bank may 
be inviting trouble. The bank cashier 
holding an insurance license receives, in 
the vast majority of cases, a return from 
commissions which is absurdly small. As 
we recall, the commissions ran from $15 
to $50 a year in the vast majority of in- 
stances which we investigated. The home 
office or the special agent or the full-time 
agents had to care first or last for the 
details of underwriting. 


Need for Whole Time Men 


Supervision by insurance departments 
has much to do with the personal ele- 
ment. The attitude of the American pub- 
lic toward insurance is at best apathetic. 
It is often downright critical and 
distrustful because the individual policy- 
holder has known insurance only by meas- 
ure of lack of knowledge, lack of person- 
ality, indifferent service and “part-time” 
activities of the licensees. A perpetual 
amateur in insurance cannot cope with a 
full-time professional. This department 
always encourages worthy applicants who 
desire to start as part-timers, but the his- 
tory of an overwhelming percentage of 
them shows neither subsequent applica- 





Partnership Opportunity 
Cook County Special Agent 
Wanted—By a Chicago agency, a 
Cook County special agent. Must 
be able to produce a large volume 
of premiums. To the right man, 
there will be an opportunity to ac- 
quire an interest in the firm. Give 
full particulars. Address C-12, 
Care The National Underwriter. 








SPECIAL AGENCY 


We have an application for a position as a 
field man in Michigan from a young man, now em- 
ployed in that field, highly recommended by the state 
agent of one of the well-known American companies 
doing a very successful business in Michigan. V’e will 
be glad to give anyone interested the benefit of a con- 
fidential report which we have. Please call up or 
Address C-11, 


Care The National Undrewriter 








WANTED 


Saskatchewan General Agency. Fire or Hail 
(preferably both.) Well established general agency 
desires additional connection. Good income as- 
sured. Excellent references, financial and otherwise. 


Address C-9, Care The National Underwriter. 








Agents or Brokers 


Who control a large volume of automobile insurance 
in Cook County and vicinity can make an excel- 
lent arrangement with a stock company writing 
at special rates. 

Address C-24 


are The National Underwriter. 








GENERAL AGENCY, FIRE 


Old established agency in Detroit desires 
connection for Wayne County or Michigan. 

n guarantee good volume of preferred 
business. Address C-21, care The Na- 
tional Underwriter. 








Agency For Sale 


Best insurance agency in town of 1500 
population in Western Kansas. Price 
3000.00. Guaranteed to pay for itself in one 
year. Also good loan business and fine office fixtures. 
Address C-22, care The National Underwriter. 








WANTED 


Fire Insurance Company to enter California on a 
non-board basis. Can guarantee $100,000.00 in 
premiums the first year on selected business. New 
general agency to be established, underwriting in 
the hands of an experienced man who will give 
same personal and careful attention. If interested 
Address C-17, care The National Underwriter. 














tion nor accomplishment. Long since our 
physicians, attorneys, public accountants, 
architects and men of other lines cam- 
paigned to regulate their own vocations 
out of obligation to the public. As result 
we have state examining boards and the 


.examiners are the men actively in the 


respective professions or vocations. Such 
is the department’s ultimate respecting 
insurance licensure and general conduct 
of the business. The department had to 
take the initiative in view of the total 
lack of coordination in the field. It is 
rather staggering to realize that some 
25,000 individuals have heretofore been 
licensed annually by the Pennsylvania de- 
partment. 


Has Always Made Objection 


This department has always objected to 
licensing bank officials or employes. The 
ruling of May 1, 1922, is new in that it 
is absolute in refusal to license any indi- 
vidual in a bank who is for the first time 
applying for license. The department has 
annually licensed a few individuals in 
banks in large centers; very few. Licenses 
issued in small localities are many, re- 
sulting from special pleas of home offices. 
Investigation for three years of the foun- 
dation of special pleas discloses that home 
offices failed to try solve the situation by 
community effort. 

It is not of record that this depart- 
ment’s departure from perfunctory prac- 
tices of former years, specially referring 
to licensure, has harmed the public, the 
home office, the producing field. To the 
contrary, all have benefited and the com- 
monwealth likewise. Basically, all de- 
partments of this commonwealth are ad- 
ministered, or should be, impartially, con- 
structively and as educational factors, and 
not so as to be destructive or sensational. 

We believe it is improper, inconsistent 
and against public policy to issue an in- 
surance broker or agent license to an offi- 
cial or an employe of a banking institu- 
tion. 

Permit us to convey that the ruling 
referred to herein is legitimately within 
the department’s discretion, and as a mat- 
ter of law it is the insurance department’s 
interpretation of the insurance statutes 
which were prepared by and for this de- 
rartment. 


Hartford Stocks Are Strong 


HARTFORD, CONN., Nov. 8.—In- 
surance stocks are still strong. Hart- 
ford Fire is quoted at 405 bid and 415 
asked. National Fire stock sold during 
the week at 510. Phoenix of Hartford 
stock is quoted at 510 bid and 520 asked, 
with sales at 510. Aetna Fire stock 
sold at 445. Automobile of Hartford 
stock has been sold at prices ranging 
from 210 to 212. Aetna Life is quoted 
at 640 bid and 650 asked, with sales at 
645. Travelers stock has recently sold 
at 685. Connecticut General Life is 
selling at 495. Hartford Steam Boiler is 
quoted at 350 bid and 360 asked. Aetna 
Casualty & Surety stock sales have been 
in the neighborhood of 340. 


Insurance Exchange for Boston 


BOSTON, MASS., Nov. 7.—A $6,000,000 
real estate deal was consummated today, 
one of largest in the history of Boston, 
by which a syndicate has acquired title 
to the entire block bounded by Milk, 
Broad, Central and India streets, with 
exceptien of a small parcel, in the heart 
of the insurance district, on which will 
be erected an 11-story insurance ex- 
change building. Twenty-six buildings 
will be raised and the new building will 
have a floor space on each floor of 26,000 
square feet. Sixty percent of the space 
has already been taken by insurance 
firms, who will occupy all above the first 
and second floors. Among the tenants 
will be John C. Paige & Co., top floor: 
Field & Cowles, Aetna Life Boston offices; 
Hinckley & Woods, Patterson, Wylde & 
Windeler, Gilmour, Rothery & Co., and 
Cyrus Brewer & Co. The building will 
be of Indiana limestone and marble. 

It is expected a number of insurance 
organizations, particularly the Boston 
Board, may go into the new building. 
Inasmuch as the various boards recently 
placed the matter of new quarters in the 
hands of the New England Exchange and 
the latter was unable to bring about the 
erection of a new building, and as the 
latest development has been somewhat 
of a competitive affair, it is not known 


-how the various organizations, like the 


Exchange, stamping office, etc., will take 
to the new building. The contract calls 
for completion of the building by Jan. 1, 





MORE CAUTION NEEDED 
POINTS TO HOSPITAL LOSSES 


National Board Cites Negligence in 
These Risks and Gives Figures 
for Two Years 


Attention is directed to the tremen- 
dous fire loss incurred by hospitals, 
asylums and similar institutions, in the 
October issue of “Safeguarding Amer- 
ica Against Fire,” issued by the Na- 
tional Board. The National Board points 
out that this class of buildings which 
would be expected to be 100 percent 
safe, due to the nature of occupation, is 
actually one of the most neglected and 
underinsured forms of building in the 
country. : 

Insurance on these institutions is 
rarely adequate, so that the burden has 
been passed on in many cases to the 
taxpayers. Fire prevention has also re- 
ceived little attention, few hospitals or 
asylums maintaining efficient fire pro- 
tection apparatus in the plant. The re- 
sult is indicated in the figures given by 
the actuarial bureau of the National 
Board for the years 1919 and 1920, these 
two years showing a total of 870 fires 
in the classification of “hospitals, asy- 
lums and sanitariums.” There were 406 
in 1919 and 464 in 1920, the equivalent 
of more than one a day on the average 
and the total steadily increasing. The 
value of hospital property thus destroyed 
is nearly $2,000,000. 

The greatest single amount of damage 
was due to sparks on roofs, the total 
being $186,685 for the two years. De- 
fective chimneys and flues came second 
with a total loss of $139,349, and light- 
ning was third, with a total of $94,126. 
Stoves, furnaces, boilers and pipes came 
fourth with a total of $72,657, and elec- 
tricity followed with $64,761. The total 
fire loss reported by the National Board 
tor 1919 was $733,676, for 1920 it was $1, 
005,278, the total for the two years be- 
ing $1,738,954. 








Sprinkler Leakage 
Insurance Changes 
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TR eters, the sprinkler leakage in- 








surance, the United States Fidel- 
ity & Guaranty says: 

“Most local agents are able to sell 
sprinkler leakage insurance to practic- 
ally every customer whose plant is 
equipped with automatic sprinklers, but 
once the business is on the books, it 
is usually given no further attention. 
The amount is not increased in propor- 
tion to the hazard. The agent who 
writes a line of fire insurance tries to 
keep the amount carried in proportion 
to the value of the stock on hand! Ac- 
cordingly, when a factory owner or 
merchant increases his stock the agent 
sees to it that the amount of fire in- 
surance is also made larger. But in the 
process sprinkler leakage insurance is 
forgotten. It seldom occurs to a loca! 
agent that every time a fire insurance 
policy is increased, a greater amount 
of sprinkler leakage insurance should 
also be put in force. 

“This is a point that is worth consid- 
ering. If sprinkler leakage insurance is 
worth buying at all, it should be carried 
in adequate amounts. The size of the 
policy purchased originally may be en- 
tirely too small after a year or six 
months have passed. Agents should not 
allow their customers to put. their 
sprinkler leakage policies in their safe 
deposit boxes and forget about them. 
They should be altered and revised 
every time that a change is made in 
the amount of fire insurance carried. 
Thus some additional income can be 
created.” 


Report Made on Davenport 


The National Board has made a re- 
port on Davenport, Ia., showing the gross 





fire loss in the last five years to be 
$592,623. The average loss was $500 and 
the average loss per capita was $2.12. 
The engineers say that the water supply 
works are mainly adequate and reliable. 
Quantities available in important dis- 
tricts generally are adequate for engine 
supply but insufficient at pressures per- 
mitting direct hydrant streams. Small 
mains seriously limit the supply in some 
sections. The fire department is under- 
trained, undermanned and deficient in 
engine capacity. The fire alarm system 
is said to be slightly inadequate but 
thoroughly reliable. The engineers say 
that in the principal mercantile districts, 
weak construction lacking in fire resis- 
tive features makes severe individual 
to block fire probable in many blocks, 
but the fairly good street widths, the 
adequate and reliable water supply and 
the fairly effective fire department with 
the considerable outside aid, are mitigat- 
ing features, so that fires should be con- 
fined to the group or block or origin. 





Chartered 1865 


The Reliable 


Fire Insurance Company 


of Dayton, Ohio 


Capital - - - - $250,000.00 
Surplus to Policyholders over $910,000.00 


WM. F. OELMAN, Pres. WM. F. KRAMER, Secy 
E. J. WEISS and H. J. FAVORITE, Specia | Agents 











The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, Jan. 1, 1922 $4,710,586.53 


Capital Stock . . . . 750,000.00 
Re-Insurance Reserve. . 2,692,304.24 
Reserves of other Liabili- 
ee ee ee 478,099.62 
Surplus to Policyholders 1,540,182.67 
— Writing — 
Fire Tornade 
Sprinkler Leakage 
ba Use and Occupancy 








FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 

Insurance Co., of San Francisco 

WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Streets 
Chicago 
FRED A. RYE, Manager 


A. M. NELSON, Asst. Manager 
J. C. GRIFFITHS, Asst. Manager 








Dayton Mutual Fire 


Insurance Co., "Guio~ 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Management 


AGENTS WANTED 
Address Home Office 
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Company. Limite 


134 S. La Salle Street 
Chicago, IIl. 


F. W. LAWSON, General Manager 


on 


- The company of “super service” is not a name that has been “applied” 
to the London Guarantee and Accident. It is a name well earned in 
more than fifty years of close co-operation with its agents. 





Over 60 Years of Public Service 
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Incorporated 1860 


UNITED 
FIREMEN’S INSURANCE 
COMPANY 


yp 4+ _4 


Home Office 


430 Walnut Street 
Philadelphia, Pa. 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed have established 
the United Firemen’s as an institution of utmost dependability. An old 
_ reliable company writing Fire, Tornado and Automobile Insurance. 
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E. C. LUNT IS THE HEAD 
OF THE SUN INDEMNITY 


Has Made a Most Successful 
Record With the Fidelity 
& Casualty 


NEW COMPANY TO START 


Will Be Allied with the Old Sun Insur- 
ance Office of London—Allen’s 
Change 


NEW YORK, Nov. 7.—Edward C. 
Lunt, vice-president and head of the 
bonding department of the Fidelity & 


E. C. LUNT 


Resigns as Vice-President of the Fidelity 
& Casualty to Head Sun Indemnity 


Casualty, will shortly retire from the 
post to assume the presidency of the 
lately incorporated Sun Indemnity of 
New York, which plans beginning ac- 
tive business about the first of the new 
year. Associated with Mr. Lunt in the 
new connection will be George W. 
Allen, now and for some years past 
assistant secretary of the Fidelity & 
Casualty, who will become secretary of 
the Sun Indemnity, 


Allied With the Old Sun 


The Sun Indemnity is allied with the 
Sun Insurance Office, and its affairs 
will be conducted in close harmony with 
those of that old established and popu- 
lar fire corporation. The new institu- 
tion will start with a fully paid in capi- 
talf of $600,000, and a net surplus of 
$400,000. It will have as its directors 
the same parties as those announced 
elsewhere in these pages as directors 
of the Patriotic Fire, a subsidiary of 
the Sun, save only that Samuel T. Hub- 
bard will serve upon the board of the 
casualty corporation, while his son, 
Samuel T. Jr., acts in like capacity for 














PRESIDENT M. G. 


BULKELEY DEAD 














HARTFORD, CONN. Nov. 7.— 
President Morgan G. Bulkeley of the 
Aetna Life, Aetna Casualty & Surety 
and Automobile of Hartford died in 
this city last night after a brief illness. 

Mr. Bulkeley was one of the out- 
standing figures in the insurance world. 
His reputation in political life was equal 
to the great name that he made for him- 
self in insurance. Mr. Bulkeley served 
as United States senator from Connecti- 
cut from 1905 to 1911, succeeding Gen. 
Joseph R. Hawley in that office. He 
was governor of Connecticut from 1888 
to 1893 and served as mayor of Hartford 
for eight years. He was one of the 
most prominent men in New England 
and it was frequently stated that he had 
done more for Hartford than any other 
of its citizens. 


Senator Bulkeley’s Career 


Senator Bulkeley was born at East 
Haddam, Conn., Dec. 26, 1837. Next 
month he would have been 85 years of 
age. Notwithstanding his advanced 
years, he retained his mental faculties, 
took an active interest in business, was 
the commanding figure in his office and 
literally died in the harness. Senator 
Bulkeley was essentially a business 
builder. He became president of the 
Aetna Life in 1879, retaining that office 
until his death. He came to this city 
in 1872 and organized the United States 
Trust Company, serving as its president 
until he was chosen head of the Aetna 
Life. In his earlier years he was in the 
dry goods business in Brooklyn, N. Y. 
He was born into the business, he being 
the son of Judge E. A. Bulkeley, the 
first president of the Connecticut Mu- 
tual Life and also the Aetna Life. The 
Aetna Life as a separate company com- 
menced business in 1853. The father of 
Morgan G. Bulkeley was president un- 
til his death in 1872, when he was suc- 
ceeded by Thomas O. Enders. When 
President Enders resigned in 1879 the 
son of the original president took the 
position. 

Wrote Life Insurance at First 


The Aetna Life was first purely a life 
company. Its early reputation was 
gained, therefore, in the life insurance 
field. It commenced issuing accident 
policies in 1890 and in 1902 started writ- 
ing employers’ liability insurance. When 
workmen’s compensation assumed such 
an important phase, it furnished the im- 
petus for a larger organization. The 
Aetna Casualty & Surety was formed to 
write many of the casualty lines. The 


MORGAN G. 


BULKELEY 


Automobile of Hartford was organized 
to write fire insurance. The affiliated 
Aetna companies, therefore, have forged 
rapidly to the head under the leadership 
of Senator Bulkeley. 

The prediction is made here that M. 
B. Brainard, vice-president of the Aetna 
Life and treasurer of the Aetna Casualty 
& Surety, will be elected president of 
the Aetna companies. Morgan G. 
Bulkeley, Jr., son of the dead chief, is 
assistant treasurer of the Aetna 
Casualty & Surety. Mr. Brainard is a 
nephew of Senator Bulkeley. W. E. A. 
Bulkeley, auditor of the Aetna Casualty, 
is a nephew also. 

President Bulkeley died early Tuesday 
evening following a short illness, the 
result of a severe cold. The funeral 
will be held Thursday at 2:30 o’clock. 
The home office wil close, also branch 
offices, that afternoon. The family is 
arranging a private funeral both at the 
house and cemetery with simple cere- 
monies. Flags hang at half mast over 
the entire city. 

The pall bearers will be Morgan B. 
Brainard, Newton C. Brainard, John C. 
Bulkeley, Richard B. Bulkeley, J. H. 
Kelso Davis, Ralph E. Cutler and 
Mitchell S. Little. Rev. Warren S. 
Archibald, pastor of the South Congre- 





gational church, will be in charge. 








the Patriotic, and that Mr. Lunt will 
replace T. H. Sherman upon the casu- 
alty company’s board. 


Will Do a General Business 


The Sun Indemnity will transact a 
general casualty insurance business; the 
exact nature of which will be deter- 
mined once President Lunt and _ his 
managerial associates have had oppor- 
tunity to formulate a detailed program. 
By virtue of its affiliation with the Sun 
Insurance Office and the Patriotic the 
Sun Indemnity will begin its career 
under far more auspicious conditions 
than would be the case if it were forced 
to begin under other circumstances. 


Many of the local representatives of the 
fire companies also control a consider- 
able volume of casualty business, which 
they may find it desirable to give to the 
new entrant into the casualty field, 
guaranteeing thereby the same efficient 
service that they have been accustomed 
to receive from the Sun and the Patri- 
otic. 
Mr. Lunt’s Career 


Mr. Lunt, whose acceptance of the 
presidency of the Sun Indemnity was 
secured by Preston T. Kelsey, United 
States manager of the Sun Insurance 
Office and president of the Patriotic, 





(CONTINUED ON PAGE 39) 








CASUALTY MEETINGS 
ARE TO BE RESUMED 


No Conclusion Has Been Reached 
as to Limit for Cost of 
Production 


SOME POINTS AT ISSUE 


Varying Angles From Which the Ques- 
tion of Acquisition Expense Can Be 
Viewed Today 


NEW YORK, Nov. 7.—While no defi- 
nite conclusions have been reached by 
the casualty and surety men in their 
prolonged conferences held in this city 
in which the problems of acquisition 
cost have been foremost, it is thought 
that. some tangible program will ulti- 
mately be worked out. The conference 
will resume on Thursday of this week. 
There are a number of points that have 
to be reconciled. There are conflicting 
interests that were wide apart when the 
conferences began. There are person- 
alities that are decidedly pronounced 
and refuse to yield to any great extent. 


There are different schools in the com- 
panies themselves. Some companies 
operate on the branch office system, 
some on the so-called direct reporting 
system, some on the large general 
agency system and some on the general 
agency system covering a smaller terri- 
tory. 
Large General Agencies a Factor 


The National Association of Casualty 
& Surety Agents represents to a great 
extent the more important general 
agencies. Some of these offices have 
built up a large business. Their terri- 
tory comprises a state or more and as 
subagents, they have developed some 
excellent producers. In the large cities 
there are branch offices that have made 
strong bids for brokerage business. 
Frequently, these offices cover adjoin- 
ing territory. Other companies do not 
have general agencies but have all their 
agents report to the general office. Some 
companies contend that they have found 
it more to their liking to have smaller 
general agencies, believing that the 
field can be cultivated more intensively. 
The large general agencies say that 
there should be at least a 7% percent 
margin for them to make any profit 
out of the business. Some companies 
claim that they do not desire to pay 
any more than 17% percent acquisition 
cost but they wish to pay this to a 
larger number of general agents in a 
state than has been the custom. 

The big general agencies charge that 
such companies pluck their chief agents 
from them and pay them full general 
agency commissions and the so-called 
general agents do not render adequate 
service to their producers or assured. 


Wants 12% Percent Class 
Some companies that have branch 


offices and those that have the direct 
reporting system want a 12% percent 
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commission class aside from the 10 per- 
cent class. These companies contend 
that they have a number of agents in 
their territory that render a larger serv- 
ice than the 10 percent class but do not 
give full general agency service. They 
want the privilege, therefore, of having 
these 12% percent agents. A _ large 
number of companies contend for two 
classes—the 10 percent class for all 
brokers in large cities and local agents 
and 17% percent for general agents, the 
7%4 percent to be used for supervising 
service. The conflict comes at this 
point. The general agents that have 
built up an extensive plant evidently 
feel that their ranks are invaded and 
their good subagents lured away by 
higher commissions than they can 
afford to give. 


Two Committees Working 


There have been two committees 
working, one giving its attention to the 
situation in New York City and the 
other to the outside field. There is a 
very strong feeling on part of the 
brokers against 12% percent being paid 
to so-called special agents. The brok- 
ers say that the special agents are paid 
the 12%4 percent because they are at- 
tached to one office. They do not have 
to pay any rent, they have their free 
telephone and office service. The brok- 
ers say that these special agents are not 
entitled to any higher commissions 
than they themselves. The brokers 
declare that they have their expenses to 
meet which special agents do not. 

Evidently, the conference desires to 
work out a definite acquisition cost 
plan and to specifically state what must 
be included in acquisition cost. Some 
of the companies are paying the full 
17% percent general agency commis- 
sions to persons who do not render 
general agency service and in addition 
are giving supervisory and business pro- 
duction service. 

Commissions on Other Classes 


It has been proposed that the com- 
missions on plate glass and burglary be 
put at 30 percent as a maximum with 
20 percent to brokers and subagents. 
Considerable time has been devoted to 
discussion of surety and fidelity com- 
mission and brokerage. In some of the 
cities higher commissions are paid on 
surety business where one office ex- 
changes with another. It is found that 
wherever there are two sets of com- 
missions, the natural gravitation will be 
toward the higher one and _ various 
subterfuges will be devised to overcome 
local rules. Surety offices claim that 
where attempts are made to limit the 
number of general agencies there is a 
violation on part of some large com- 
panies. Some companies object to this 
limitation saying that it should be an 
executive matter to decide how many 
general agents a company may have. 


Sub-Committees Meet 


Sub-committees held a conference re- 
garding the various classes of insurance. 
Some of the single line companies want 
to be sure that they are to be placed on 
an equality with the multiple line offices, 
so that the latter can have no ad- 
vantage. . 

The National Surety is urging very 
strongly 20 percent commission to 
brokers and agents and 10 percent addi- 
tional for supervision, this to apply to 
surety and burglary business. 

Some of the companies‘’have advised 
their field men not to make any new 
general agency arrangements until it 
can be ascertained whether action will 
be taken by the companies in the New 
York conference. Ifi the supervisory 
margin is cut down it will mean that 
general agents cannot afford to develop 
an agency plant. It is generally con- 
ceded that 5 percent over-riding com- 
mission does not give general agents 
any chance and it is doubtful whether 
7% percent offers sufficient margin to 
give adequate service on many lines. 
Although it is enough for compensation. 


Will Seek Stoddard’s Approval 


A definite program for regulating ac- 
quisition cost and practices in the cas- 
ualty field is being evolved. While that 





TO HAVE ITS BUILDING 





CONTINENTAL CASUALTY PLAN 





Purchases Site for the Location of 
Home Office Structure on Promi- 
nent Chicago Corner 





The Continental Casualty of Chicago 
is another of the insurance institutions 
of that city that will have its own home 
office building. It has purchased prop- 
erty at the southwest corner of South 
Park avenue and East Twenty-second 
street, the lot being 188 by 100 feet. 
President H. G. B. Alexander states 
that the Continental will eventually put 
up a 12 or 13-story office building. It 
will not, however, start on the work 
until building costs and labor conditions 





H. G. B. ALEXANDER 
President Continental Casualty 


warrant it. The Continental Casualty 
is now located at 910 South Michigan 
avenue in the Standard Oil building. It 
ocupies the entire top floor of that build- 
ing and part of two other floors. 

The company’s growth has been 
phenomenal during the last few years 
and it has added other lines to its pro- 
gram so that more and more space is 
demanded for actual office operations. 

The Continental Assurance, the life 
running mate of the Continental Casu- 
alty, is having a splendid growth and 
its office operations are requiring more 
space. The Continental is one of the 
aggressive institutions in the casualty 
world and it is becoming more and 
more of a factor. It recently organized 
a surety department and will begin 
writing surety bonds the first of the 
year. Vice-President Harve G. 
Badgerow, who has charge of this de- 
partment, is now giving all his time to 
the Continental in order to get the 
surety department ready for complete 
service on Jan. 1. 

In addition to its space in the Stand- 
ard Oil building, the Continental also 
occupies an entire floor in the Gunther 
building, Wabash avenue and Seventh 
street. President Alexander was at- 
tracted to the new location because oi 
its prominence and transportation faci'i- 
ties. The district is served by six street 
car lines, the South Side Elevated, Illi- 
nois Central and two boulevards. 








now drawn up will likely be amended in 
certain particulars before it be finally 
presented to Superintendent Stoddard for 
his review, underwriters feel confident 
that the chief difficulties with which 
they have been confronted are in a fair 
way of settlement. It remains to be seen 
how the program when whipped into 
completed shape will appeal to com- 
panies not represented at the confer- 
ences, and not licensed to operate in the 
Empire State. It is the purpose of the 
managers meeting here to seek adher- 
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CONSERVING BUSINESS 


HOLDING DISABILITY PEOPLE 





Equitable of New York Has No Desire 
to Get Rid of Accident Policy- 
holders 





NEW YORK, Nov. 8.—Contrary to 
the idea held by many agents, the 
Equitable Life of New York is not 
seeking to rid itself of the accident and 
health business it acquired during the 
time it was writing the class, and until 
it discontinued in February of this year. 
Instead, the company is making every 
effort to keep its disability policyhold- 
ers on the books. While the Equitable 
agency force was selling accident and 
health protection, 20,000 policyholders 
were secured. A little over 90 percent 
of all applications were for non-cancell- 
able policies. 

Leslie C. York, superintendent of 
agencies, is giving most of his time to 
the conservation of the Equitable’s acci- 
dent and health business. Mr. York 
says that the Equitable has not any 
desire to get rid of its accident and 
health policyholders as quickly as pos- 
sible, but on the contrary wishes to 
keep as much of its disability business 
on the books as possible. Mr. York 
states that if a fair proportion of the 
20,000 policyholders can be retained for 
a few years the Equitable will be in a 
position to make a profit upon its acci- 
dent and health venture. Up to date 
the experience has not been unfavor- 
able. Mr. York points out that the 
policyholder that persists is likely to be 
of a more desirable class. Mr. York is 
an old accident and health man, having 
been for many years with the United 
States Casualty. 


UPHOLD COLUMBUS BUS LAW 





Plan Legislation for Ohio to Require 
All Auto Drivers to Pay Fee and 
Cover Liability 





COLUMBUS, O., Nov. 6.—The va- 
lidity of the Columbus bus ordinance 
was upheld by Judge Kinkead of the 
common pleas court of Franklin county 
last week. The ordinance requires that 
operators of bus lines furnish $15,000 
indemnity bond with the city, guaran- 
teeing the protection of passengers, and 
pay a license fee of one-half a cent a 
mile traveled by the bus within a year. 
The legality of the ordinance had been 
attacked in an injunction suit instituted 
by the Red Star bus line, which operates 
between Toledo, Newark, Zanesville, 
Springfield and Wilmington. 

There is talk in official and business 
circles that the legislature will be asked 
this winter to pass a law providing that 
all drivers of automobiles shall be com- 
pelled to take out a license and pay a 
fee. This fee would be placed in a 
state fund, from which persons injured 
by automobile drivers who are not 
financially responsible would be com- 
pensated. It would operate along the 
line of the state workmen’s compensa- 
tion act. It is possible that the pro- 
posed law might be so worded that auto 
drivers, after being compelled to take 
out a license, might be permitted to in- 
sure in private companies, the granting 
of the license being conditioned on theit 
having obtained such insurance. In- 
surance men naturally are greatly in- 
terested in the proposed legislation, 
although there is no assurance yet that 
such a law will be introduced. 


Renfro Joins National Surety 


MINNEAPOLIS, MINN., Nov. 6.— 
Richard T. Renfro, for several years 
avent of the American Credit Indemnity 
of St. Louis, Mo., has been made north- 
west manager for the credit insurance 
department of the National Surety of 
New York. His headquarters will be in 
this city. 





EDUCATIONAL COURSE 


PLAN OF MARYLAND CASUALTY 


Classes Will Be Organized for Home 
Office Employes, Agents and Gen- 
eral Agency People 





BALTIMORE, MD., Nov. 8.—During 
the first week in November the first in- 
struction was given to those who have 
enrolled in the Maryland Casualty new 
educational course. Classes for home 
office employes will be conducted in 
Baltimore and a correspendence course 
furnished to agents and employes of 
general agencies throughout the coun- 
try. Last August the company notified 
its field representatives that it planned 
the institution of a correspondence 
course and asked approval or criticism 
of the plan. The suggestion met with a 
hearty response and on Sept. 8 the com- 
pany announced that it had definitely 
decided to provide the course. As a 
result of the second notice 1,500 re- 
quested that they be furnished the cor- 
respondence course and 175 home office 
employes signified their desire to re- 
ceive instruction. 


Prof. Cooper Is in Charge 


Homer E. Cooper, for many years 
superintendent of schools in West Vir- 
ginia and an important member of the 
faculty of the University of Pittsburgh, 
will be in direct charge of the work. 
Joseph R. Wilson, manager of the de- 
velopment division, will have general 
supervision of the entire project. Mr. 
Wilson, by the way, is a brother of ex- 
President Woodrow Wilson, and is an 
old daily newspaper man. 


Scope of the Course 


So far as is known no other casualty 
company has ever attempted an educa- 
tional course of just this nature. Some 
companies have established home office 
schools of instruction, where training is 
given to men who are to become special 
agents or field representatives. The 
scope of the Maryland Casualty’s plan 
extends far beyond this. For instance, 
those taking the correspondence course 
will be furnished 35 separate lessons 
treating on the various phases of the 
casualty business, suretyship and gen- 
eral insurance salemanship. Various 
department heads will give lectures at 
the home office and the students will be 
closely questioned for the purpose of 
determining whether they have ab- 
sorbed all of the details. It is expected 
that the popularity of the course will 
spread and that practically all of the 
Maryland Casualty producing agents 
will avail themselves of the opportunity 
of learning about the business by the 
mail order plan. 


MATTER FOR COMMISSIONERS 





Superintendent Gearheart of Ohio 
Thinks They Should Take Up Ques- 
tion of Acquisition Cost 





COLUMBUS, O., Nov. 7.—“I think 
the question of acquisition costs both in 
fire and casualty insurance is one that 
could be properly considered by insur- 
ance commissioners,” said B. W. Gear- 
heart, Ohio superintendent of insurance, 
“but I have not given the subject suffi- 
cient consideration up to this time to 
go into details as to what course might 
be pursued. I am of the opinion, how- 
ever, that there are cases in which there 
might be adjustments and possible re- 
ductions in commissions upon condition 
that agents so affected had full coopera- 
tion of companies in bringing about 
proper conditions under which to work. 

Mr. Gearheart indicated that he in- 
tends to give the subject close study. 


R. S. Hoffman & Co., of Boston have been 
ar-pointed general agents of the newly Or- 
ganized Eagle Indemnity for the Boston 
metropolitan district. 
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NOW MAKING A SURVEY 
NORTHERN OFFICIALS ACTIVE 


May Decide to Put an American Cas- 
ualty Company Already Incor- 
porated in the Field 


Whether or not the Nerthern Assur- 
ance of England will enter the casualty 
and surety field depends largely on the 
recommendations that joint General 
Manager H. Gayford and Superintend- 
ent of the Accident Department E. 
Treman, will make to the board of di- 
rectors. They are now in this country 
making a survey of the situation and 
going over the records of the various 
companies. The Northern has had in 
mind the organization of a company to 
operate on this side. A few years ago 
it incorporated the Northern Accident 
& Indemnity but has never put it in the 
field. The officials have not reached a 
conclusion as to just what recommen- 
dations they will make. If there seems 
to be a good chance for making an un- 
derwriting profit, undoubtedly the 
Northern will complete the organization 
of its running-mate. 


IGNORING TAXI BONDING LAW 


New York Requirement, Although 
Thrice Upheld in Court, Is Not 
Enforced by Police 


NEW YORK, Nov. 8.—It is asserted 
that the state law requiring taxicab 
owners to secure indemnity bonds in 
the amount of $2,500 has been ignored 
by at least 10,000 of the 16,000 vehicle 
drivers in Greater New York, a condi- 
tion made possible through the failure 
of the police to enforce the statute. 
Meanwhile report has it that nearly 12,- 
000 uncollected judgments are on file 
against the taxi men as a result of the 
death or injury of parties suffered 
through street accidents. The bonding 
lay has been tested in the courts and its 
regularity upheld by three successive 
decisions. Despite this fact the local 
police continue to treat it as a dead let- 
ter. 

Following the collapse of the Mutual 
Automobile Liability of this city, an- 
nounced some days ago, the New York 
insurance department has revoked the 
general agency license of the Continen- 
tal Underwriters Corporation of Tren- 
ton, which handled the business of the 
defunct institution. The Mutual Auto- 
mobile Liability was formed in July of 
the present year to write taxicab insur- 
ance as required under the new state 








_law. An examination of the company’s 


affairs as of October 12 disclosed its 
possession of admitted assets of about 
$1,100, with liabilities in excess of $185,- 
000. A feature of the examination was 
the receipt of a check of $79,000 from 
the Continental Underwriters Corpora- 
tion, and its withdrawal the same day, 
the concern admitting that it had insuf- 
ficient funds with which to meet the 
draft. 

The action of the general agency con- 
cern in following closely the title of the 
Continental Underwriters, an annex of 
the Continental Fire, and°in patterning 
its advertising literature verv closely 
after that issued by the great New York 
corporation subiected the latter to fre- 
quent criticism from those doing busi- 
ness with the Trenton concern under 
the impression that it was connected 
with the Continental of this city. The 
matter was discussed at the latest gath- 
ering of the New Jersey Association of 
Insurance Agents. the members of 
which had frequently been embarrassed 
through the similarity in title between 
the two institutions. 





H. B. Marsh, resident superintendent of 
the liability department of the General 
Accident at Pittsburgh. Pa., left last week 
for a business trip through the state. 

















WORKMEN'S COMPENSATION 














WORK UP COAL MINE LINES 


Mutuals Are Seeking Compensation 
Risks in the Illinois Fields Fol- 
lowing the Rate Increase 


H. H. Woodsmall of the Mid-Ameri- 
can Casualty of Indianapolis has been 
in Illinois for some days lining up some 
coal mine compensation business for the 
company. The Mid-American is build- 
ing up quite a coal mine business, espe- 
cially in Indiana and Kentucky. The 
American Mine Owners Mutual of 
Huntington, Pa., has made very big 
strides in the Illinois coal fields since 
the Associated Companies boosted their 
rates. The rate on the Illinois coal 
mines has been entirely too low and the 
companies have had a disastrous expe- 
rience. Some of the independent com- 
panies, however, are quoting rates, con- 
siderably lower than the new rates of 
the Associated Companies. Some co- 
operative companies have quoted rather 
low rates in Illinois in view of the ex- 
perience. The American Mine Owners 
Mutual of Huntington, Pa., takes the 
position that in states where there is no 
state rating authority the National 
Council on Workmen’s Compensation 
Insurance has no authority to make coal 
mine rates and enforce them. Hence, 
outside of the Associated Companies the 
companies make practically their own 
rates. 


Launch New Texas Bureau 


AUSTIN, TEX., Nov. 6—The Texas 
Compensation Bureau was formally or- 
ganized here today and will begin to 
function Dec. 1 in succession to the 
Texas branch of the National Bureau of 
Casualty & Surety Underwriters. J. C. 
Bradley of Dallas, now manager of the 
Texas branch, was elected manager of 
the new bureau and a governing board 
was selected of which Deputy Commis- 
sioner John M. Scott is chairman, with 
six members, three from participating 
companies and three from nonpartici- 
pating companies, as follows: From par- 
ticipating companies, George R. Christie, 
Houston Lumbermen’s Reciprocal; Homer 
R. Mitchell, Dallas, Texas Employers In- 
surance Association, and Carl P. Collins, 
Dallas, Fidelity Union Casualty; from 
nonparticipating companies, L. C. McGee, 
Dallas, Aetna Life; G. A. Elbow, Dallas, 
Southern Surety, and J. W. Mitchell, 
Fort Worth, Indemnity Insurance Com- 
pany of North America. 

Practically all of the 40 or more com- 
panies writing workmen’s compensation 
insurance in Texas were represented at 
today’s meeting. The organization fol- 
lows the Minnesota plan, adapted to 








Texas and including additional penalty 
for violations by company members. 


Many Pennsylvania Mine Claims 


PHILADELPHIA, PA., Nov. 7—Upon 
learning of the disaster yesterday to the 
Reilly Coal Company mine at Spangler, 
Pa., Harry A. Mackey, chairman of the 
State Workmen’s Compensation Board. 
immediately ordered Referee Jacob A. 
Snyder to open headquarters at Spangler 
and begin ruling on all compensation 
claims and agreements as soon as filed. 
Every workman at the Reilly plant was 
covered by a Baltimore company. Be- 
tween 50 and 60 miners were killed by 
an explosion in the mine. 


Form Birmingham Mutual 


BIRMINGHAM, ALA., Nov. 6.—A group 
of 47 Birmingham manufacturers, headed 
by William H. Stockham, president of the 
Stockham Pipe & Fittings Company, have 
pooled their workman’s compensation in- 
surance and organized the Employers’ 
Mutual Insurance Company for the pur- 
pose of caring for their combined insur- 
ance of this nature. These manufac- 
turers, it is stated, pay out annually 
$100,000 in premiums for workmen’s com- 
pensation insurance. The company, which 
will operate under the mutual insurance 
laws of Alabama enacted in 1919, has 
made the prescribed bond and accom- 
plished the other requirements to its in- 
corporation. It will write only work- 
men’s compensation insurance for em- 
ployers of labor. 


Utah Case Complicated 


SALT: LAKE CITY, UTAH, Nov. 7—A 
workmen’s compensation case of more 
than usual interest, and one that is ex- 
tremely complicated, is occupying the 
attention of lawyers here. Rasmus H. 
Neilson was hired by a man named Pope 
to work on the property of a varnish 
and rubber company. Pope was an in- 
dependent contractor, but it appears that 
Neilson was to be regarded as in the 
employ of the principals. Pope, how- 
ever, applied for workmen’s compensa- 
tion insurance and the policy—through 
an error on the agent’s part, it is 
claimed—was made out in Pope’s name. 
Before the policy arrived Neilson had 
died from an accident, but the policy 
had been dated back and in view of this 
and the fact that the premium had been 
paid, the industrial commission awarded 
compensation in full. The carriers ap- 
pealed on the ground that Pope was not 
the employer and that the policy was 
void; also, that it had been received 
after the accident. The supreme court 
found for Neilson’s dependents. The in- 
surance company then petitioned for a 
rehearing and succeeded in getting one, 


with the result that the court reversed j 


itself. In its second decision it was held 
that the commission was going beyond 
its jurisdiction when it construed the 
policy as covering Neilson. 
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NO ACTION AT THE MEETING 


Committee Decides to Make No Change 
Notwithstanding the Liberal Offer 
of London Lloyds 


NEW YORK, Nov. 6.—While the 
recent offer of London Lloyds to issue 
to members of the American Bankers 
Association in connection with the 
United States Guarantee blanket bonds 
under conditions more liberal than those 
granted by the regular stock companies, 
was discussed at a meeting of the bank- 
ers blanket bond committee of the 
Surety Association of America, held 
here several days ago, no action was 
taken, the committee preferring that it 
be taken up at the next regular meeting 
of the association. Surety underwriters 
are not particularly exercised over the 
latest Lloyds proposition, their under- 
standing being that the experience of 
the London operators with bank busi- 
ness on this side the water has not been 





altogether satisfactory in recent months, 
and that any letting down in the pres- 
ent practice of the Lloyds would only 
accentuate a condition about which the 
Londoners are complaining. The home 
companies were losing money on their 
bankers blanket bond business until 
rates were advanced sometime ago. The 
increase in tariffs, coupled with a more 
severe scrutiny of risks has improved 
the situation, and today the business for 
the regular offices is fairly satisfactory. 





LARGE PREMIUMS ON BONDS 





Fidelity & Deposit Reports Four Trans- 
actions of Major Importance, All 
in Different Commonwealths 


BALTIMORE, MD., Nov. 8.—Dur- 
ing October, four of the Fidelity & De- 
posit offices executed bonds carrying 
premiums said to be among the largest 
ever written of their kind in the respec- 





tive territories under the jurisdiction of 
these offices. 

The Little Rock branch started the 
bali rolling with a bond covering a road 
building project in Arkansas and carry- 
ing a premium of $19,000. 

The Boston office next came to bat 
with a contract bond covering the erec- 
tion of hospital buildings at the War 
Veterans Bureau, Northampton, Mass., 
and carrying a premium of $32,000. 

The contract for the Spavinaw water 
project at Tulsa, Okla,, went to a De- 
troit contractor and the bond which 
carried a record breaking premium of 
$60,000 was promptly secured. 

The San Francisco branch joined the 
party with a blanket bond on the Bank 
of Italy, one of the largest institutions 
of its kind in the country, having 58 
branches. This bond carried a premium 
of $40,000. 


To Require Large Bonds 

NEW YORK, Nov. 7—Within a short 
time bonds will be placed guaranteeing 
the construction of the Creedmore Hos- 
pital, to be erected by the state of New 
York near Floral Park, L. I. Contract for 
the work was awarded James Stewart & 
Co., whose bid was $1,658,500. A second 
large bond that will have to be issued 
before long is that to be furnished by the 
Oakdale Contracting Company, whose bid 
of $1,635,000 secured for it the construc- 
tion of the Flatbush extension of the sub- 
way in this city. A novel feature in con- 
nection with the federal government’s pro- 
posal for bids for the construction and 
furnishing of the veterans’ hospital which 
it is proposed to erect at Chillicothe, 
Ohio, is that a 100 percent bond must be 
supplied. The usual practice is to de- 
mand a bond of but 50 percent of the 
contract award. It is anticipated that the 
cost of the proposed hospital will be in 
the neighborhood of $2,500,000. 


Demand for Contract Bonds 


NEW YORK, Nov. 7—Surety companies 
report a continued heavy demand for 
building contract bonds, the calls com- 
ing from all sections of the country, but 
more particularly from the large cen- 
ters, where populations are growing in 
greater ratio than elsewhere, and where 
a more expensive type of construction is 
being erected. Despite the high cost of 
material and labor the country was so 
underbuilt during the war period that 
the call for new structures, public and 
private, became so insistent that re- 
gardless of the expense element new 
work had to be undertaken. This is 
now in full swing. Surety agents who 
are alive to their opportunities are writ- 
ing contract bonds very freely and are 
reaping the reward of their industry. 





Bars Bid Bonds in Utah 


SALT LAKE CITY, UTAH, Nov. 7— 
The practice of issuing bidders’ bonds to 
contractors without payment of pre- 
miums must cease, according to Com- 
missioner Walker. Mr. Walker says it 
is a discrimination and asks representa- 
tives of surety companies to cease the 
practice. 





Unusual Virginia Case 


The Fidelity & Casualty is codefendant 
with Louis Harelick in a suit involving 
a bond of $10,000, now before the Vir- 
ginia supreme court of appeals, which 
has rather unusual features. Harelick 
was administrator of the estate of Abra- 
ham Kaplan, merchant at Hopewell, Va., 
who died in October, 1918, the estate con- 
sisting principally of Kaplan’s stock of 
goods. The stock was sold for $13,- 
913.32 to I. Berglass of that city. Ber- 
glass informed Harelick that the Peo- 
ple’s Bank of Hopewell had agreed to 
lend him money to finance the deal, pro- 
vided $10,000 was allowed to remain on 
deposit in the bank for 30 days. Hare- 
lick, on advice of his attorney and 
others, accepted the proposal. 

With the signing of the armistice, Nov. 
11, and the closing of the Du Pont pow- 
der works, with a conseqhent exodus of 
the population of Hopewell, there ensued 
a run on a bank with the result that 
the People’s Bank closed its doors be- 
fore expiration of the 30-day period and 
its depositors suffered a total loss. The 
main question at issue is whether or not 
Harelick acted with due discretion and 
judgment in agreeing to Berg]ass’ pro- 
posal. 
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COOK COUNTY RECORD BETTER 


Burglary Losses Show Decrease Due to 
Installation of County Police— 
Now Seek State Police 


Burglary underwriters in Cook 
county, Ill., are expressing considerable 
satisfaction over the recent experience 
in Cook county territory since the in- 
stallation of a county police system. 
The greatest benefit, of course, has been 
in connection with automobile thefts 
and the observation of motor vehicle 
laws throughout the county, but bur- 
glary underwriters have found a decided 
improvement in their experience in the 
territory just outside Chicago, both as 
to holdup and burglary losses. The 
county police were installed this past 
summer. through the joint efforts of lo- 
cal automobile underwriters and bur- 
glary underwriters. A considerable 
force of motorcycle policemen was im- 
mediately put on duty on the county 
highways and main thoroughfares out- 
side the city. These men were inde- 
pendent of police departments and 
worked directly under the county sher- 
iff. The experience has so improved 
that burglary underwriters are again 
looking over risks offered fram the out- 
lying territory. Inasmuch as the same 
experience has been met in states where 
state police have been used, many bur- 
glary underwriters have been added to 
the lists of those now pushing a state 
police program in Illinois. 


Cut Brick Wall for Furs 


Thieves who cut through a brick wall 
on the sixth floor of an adjoining building 
to obtain entrance carried off $15,241.80 
worth of furs belonging to the Leppert- 
Roos Fur Company of St. Louis, Mo., last 
week. This was the second big theft from 
the company in twenty months, robbers 
having taken furs valued at $35,000 in a 
similar robbery in 1921. 





Valuable Selling Pointer 


An agent for the Fidelity & Deposit 
has pointed out a means of selling many 
merchants on burglary insurance in spite 
of their claim that “the cost is too high.” 
This agent cites the example of a haber- 
dasher who carried stock worth $8,000 
and yet could not be sold on the proposi- 





tion of a premium of $210. The agent, 
however, did not mention the total cost, 
but figured it down to a daily basis, ask- 
ing the merchant if he would be willing 
to pay 60 cents a day in order to be free 
from worry about the stock. That case 
was signed up immediately. This agent 
has found that the average merchant can 
well afford and will agree that he can 
afford to pay from 60 cents to $1 a day 
for the necessary coverage, but when the 
amount is summed up into an annual 
total, it appears prohibitive. 


Cincinnati Cases Important 


CINCINNATI, O., Nov. 6—Cincinnati 
burglary underwriters point out that the 
two burglary cases now in litigation in 
this city are of first importance to burg- 
lary insurance underwriting, but are not 
the result of improper selling. The two 
eases, both of which involve the pay- 
ment on a loss under a burglary policy 
other than the one specifically covering 
that loss, are being brought by the in- 
sured as a test proposition. One of the 
insured admitted that he had received 
a full explanation as to what the poli- 
cies covered, but they are simply going 
to take a chance on recovering under a 
clause in one of the policies which might 
be interpreted differently than assumed 
by the agent. There was no neglect on 
the part of the agent selling the busi- 
ness. The extent of the coverage on 
each policy was clearly defined, but the 
assured is attempting to recover on the 
other policies on a technicality. How- 
ever, should either case be lost, it would 
be of tremendous importance to the busi- 
ness, as it would necessitate rewriting 
the policies or rerating the entire busi- 
ness, 


Open Stock Policy a “Watchman” 


The Fidelity & Deposit is directing the 
attention of its agents toward a valuable 
selling point for a mercantile open stock 
policy. The company calls the attention 
of all agents to the fact that it will 
furnish a watchman for any of the agents’ 
clients to guard his premises each night 
in the year for a nominal cost of $20 to 
$40 per month. This watchman is the 
company’s mercantile open stock policy, 
issued to cover a stock against loss by 
burglary when the premises are not open 
for business. It is pointed out that this 
is the cheapest means of acquiring a night 
watchman that could be found by the 
merchants. The cost varies according to 
the class of merchandise covered, the 
amount desired and the location, but the 
average runs between $20 and $40 a 
month. 











ACCIDENT AND HEALTH 











ASSOCIATIONS ARE GROWING country that come within strictly that 


Traveling Men’s Health and Accident | 


Insurance Institutions Have Made 
Much Progress in Business 


Most of the purely traveling men’s ac- 
cident and health associations have 
announced within the past few months 
that they will also accept preferred risks 
outside of traveling men. The insur- 
ance of traveling men against accident 
and sickness by mail has grown to be 
quite a business. 
on this business and make a success 
of it was probably the 
Travelers of Utica, N. Y., which con- 
fines itself to accident insurance. The 
other companies in the accident field 
soliciting business by mail are the United 
Travelers of Columbus, Ohio, the Trav- 
elers Protective of St. Louis, the Illinois 


Commercial Travelers of Chicago, the | 


Iowa Traveling Men’s Accident, the 
Nut Meg State of New’ Haven, Con- 
necticut, and the Minnesota Commercial 
Men’s. The latter also issues a health 
policy. 

Traveling Men Good Risks 


Exclusively health associations are the 
Illinois Traveling Men’s and the Travel- 
ers Health of Omaha. There are said to | 
be about 800,000 traveling men in the 


The first one to enter | 


| traveling men exclusively. 


| 
| 


| ness any more than is necessary. 


classification. There is a certain natural 
protection to the company in writing 
In the first 
place, traveling men are usually healthy, 
second, they have a certain pride in tak- 
ing care of their own territory and they 
do not wish other men sent into it, so 
they are not inclined to lay off for sick- 
They 


| are in receipt of good pay and pay their 


| premiums promptly. 


Some of the asso- 
ciations have elaborate mail order plans 


|and keep a force of clerks at work on 


large lists. Secretaries and managers of 


|some of these associations are in re- 


Commercial | 


| cident business. 


| office in Pine Bluff, Ark. 


ceipt of large incomes. It is said that 
one manager is drawing as much as 
$85,000 a year, on a fee basis of $1 per 
member. As these associations do not 
employ agents, and are conducted on a 
low expense ratio, they are said to fur- 
nish insurance at an unusually low rate. 


New Arkansas Company 


A state charter has been granted 
to the Arkansas State Life, with home 
The com- 
health and ac- 
The officers are: Earl 
C. Chavis, president; Percy J. Lock- 
wood, vice-president; Dr. W. M. Chavis, 
secretary and medical director. Direc- 
tors are: Dr. W. M. Chavis, Earl C-. 


pany will write life, 





Chavis, Percy J. Lockwood, A. D. 
Chavis and Gus Peterson. A. D. Chavis 
will head the legal department and have 
supervision of agencies. The company 
announced that policies will be issued 
in amounts from $250 to $3,000. 


Will Write Eye Insurance 


The First National Underwriters 
Agencies has been incorporated in Chi- 
cago to issue a policy insuring loss of 
sight on a single premium basis. It will 
confine its operations entirely to this one 
class. Its head office is 4759 Broadway, 
in Chicago. Paul E. Price is president, 
he being a Chicago attorney, associated 
with William McKinley, former speaker 
of the Illinois House. A. A. McKinley, 
the vice-president, is also an attorney 
who formerly acted as attorney for the 
Illinois insurance department. He was 
prominent in the old Western Alliance 
Fire, being its president. The company 
was merged with the Marquette National 
Fire of Chicago. R. M. Ayres has been in 
insurance work over 15 years and until 
recently served as treasurer of the West- 
ern Alliance. He is secretary of the 
new concern. 





Better Business Among Farmers 


DES MOINES, IA., Nov. 7—The Bank- 
ers Accident reports an active increase 
in purchase of protection by farmers. 
Not so many notes are being tendered 
in return, but much of the business is 
installment and quarterly business. 


Dinner to Contest Winners 


The salaried force of the Travelers 
branch office at Omaha wagered a dinner 
with the contract agents that the latter 
would not qualify six or more agents in 
the Tower contest of the company. The 
agency force qualified 15 for the trip and 
in payment the office force will give a 
dinner at the Fontenelle, Friday evening, 
in honor of the soliciting agents who 
qualified. About 30 will be in attend- 
ance. 


Bonuses for Accident Business 


Many of the companies are offering 
bonuses for the production of new acci- 


dent premiums for the rest of this year.’ 


It is interesting to note that health in- 
surance is given the silent treatment. 
Almost all the companies are desirous of 
getting new accident insurance but are 
certainly willing to pass health insur- 
ance by. 


W. J. Burton’s Promotion 


W. J. Burton has been appointed as- 
sistant superintendent of the railroad 
department of the Pacific Mutual Life in 
Chicago, to work with Superintendent 
J.L. Watts. Mr. Burton is young in years. 
but a veteran in service and has grown 
up with the railroad department of the 
company. He is one of the “old guard” 
of the Pacific Mutual and has built a 
considerable clientele in his Chicago ter- 
ritory. 


Bankers Casualty Increases Capital 


MINNEAPOLIS, MINN., Nov. 7—At a 
recent meeting of the stockholders of 
the Bankers Casualty of Minneapolis, of 
which M. J. McMichael was recently 
elected president, the stockholders voted 
to add $40,000 to the company’s capital 
and surplus, to assure placing it in good 
financial condition under the new man- 
agement. 


Suit Over Special Contract 


MINNEAPOLIS, MINN., Nov. 7—The 
Commercial Accident of Minneapolis has 
started a friendly suit against Commis- 
sioner Wells in the district court. The 
question at issue is whether an assess- 
ment casualty company can issue a 
health and accident contract agreeing to 
return the premium paid at the end of a 
stipulated number of years, when such 
company has not a special surplus of 
$25,000 to care for the liability. The 
facts are being stipulated and submitted 
to the court. 


Manual T. DuValle, formerly - payroll 
auditor for the Aetna Life, U. F. & G. 
and other companies, is Samael by the 
police for passing worthless checks in 
New York and Pennsylvania. He enters 
a firm under pretense of making an audit 
and after gaining their confidence cashes 
a check. Some of the checks are drawn 
on Canadian banks, His last operations 
were in Wilmington, Del. 





ASK DATA ON “NON-CAN” 


COMMISSIONERS TAKE ACTION 





Questionnaire Sent Out to Companies 
in Connection with Proposed 
Change in Statement 


At the May, 1922, meeting of the 
committee on blanks of the National 
Convention of Insurance Commission. 
ers, Grady H. Hipp, H. G. Brunnquell 
and Sherman C. Kattell, actuaries of the 
New York, Wisconsin and Connecticut 
departments, respective'y. were ap- 
pointed a committee to look into the 
matter of necessary changes in the mis- 
cellaneous annual statement blank to 
take care of non-cancellable accident 
and health insurance business; also, it 
is their intention to investigate the 
matter of the proper reserve to be 
maintained on these contracts. 

In order that they may have as com- 
plete information as possible before 
making any recommendations in regard 
to this class of business, they have pre- 
pared a questionnaire for each of the 
various state insurance departments and 
one for all companies doing the non- 
cancellab'e business. The committee 
says that any company doing this class 
of business, not receiving a copy of this 
questionnaire, is invited to apply for one 
to the actuary of the Connecticut in- 
surance department. 


Questions Asked of Companies 


The company questionnaire is as fol- 
lows: 

The meaning of ‘“‘non-cancellable” as 
used in this questionnaire may be de- 
fined as guaranteed renewable to some 
limiting age as 60, and non-cancellable 
during term for which policy is written. 

1 (a) What is the total amount of 
premiums which your company had in 
force Oct. 31, 1922, on this class of busi- 
ness? 

(b) What amount of new premiums 
did your company write in 1921? 

(c) What amount of new premiums 
does your company expect to write in 
1922? 

2 (a) Does your company give sur- 
render values under these contracts? 

(b) If so, give basis of same. 

(c) If not, does your company con- 
template doing this at some future time? 

3 (a) Give amount of unearned pre- 
mium reserve ($........ ) extra reserve 

ree ) carried by your company on 
Dec. 31, 1921, making total reserve lia- 
DEHGY OF. CPicicsc acc; ) on non-cancellable 
business as of that date, 

(b) On what basis was this total re- 
serve computed? 

(c) What basis does your company 
propose to use for the computation of 
this total reserve as of Dec. 31, 1922? 

(d) What do you consider to be the 
proper reserve basis for this class of 
business? 

4. Give as concisely as possible a com- 
plete description of your non-cancellable 
policy form or forms touching especially 
upon benefits, elimination periods, and 
approximate amount of business under 
each plan as of Oct. 31, 1922. 

5 (a) In your opinion what is the 
present day importance of the non-can- 
cellable contract? 

(b) What is your opinion as to the 
future of this business? 

6. We should be glad to have you 
give us any other information with refer- 
ence to this business which you may 
think would be of value in our investiga- 
tion. 


Mid-American Sued 


Walter L. Neal, a former employe 
of the Mid-American Mutual Casualty 
Mutual of Indianapolis, has filed sutt 
for $25,000 and the appointment of a 
receiver for the company on the ground 
that the company is attempting to 


break a contract with him as. sales 
manager after, he alleges, he built up 
the income from $100,000 per year to 
$300,000. He states he began working 
for the company Jan. 1, 1922, and had 
a three-year contract. 
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Plate Glass Breakage In Store Fronts Through Defective In- 
stallation Can Be Minimized If The Architects Will Insert The 


Following Sentence In Their Glazing Specifications 


Glazing Specification 


All Metal Sash, Corner Bars, Division Bars and Self-Adjusting 
Setting Blocks Used in Store Fronts must be listed by the 
Underwriters’ Laboratories. 


The above glazing specification would insure a degree of safety 
for plate glass in store fronts which would save millions of dollars 
annually to the plate glass insurance companies and to the 
merchants as well whose show windows are put out of commission 
through the breakage of plate glass due to defective installation. 


In combination with Imperishable Key-set Store Front Con- 
struction, self-adjusting Setting Blocks have become one of the 
most important factors known in the conservation of plate glass 
in show windows. 


All Zouri Key-set Sash, Corner, Division Bars and Self-adjusting 
Setting Blocks have been listed by the Underwriters’ Laboratories. 


Make Safe Defective Installations 


Write for the name of the Zouri Distributor in your vicinity. 








Factory and General Office 
1620 East End Ave., CHICAGO HEIGHTS, ILLINOIS 




















38 


CASUALTY 





THE NATIONAL UNDERWRITER 


November 9, 1999 








eg E Pe OU na me 





Federal Surety Company 


Home Office, Davenport, Iowa 


Began business July ist, 1920 
Licensed by U. S. Government November 20th, 1920 


A Mid-West Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Elevator 
Insurance. Automobile Liability, Property Damage 
and Collision Insurance. 


Workmen’s Compensation 
CORRESPONDENCE SOLICITED 


W. L. TAYLOR 
Vice-President and General Manager 








Income Insurance Specialists 


Opportunities for Salesmen in Forty-Seven States 
Address H. A. LUTHER, 2nd Vice-President 





North American Accident Insurance Co. 
209 South LaSalle Street, CHICAGO 











CASUALTY ADJUSTMENT BUREAU 


Tel. John 1114-5 90 William St., New York City 
THOS. GALBO, Genl. Mgr. 


Reliable—Investigations and Adjustments by Experts—Quich Service 
OUR REPUTATION is based on past performance—We show Results 
SEND FOR BOOKLET OF REFERENCE 
Liability, Compensation, Auto, Fire and Theft, Collision, 


Property Damage, Admiralty Subrogations 
Personal Accidents, Burglary, Plate Glass 














THE METROPOLITAN CASUALTY 





UND 
ENTERPRISING evs, Soe ee cee 
LIBERAL PLATE GLASS INSURANCE 
PROMPT EUGENE H. WINSLOW. Pre 





ROBERT A. DRYSDALE, Vice-Pres. 
M. BURTON ALBERT H. LAHY, Asst. Secy. 











Re-inenrance DEE A. STOKER 


Excees Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Blanket Aute Excess Fire Covers in American Companies 

















| PERSONAL GLIMPSES OF CASUALTY MEN 





One of the interesting personalities of 
the home office of the Maryland Cas- 
ualty is Dr. George W. King. Dr. King 
is assistant to the supervisor of public- 
ity, Harry A. Warner. Probably no 
other casualty company employs a man 
to fill just a position that Dr. King 
occupies. He is the reciprocal, mutual 
and state fund expert of the company. 
He has made an exhaustive study of all 
forms of cooperative insurance and has 
collected a mass of data. Dr. King 
joined the home office staff of the Mary- 
land during the war, about five years 
ago, and for 25 years prior to that time 
was a Methodist minister. He is an ex- 
cellent public speaker and a many-sided 
student of human nature. 


President Robert J. Maclellan, of the 
Provident Life & Accident, of Chatta- 
neoga, Tenn., has been on an agency 
trip going as far as Chicago. The com- 
pany is admitted to Illinois and so far 
is only doing a franchise business. It 
intends to open the field for life business 
later on. October was “President’s 
Month” with the Provident. It was a 
record-breaking month in the way of 
production. The: Provident Life & Ac- 
cident is doing business in 20 states. 
This is its banner year. 


John R. Bland, president of the 
United States Fidelity & Guaranty of 
Baltimore, was able to get back to his 
office again last week after several 
weeks’ absence. Mr. Bland found it 
necessary to go to a hospital and take a 
complete rest. He had been working 
too intensely. His physician ordered a 
rest cure. Although the idea did not 
appeal to him he went through with it, 
and is now back in good condition 
again. He is being urged by all of his 
associates at the home office to take it 
easy and do as little as possible for a 
time. When he came back to the office 
last week he showed no appearance of 
having suffered physically. He looks as 


| fit as ever. 
{ 


George C. Sinclair, who is well known 
to fidelity and surety men in Chicago, 
is making good as one of the principal 
underwriters in the contract bond de- 
partment at the home office of the 
Maryland Casualty. Mr. Sinclair as- 
sumed his new position last May. 


Charles H. Burras, president of Joyce 
& Co. of Chicago, managers of the Na- 
tional Surety, is interested in the new 
Manufacturers & Dealers Finance Cor- 
poration that is being organized in the 
Wrigley building, Chicago. The presi- 
dent of the new concern is Chauncey B. 
Blair, who is vice-president of the 
Manufacturers & Merchants Trust of 
New York and a director of the Chi- 
cago Morris Plan Bank. The Manu- 
facturers & Dealers Finance Corpora- 
tion is organized to do a general com- 
mercial and financial business. 


Paul L. Wellener, manager of the 
burglary department of the Fidelity & 
Deposit, has been laboring under a 
painful and pronounced handicap since 
a week ago last Sunday in the shape of 
a badly bruised and lacerated hand. 
With a group of Fidelity & Deposit 
home office men Mr. Wellener went to 
the golf links early in the morning. It 
was a cold day, and in order to get his 
blood into circulation Mr, Wellener got 








into a foot race with four others in the 
crowd. While he was running at top 
speed he stumbled and fell on a grave] 
road, and his right hand was cut and 
bruised by stones. Ever since that time 
Mr. Wellener has been practically with- 
out the use of his right hand, but 
within another week expects to be able 
to function as before. ‘ 


A new educational leaflet entitled 
“Profit” is being issued for the benefit 
of agents of the Fidelity & Deposit. For 
some time the company has published 
every other week a house organ entitled 








| Winfield W. Greene 


| Formerly Special Deputy Insur- 
| ance Commissioner of New Jersey 


| Fellow Casualty Actuarial Society 
& American Institute of Actuaries 


| Audits of Financial Advice on 

| Insurance Statements: Underwriting 
| Companies & Office and Actuarial 
Agencies Systems Problems 


| 
| 35 Nassau St., New York 














AMERICAN 
SURETY 
COMPANY 
NEW YORK 
100 Broadway 


FIDELITY AND SURETY 
BONDS 


BURGLARY INSURANCE 
CHECK FORGERY AND 
ALTERATION INSURANCE 








Inter-Ocean Casualty 
Company 


Founded 1903 
CINCINNATI, OHIO 


Premium Income, 1921 ..... $954,210.74 
Increase over 1920 ......... 166,315.67 
Admitted Assets, Dec. 31,1921 422,565.20 
Increase over 1920......... 377.96 
Capital and Surplus, 

Dec. 31, 1921. . 307,908.69 
Above figures verified by examination of the In- 
surance ts of = and Ohio under 


auspices Examimation Committee of the Na- 
tional Convention of Insurance Commissioners. 


Health and Accident Insurance Only 
Write Home Office for desirable territory. 

J. W. SCHERR W. G, ALPAUGH 
President Secretary 














Chas. L. Nicholson, President 





THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BONDS JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 


Harry R. Wood, Secrelers 
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“All in the Family” devoted to personal 
items, news about prominent men in 
the field, people at the home office, etc. 
E. R. Nuttle of the production depart- 
ments edits the new bulletin, which is 
designed to stimulate production and 
furnish agents with business getting 
ideas. It was at first issued weekly, 
put will in the future be sent out as an 
insert to “All in the Family.” 


Harlan W. Kemp, who organized the 
old American Fidelity of Montpelier, 
secretary of the Union Mutual Fire of 
Vermont, and its head, died the other 
day. At the time of his death he was 
living in Montpelier. 

“Home Office Folks,” the house or- 
gan published by, for and of the home 
office employees of the Maryland Cas- 
ualty, is to be enlarged. Editor Harry 
A. Warner says, “We will have to make 
it eight pages instead of four after this. 
Our home office people are so interest- 
ing, and so many things are happening 
to them, that we cannot record every- 
thing in a four-page booklet.” 

In addition to editing “Home Office 
Folks,” Mr. Warner has charge of the 
publication of “The Budget,” for Mary- 
land Casualty agents, and “Protection.” 
the house organ of the Maryland As- 
surance, the life insurance running mate 
of the Maryland Casualty. 





Casualty Underwriter 


Wanted—By a progressive casualty 
company that has been specializing 
on full coverage automobile, a fully 
equipped home office underwriter 
that can establish the company in 
various casualty lines, but especially 
plate glass and burglary. This is 
an opportunity for a man with ex- 
perience and knowledge to come to 
the front. The position will be a 
very congenial one. 
Address C-19 
Care The National Underwriter 








WANTED 


Two experienced men to solicit Surety Bonds and 
all forms of Gasualty Insurance in the City of Detroit 
for one of the largest and oldest Surety & Casualty 
Companies in the country. Guaranteed drawing 
account and commission and office space. Excellent 
opportunity. Address C-18, 

Care The National Underwriter. 








Experienced Casualty Man 


Casualty man, experienced, now em- 

ployed, desires new connection, Agency 

work. Excellent references and reasons. 
Address C-16, 

Care The National Underwriter. 








Wanted—Special Agent 


One of the largest and oldest Surety 
and Casualty companies in the country 
desires services of a Supervising Special 
Agent, experienced in surety and casu- 
alty lines, to travel a portion of the 
Southern Peninsula of Michigan, with 
headquarters at Detroit. Must have 
the ability to develop first class agen- 
cies. Man between 25 and 40 years of 
age, who is familiar with the Michigan 
territory, preferred. Excellent oppor- 
tunity. Give full particulars in reply- 
ing, stating salary expected. Address 
C-15, care The National Underwriter. 








WANTED 


Special Field Agent 
Accident and Health 


Large stock casualty company has good 
opening in Middle Western States for man 
between 35 and 40 years of age, experienced 
1a commercial accident and health busi- 
ness, capable of working with and devel- 
oping first class agents and agencies. Give 
full particulars in reply, stating salary 


expected. 
Address B-68 
Care The National Underwriter 





E. C. LUNT IS THE HEAD 


(CONTINUED FROM PAGE 33) 


enjoys a deservedly high reputation in 
surety underwriting circles, and fortu- 
nate indeed is the institution that se- 
cures his services. A man of unusual 
culture, a member of the bar and widely 
traveled, his connection with the Fidel- 
ity & Casualty and with the casualty 
business dates from 1901. When he 
joined the staff of the corporation the 
premium income from its surety and 
fidelity business was about $250,000, 
while today it approaches if it does not 
pass the $3,000,000 mark. A close and 
intelligent student of the business, Mr. 
Lunt has the rare faculty of both speak- 
ing and writing upon a technical sub- 
ject in a manner that makes it wholly 
understandable to the layman. For that, 
reason he is frequently called upon to 
address agency and other gatherings. 


Wrote Book on “Surety Bonds” 


Only recently he issued a text book 
entitled “Surety Bonds,” a study of 
which will supply an excellent founda- 
tion for those seeking to gain a knowl- 
edge of suretyship in its many phases 
and the proper way of underwriting the 
different classes of risks. Mr. Lunt 
has long been a factor in the Surety 
Association of America. His clear ex- 
positions of involved questions make his 
opinions eagerly sought by his mana- 
gerial associates. *‘ 

Mr. Allen too is a casualty writer of 
ripe experience, having been in the 
service of the Fidelity & Casualty for 
many years. He has an intimate knowl- 
edge of accountancy and will admirably 
supplement the activities of President 
Lunt in directing the affairs of the Sun 
Indemnity. 


Branch Office at Richmond 


The United States Fidelity & Guar- 
anty will establish a branch office in 
Richmond, Va., Jan. 1, with E. L. 
Spence, Jr., in charge. Mr. Spence is 
now completing his 26th year as gen- 
eral agent for the company in that citv 
The branch office, through which all 
business in Virginia will be cleared, 
will be equipped to furnish immediate 
service to agents throughout the state. 
There will also be a complete claim de- 
partment. In addition, a branch claim 
office will be maintained at Norfolk. 








Deaths from Automobiles 


Automobiles and other motor vehic- 
les, aside from motor-cycles, were re- 
sponsible for 10,168 deaths in the United 
States during 1921, according to a newly 
issued statement from the Federal Cen- 
sus Bureau. 


Home & Colonial Liquidates 
The Home & Colonial, Ltd., of Lon- 


don has gone into voluntary liquidation. 
Liabilities had mounted to such a figure 
that it could not continue in the busi- 
ness. 


National Surety Appointments 


Richard T. Wood, who has been in the 
home office of the National Surety for 
some time, has been assigned to Canada, 
where he will probably be stationed at 
Winnipeg, in charge of the branch office 
which is being opened at that point. Mr. 
Wood is a graduate of Yale. 

R. S. Platou, who recently finished his 
training course with the National Surety, 
has been assigned to the chief Canadian 
office in Montreal, where he will be in 
charge of the burglary department. Mr. 
Platou is a graduate of the University of 
Louisiana, where he was prominent in 
athletics. 


Make November “St. John Month” 


The National Surety has opened a pro- 
duction contest for the month of Novem- 
ber in honor of President E. A. St. John, 
planning to make this the greatest 


month in the history of the company. 
This production contest covers all busi- 
ness on which the premium is over $25, 
only new risks accepted between Nov. 1 

















OF THE SUN INDEMNITY | 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident— Health—Burglary—Liability—Auto- 
mobile—Teams—Elevator— Steam Boiler— 
Workmen’s Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 
PHILADELPHIA 











ATHLETIC INSURANCE 


Written by the SOUTHERN SURETY COMPANY of 
Des Moines, Iowa. 


Covers—Foot Ball, Soccer, Basket Ball, La Crosse, Ice ' 
Hockey, Base Ball, Tennis and all other sports as 
played by 


PROFESSIONAL, SEMI-PROFESSIONAL and AMA- 
TEUR TEAMS. 


Some very desirable territory open for producing agents. 
Write or wire— 


Ellis-Clark Co. 


437 Second National Building 
AKRON, OHIO 




















Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
Fidelity and Surety Bonds 








The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection 
abnormal loss on all outstanding covered accounts, oat | ean te poem yn 


If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1148 Marquette Bldg., Chicago 

















W. E. SMALL, President E. P. AMERINE, Secretary 


Surplus and Reserves as to Policyholders, $2,089,936.09 


Georgia Casualty Company 





Macon, Ga. PeATe Oba 
eee 
° PROPERTY DAMAGE 
An American Company WORKMEN'S 





and Dec, 5 being credited. 
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Union Jnpemniry 
Gompany 
_ Cash Capital $1,000,000.00 
FIDELITY AND SURETY BONDS 
ACCIDENT, HEALTH, BURGLARY 


AUTOMOBILE, LIABILITY, PLATE GLASS 
AND WORKMEN’S COMPENSATION INSURANCE 





830-836 Union Street | SATISFYING “100 Maiden Lane 
NEW ORLEANS SERVICE NEW YORK 

















Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 
BOSTON T. J. FALVEY. President 


Paid-in Capital $1,500,000 Write for Territory 








C. A. CRAIG 
President 


Ww. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 


Cc. R. CLEMENTS 
Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 








Agents Wanted: To sell an unrestricted Acci” 
dent and Health Policy costing $9.00 quarterly: 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association 


Westminster Bldg. 
CHICAGO, ILL. 





H. G. ROYER, Pres. 
C. O. PAULEY, Secy. & Treas. 











CASUALTY MEETINGS 
ARE TO BE RESUMED 


(CONTINUED FROM PAGE 34) 


ence to their general plan from the 
outsiders once it has been endorsed by 
Col. Stoddard. 

Just now the understanding is that 
commissions upon compensation business 
are to be 10 percent to agents and 
brokers, plus 7% percent to agents exer- 
cising supervisory control; the rate on 
burglary lines is fixed at 20 percent plus 
10 percent for supervision, the same fig- 
ures to apply to plate glass business. 
Fidelity and surety commissions are in 
course of preparation. The sub-commit- 
tee of the general committee of eleven, 
still working upon its task. 


Plate Glass Program 


Plate glass underwriters argue that 
the average premium in their lines is 
comparatively small and their commis- 
sions should be fixed at figures that 
would induce agents and brokers to 
canvass for the business. Particularly 
were they discouraged at the figures 
proposed for the metropolitan district. 
The plate glass agreement is being re- 
drawn, and in its amended form will 
likely be dealt with when the sessions 
of the conference are resumed on the 9th 
inst. General agents made a strong plea 
for a limitation of such offices, contend- 
ing that numerous appointments were 
made by certain companies of parties 
who exercised none of the functions of 
a general agent as commonly understood, 
and to whom the planting of a general 
agent’s license was a thinly veiled pre- 
text for paying top commissions. On 
the other hand the offices assailed main- 
tained that they should be left to fol- 
low the direct reporting agency plan if 
they so desired, and that it was not a 
matter for concern to the governing state 
authorities as to how acquisition cost was 
apportioned, providing the total sum did 
not exceed that named by the commis- 
sioner. And be it said in passing, that 
Superintendent Stoddard has not yet 
stated specifically what he considers 
the maximum sum a company should pay 
for getting business on its books, 
although he has intimated his views in 
a general way. 


Brokers Not Satisfied 


The brokers are not particularly happy 
in being made what they term the 
“oat,” in the whole affair, and if they 
are finally compelled to accept a scale 
of commissions below that they are now 
receiving it will not be without a stiff 
fight. 

The entire matter is still in the forma- 
tive stage, though greater progress has 
been made during the past few days than 
seemed possible in the early sessions of 
the gathering. 


McIver With American National 


R. A. McIver, formerly with the 
National Council on Workman’s Com- 
pensation Insurance in New York City, 
has accepted a position with the Ameri- 
can National of Galveston, Texas, as 
assistant actuary. 


R. C. Griswold Is Promoted 


The Aetna Life and affiliated compa- 
nies announce the appointment of Rob- 
bins C. Griswold as manager of the 
Indianapolis office of the casualty de- 
partment to succeed the late H. N. 
Throckmorton. Mr. Griswold has been 
connected with the company in various 
capacities for the past 23 years. Since 
1913 he has been assistant manager of 











A Progressive Surety and Casualty Company 

















the Indianapolis branch and prior to 
that was cashier. He has been with the 
Indianapolis office for 15 years and is 
highly regarded locally among insurance 
men and throughot the state. 


Join Independence Indemnity 


Charles H. Holland, president of the 
Independence Indemnity at Philadel. 
phia, announces that E. B. Anderson 
will have charge of the burglary, forg- 
ery and plate glass department, and 
Stanley G. Martin will have charge of 
liability underwriting. Both men haye 
been connected with the Royal Ip. 
demnity. The home office of the In- 
dependence Indemnity is located in the 
old Stock Exchange building at Third 
and Walnut streets, Philadelphia, untif 
its new building is erected on the south 
side of Walnut street, east of Fifth 
street. The company expects to com- 
mence business Dec. 10. Governor Wil. 
liam C. Sproul of Pennsylvania has be- 
come one of the directors, as has Clar- 
ence Geise of Philadelphia, head of C. 
H. Geise & Co., which is interested in 
public utility enterprises. 





Northwestern Casualty Appointments 


MILWAUKEE, WIS., Nov. 7—The Me- 
Intosh-Talkes Agency Company, Cleve- 
land, O., has been appointed genera] 
agent for the Northwestern Casualty & 
Surety in northern Ohio, according to 
an announcement by C. E. Schick of the 
agency department of the company, 
Other appointments made by the North- 
western recently include that of C. H, 
Pocock as agent at Fort Wayne, Ind, 
and Gunther, Plumber & Wuest at Cin- 
cinnati. 

C. M. Abbott, manager of the fidelity 
and surety departments of the company, 
is spending several days in the east, on 
company business. 





Opens Atlanta Branch 

The Southern Surety has opened a 
branch office in 526 Candler building, 
Atlanta, Ga., which office will serve 
Georgia, North and South Carolina, Flor- 
ida and Alabama. H. D. Ward is mana- 
ger and W. P. Butler is consulting en- 
gineer. 


Wolfe With Standard 

Charles A. Wolfe has gone with the 
bonding department of the Standard Ac- 
cident in New York. Mr. Wolfe has been 
with the contract bond department in 
the New York office of the Hartford Ac- 
cident & Indemnity for the past five 
years. 


Get the Lincoln Casualty 

Schmoll & Mitchell, with offices at 166 
West Jackson boulevard, have been ap- 
pointed general agent of the Lincoln 
Casualty of Springfield, Ill., in Chicago. 
The firm is composed of W. J. Schmoll 
and Norman J. Mitchell. Both men were 
formerly connected with the Lumber- 
men’s Mutual Casualty of Chicago. Mr. 
Schmoll was one of the organizers of 
the North American Insurance Under- 
writers of Springfield, Ill. which was 
taken over by the Lincoln Casualty. The 
Lincoln Casualty is a live organization 
that is establishing a splendid plant. 


Casualty Actuarial Meeting 

NEW YORK, Nov. 6.—Members of the 
Casualty Actuarial Society have been 
notified that the annual meeting will 
be held at the Hotel Pennsylvania this 
city on Nov. 17. Aside from plans for 
election of officers and two members of 
the Council, consideration of certain 
proposed changes to the constitution will 
be taken up at the business session. 
Should the constitutional amendments 
be adopted, it will be necessary to elect 
five additional council members. The 
program will consist of the reading of 
the president’s address, the presentation 
of new papers and the discussion of 
papers submitted at the former gather- 
ing. 





Discounts for Alarm Devices 
NEW YORK, Nov. 6.—The proper dis- 
counts that may be allowed for various 
alarm services in accord with the classi- 
fication of the Underwriters Laboratories 
will be considered by the responsible 
committee of the Burglary Insurance 
Underwriters Association here Nov. 9. 
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The Indemnity Company of America 


Writing Exclusively Automobile Insurance 


Fire, Theft, Liability, Property Damage, Collision Coverage 
WRITTEN IN’ONE CONTRACT 





A company owned and managed by men of twenty 
years of general agency experience, with under- 
writers who speak the Agent’s language and 
understand their Assured’s needs. 


Special Rates On Private and Pleasure Type Motors 


Second Floor, Pierce Bldg., ST. LOUIS, MO. 





CH. A. LEMP, President E. C. THOMPSON, Vice-Pres. and Gen. Mgr. 
HENRI F. DAVID, Secretary WM. J. LEMP, JR., Treasurer 
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Commonwealth Insurance Agency Company 


Second Floor, Pierce Bldg., ST. LOUIS, MO. 











REPRESENTING 
The National Surety Company Indemnity Company of America 
Commercial Union of New York Glens Falls Royal, St. Paul 
Aetna Fire L. & L. Globe Orient Queen Liberty Fire 





Missouri State Life ( Accident and Life Dept.) 





E. V. THOMPSON CH. A. LEMP H. F. DAVID 
President Vice-President Secretary 


‘‘When the Loss Occurs, Commonwealth Insurance Being the Best Becomes the Cheapest.”’ 









































F. H. HAWLEY ee _ é ‘e J. W. CROOKS 


President SS WZ; = \"2 Vice-President and Treasurer 





W. E. HAINES || a3 Sa )7z£ze, © Al) N. R. CHALFANT 
Secretary ; ah Wide y BZ , Yee: : Ass’t Sec’y 



































This company has no underwriters 
agencies or annexes 


IT WILL NOT HAVE ANY 


OHIO FARMERS INSURANCE CO. 


Organized 1848 Leroy, Ohio 
‘‘America for American Insurance’”’ 











